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“BUFFALO” Silent Cutter 1) 





Produces the finest quality 
sausage meat. 


“BUFFALO” Meat Grinder 
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“BUFFALO” Meat Mixer 


HE fame of this marvelous new “BUFFALO” 
Machine is spreading throughout the country. 


Already many of the largest packers and sau- 
sage makers are using it and swear by it. 





Mixes meat most thoroughly 
in least time. 


Equipped exclusively with the famous H. & S. <BUPTALO” Seit-Raptying 
Superior Piston—will not leak air, meat or water! a ee 


Features of design found in no other stuffer are 
included in the “BUFFALO,” enabling you to turn 
out more work at less cost at almost unbelievable 
savings in time, labor and air pressure. 





It will pay you to investigate the new 
“BUFFALO” Stuffer <i 


SCHONLAND Casing Puller 





JOHN E. SMITH’S SONS CO. 


Patentees and Manufacturers 


50 Broadway Buffalo, N. Y., U.S. A. 
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Collections Are as Important as Selling 


Money Tied Up in Slow Accounts 
Can Be Obtained by Right Methods 
Correspondence That Gets Results 


Good collection methods are as 
important as good salesmanship. 


Everybody in the meat business 
is looking for a good way to col- 
lect money due on old accounts. 


Some customers pay their ac- 
counts promptly as they come 
due. 


If a discount is given they want 
the advantage of it. There is al- 
ways a considerable percentage of 
buyers who make it a point of 
pride in the conduct of their busi- 
ness to pay bills promptly. 

But there are others who are 
very careless about meeting their 
obligations. 


The longer their money can lay 
in the bank the more interest 
they will get on it. If their money 
is working they hesitate to pay it 
out. If the creditor is “easy,” 
there is some advantage in letting 
bills run along. 


Pays Cash and Needs His Money. 


The packer pays cash every day 
in the year for the livestock he 
buys. He does not pay for his 
raw material 10, 15 or 30 days 
hence. He can’t hold his money 
for discount, or let it work a little 
longer for him. 

His business is such that he can 
ill afford to extend credit. When 
he does establish stated credit 
periods, it is important to him 
that they are observed. 


But packer credit managers.can 


tell many tales of overdue ac-° 


counts and difficulty in making 
collections. 


The same is true in the sausage 
and meat manufacturing lines and 
in the retail trade. 


The margin of profit in the 
meat industry is narrow. Every- 
thing should be done to preserve 
that profit, and to see that there 
is no infringement on it. Carry- 
ing accounts is costly, not only 
because of the money tied up in 
them, but for the cost of carry- 
ing, keeping track of them and at- 
tempting collections. 


Good and Bad Credit Risks. 

Now and then there is a cus- 
tomer who cannot pay. When 
this man trankly states his posi- 
tion there are few creditors who 
are not willing to extend his 
credit period to reasonable limits. 








Help from the Salesman 


Can the salesman help in mak- 
ing collections ? 

Some salesmen make all their 
own collections. But even in 
such cases there are bad accounts 
now and then. That puts the job 
up to the credit manager. 

One credit manager found how 
to get necessary help from the 
salesman. It was a big organiza- 
tion and lots of accounts were 
handled. Each salesman was 
asked to make a personal report 
on every customer who did not 
pay his bills promptly. 

This report was nothing exten- 
sive, but just enough to give the 
man in the office a slant on the 
customer, so he could talk to him 
by correspondence as though he 
knew him. 


The plan worked. 




















But these debtors are in the 
minority. 

It is the buyer who is careless 
of his obligations who gives the 
most trouble. 


How to awaken such debtors to 
a sense of their obligation, and 
at the same time keep them in a 
good humor and get them to pay 
their overdue bills, is the problem 
facing pretty nearly every packer, 
sausagemaker or retail meat 
dealer. 


Some methods of making col- 
lections that have worked are out- 
lined in the following article by 
an executive with broad oppor- 
tunity to observe the success or 
failure of various plans used in 
making collections. 


Though they are not illustra- 
tions based on meat trade cases, 
the principle is the same. They 
may help «he meat industry to col- 
lect some of its troublesome ac- 
counts. 


Successful Collection Plans 
By J. J. Berliner, B. C. S. 

When a bill isn’t met promptly— 
and where the salesman is not the col- 
lector—it falls back on the collection 
manager and his letters. The question 
the harassed credit man _ wants 
answered is, “How can I write collec- 
tion letters that will bring in the cash 
without arousing the customer’s ill 
will?” 

In looking over bills his customers 
owed, one collection manager came 
across an account outstanding for over 
eight months. He went over all the 








Lo es 2 See ee 


SS See ee LS oe eet 


bn aa ee 


Seek SP eS Pe ee ee 


Bent eee ee 


at 


Specht 


Sa iee aeae 











24 


statements and letters he had sent this 
man. They were all friendly, and the 
debtor could have taken no offense at 
any of them. 

Then why didn’t he pay? Apparently 
there was no reason for it. Yet the 
money hadn’t come in. 

So the collection man decided to 
write the customer a letter that would 
make him feel so cheap he would come 
across right away. 

Whether he ever wrote the letter or 
not is a question. But if he did, was 
he right in doing so? Would the cus- 
tomer pay his bill simply because the 
collection manager had made him feel 
cheap? 

Whose fault was the whole situa- 
tion? The customer bought the goods, 
and he should have paid for them when 
the amount fell due. But maybe he 
couldn’t. Perhaps unforeseen financial 
troubles prevented his straightening up 
the account. 

Or maybe he was simply letting this 
account run on because it was easier 
to stave off a genial collector. 


How to Collect Without II] Will. 


One successful plan is based on the 
theory that human interest is the big- 
gest single aid in collecting money. 
The man who uses this plan believes 
that the customer will pay his bill 
promptly if he is treated with the 
same courtesy and consideration as the 
credit man himself expects to receive 
from his creditors. 

A little device of his is to write 
across a slip of paper attached to the 
top of every overdue bill he sends out 
to his customers as follows: “Dollars 
are worth so little today that I am 
sure you will not mind sending me the 
few you owe.” The customer notices 
the note the minute he opens the 
envelope. 

“This little device has done more 
good in collecting accounts for me than 
an ordinary dunning letter possibly 
could,” declared this collection execu- 
tive. Perhaps it has a personal touch 
that is usually lacking in the average 
collection letter. But whatever the 
reason is, it seems to make the cus- 
tomer feel that he should do all he 
possibly can to straighten up his ac- 
count. 

Talk With the Slow Customer. 

Another credit man has found from 
his experience that a _heart-to-heart 
talk with the customer will do more 
good than a hundred formal state- 
ments or letters. 

“The customer is only human in his 
ability to withstand logical argument,” 
he declares, “and the executive who 
writes to him as a human being, in a 
man-to-man way, instead of sending 
him a piece of paper with a mere state- 
ment of his account on it, is going to 
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get more than a mathematically pro- 
portionate share of any money that is 
available for creditors.” 


In contrast with this method is a 
plan another executive has used with 
good results. 

This man never puts a signature on 
his collection letters—just the firm’s 
name and address. He says his experi- 
ence has been that when a customer 
receives a collection letter with a per- 
sonal signature on it, he usually holds 
the signature responsible for the 
“sting” he may feel the letter carries. 

“A great many people,” he says, 
“have an abhorrence of even a polite 
letter reminding them that they have 
failed to pay their bills. They resent it, 
no matter how courteously the letter is 
worded, and if it has an individual 
signature on it, they think that some- 
one in the concern has a grudge against 
them and likes to hound the life out of 
them about their bills. When only the 
firm’s name is used, the customer is 
less likely to get the impression that 
the writer is injecting his personality 
into the letter.” 

Works With High Class Debtors. 


Another collection plan that effec- 
tively produces worth-while results 
consists of writing a friendly letter like 
this: “If it is not convenient for you 
to pay your account in full, we shall 
deeply appreciate it if you can help us 
out with a payment of whatever you 
can spare at present. We do not want 
to dun you, and if you can’t pay just 
now, pay no attention to this request 
until such time as you may be in a 
position to favor us. Thank you very 
much for your business.” 

The customers who receive this kind 
of a letter represent the best trade this 
concern enjoys. If they were not of 
this type, the letter would fail in its 
purpose, for there are always custom- 
ers of the less desirable type who 
would take advantage of the offer the 
letter carries, and put off paying their 
bills as long as they possibly could. 

Some executives think this human 
interest idea in collection plans can 
only work out when a collection man 
knows the customers personally, and 
that it is usually impossible for the 
collection man to have this advantage. 

Personal Touch Without Contact. 


When the concern has thousands of 
accounts the collection manager cannot 
begin to familiarize himself with every 
one of his customers. But he can come 
somewhere near that if he takes the 
time and trouble to do what one busi- 
ness man is doing. 

This executive had every salesman in 
his concern instructed to make out a 
“personality report” on every customer 
with whom he regularly comes in con- 
tact. On the face of it, this may seem 
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to be a lot of unnecessary work. But 
it only means writing a brief persona} 
note about the customer. The note 
may only give a comparatively unim- 
portant fact about the customer; but 
that is likely to be sufficient. 

With this information, the collection 
manager can sit down and write a 
really personal letter to the customer, 
and get better results than if he did 
not know about the likes and dislikes 
of the person with whom he is dealing 
at long distance. 

“Of course, in a large concern where 
there are a great number of changeable 
accounts,” added the man who uses this 
method, “the salesman may not get a 
chance to write these notes about every 
one of his customers. But he can at 
least jot down a little about some of 
them in his spare time between sales, 
Then, when the time comes for the 
statements to be mailed out, the collec- 
tion man will have some definite infor- 
mation to work with instead of a mere 
list of names, addresses and ledger 
balances.” 

Catchy Card Notices. 

The executive who uses the next plan 
believes the main thing for a collection 
letter to accomplish is to get the atten- 
tion of the customer. 

This collection manager has a list of 
all customers who have not paid their 
bills by the 11th of the month. When 
this time comes around he sends out 
simple card notices printed in red ink, 
in a plain envelope. The card calls 
attention to the fact that the customer 
has not paid his bill and that the firm 
would appreciate it very much if he 
would do so right away. 

The attractiveness of the notice gets 
the customer’s attention the minute he 
opens the envelope. He naturally wants 
to know what the notice is all about, 
and he takes the time to read it. He 
usually sends in his check after he 
reads it. 

But if he doesn’t, he gets a blue 
notice a few days later. This is a card, 
about the same size as the overdue 
notice, bearing the following message: 
“Blue. This is how I feel after not 
having heard from you in response to 
my overdue notice. And I shall feel 
even more blue when I have to discon- 
tinue extending the liberal credit I 
have given you in the past.” 

Another attention-getting plan that 
is producing good results consists of a 
small slip of paper about two inches 
long and an inch wide. It is sent by 
itself in a special envelope. 

The message, printed in yellow on a 
black background, has these words. 
across the top: “Past due.” Under- 
neath is a hand pointing to the follow- 
ing message: “This account has no 
doubt escaped your notice. Will you 

(Centinued on page 56.) 
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Do You Use Too Many Brushes and Brooms? 


Seventeen Items Fill Most Needs— 
Sub-Committee on Standardization 
Issues Proposed Specifications 


Many meat plants use more 
sizes, kinds and designs of 
brushes and brooms than are 
necessary or desirable. 

This is due in part to the likes 
and dislikes of individual work- 
men and foremen. But chiefly it 
is because little thought has been 
given to the subject, or any effort 
made to standardize in this case, 
as in many others. 

In the meat industry as a 
whole the number, kinds and de- 
signs of brushes and brooms used 
are entirely too many. 


One plant will buy a brush for 
a particular purpose, and specify 
that the bristles are to be 
trimmed to 14% in. Another will 
ask for bristles 134 in. long, 
while another may want them 
1144,in. The same variations also 


apply to back sizes, number of 
holes and other details. 


Why Not Use Fewer Kinds? 


The final result is that the 
meat industry is paying more for 
its brushes than it would have to 
pay if these were standardized. 


mert, chairman, has been study- 
ing brushes and brooms for some 
time. It has considered all phases 
of the subject, investigated pack- 
inghouse uses of brushes and 
brooms, and studied brush and 
broom sizes, types and designs in 
relation to the work each has 


Standardization would permit to do. 


of economies in manufacturing, 


which it seems reasonable to be-~ 


lieve, would be passed on to users. 
In addition, standardization 
would permit packers to reduce 
their stocks of brushes and 
brooms and would simplify pur- 
chase and storeroom detail. 


The Sub-Committee on Stand- 
ardization of the Committee on 
Packinghouse Practice and Re- 
search of the Institute of Ameri- 
can Meat Packers, W. H. Kam- 


A Brush for Every Purpose. 


The result of this work is 
summed up in an Institute bulle- 
tin in which are given pro- 
posed specifications for standard 
brushes and brooms. 


It is interesting to note that 
but a comparatively small 
number of brushes and brooms 
are recommended. But in the 
list can be found a brush or a 
broom for practically every pack- 
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BROOMS RECOMMENDED AS STANDARD. 


The one on the left is a bamboo chine broom, the one in the center a hide broom and the one on the 


right a warehouse broom. 
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inghouse use, except a few spe- 
cial ones. 

These recommendations de- 
serve more than casual study. 

If packers will check up the 
number, sizes and kinds of’ 
brushes and brooms used in 
their plants with those recom- 
mended by the sub-committee, 
and if they will compare the 
specifications of those brushes 
and brooms they use with the 
specifications of those recom- 
mended, many worth-while sav- 
ings will be apparent. 


Boiling Down Brush Needs 

In submitting these proposed speci- 
fications for standard brushes and 
brooms the committee had two ideas 
in mind. 

To permit packers to reduce the num- 
ber and kinds of brushes carried in 
stock, and to fill their brush require- 
ments with fewer styles and sizes. 


Also, by reducing the types and 
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styles of brushes and brooms, to simpli- 
fy manufacturing problems and costs 
to the manufacturer. 

No attempt has been made to specify 
details of design and manufacture. 
Such recommendations as have been 
made refer to block size, length of 
bristle trim, and material for bristles. 

Seventeen Sizes Recommended. 

Seventeen brushes and brooms are 
recommended. From this list, the de- 
partment believes, the packer can find 
all his brush and broom requirements, 
except for a few special uses such as 
for casings, cleaning barrels, etc. 

Of the brushes recommended five 
have wire bristles, five fiber, and three 
hair and bristle. Three broom recom- 
mendations are made. 

All of the brushes and brooms are 
shown in the accompanying illustra- 
tions. Following is the description of 
them: 

Wire Brush Specifications. 


Butchers Block Brush, No. 106.—For 
cleaning table tops, both wood and 
metal, and other equipment, and for 


tte 
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WIRE, FIBER AND BRISTLE BRUSHES. 


Of the brushes shown Nos. 106, 7, 177, 1781 and 7773 are of wire. 


No. 428 is a 


beef washing brush; No. 8, a carcass washing brush; No. 576, a stencil brush, and 


No. 6, a government stamping brush. 
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other uses where a brush with a short 
very stiff wire is necessary. Block 
size, 7% by 2% in.; wire, flat; trim, 
1% in.; ends per hole, 6; rows, 5 by 10, 

Metal Cleaning Brush No. 7.—For 
cleaning structural steel before paint- 
ing, cleaning castings, removing rust 
and paint from metal, etc. Block size, 
75% by 258; wire, flat; trim, 4 in.; ends 
per hole, 10; rows, 5 by 10. 

Flat Wire Fountain Brush, No. 7773, 
—For brushing out bruises on the beef 
killing floor, cleaning cattle hoofs, 
scrubbing galvanized iron chutes and 


‘tables and brushing out hog necks, 


Block, 74% by 2% in.; wire, flat; trim, 
3 in.; ends per hole, 8 ends and 4 tufts; 
rows, 5 by 10. In this brush the wire 
is arranged Acme style. <A 9/16-in, 
hole is bored in the center of the block, 

Flat-Back Wire Brush, No. 177.~ 
For cleaning equipment in the whole- 
sale market, cleaning oleo kettles and 
steel and galvanized iron equipment, 
Block, 75 by 2% in.; wire, round; 
trim. 15% in.; ends per hole, 80 or 90; 
rows, 5 by 11. 

Shoe Handle Wire Scratch Brush, No. 
1781.—For cleaning files, dies, etc. 
Block, 54% by 1 in. over brush part, 10 
in. over all; wire, round; trim, 1% in.; 
ends per hole, 40; rows, 4 by 16. 

Fiber Brush Specifications. 

Fiber Fountain Brush, No. 8.—For 
washing beef, sheep and calves on the 
killing floor. Block, 7% by 2% in; 
fiber, palmetto; trim, 1 in.; number of 
holes, 82; rows, 6. 

Alternate specifications for this 
brush, as given by the committee, are 
as follows: Block, 714 by 2% in.; fiber, 
bassine; trim, 1%4 in.; number of holes, 
82; rows, 6. 

This brush has a hole in the center 
of the block at the square end for a 
%-in. gas pipe. A piece of pipe 2% in. 
long is inserted in the hole and extends 
1% in. from the end of the brush. * 

Fiber Fountain Sheep Nose Brush, 
No. 428.—For washing beef. Block, 7 
by 3 in.; fiber, H. V. bassine; trim, 2 
in.; number of holes, 52. One end of the 
block is round. The block has a hose 
hole, bored at an angle of 40 degrees 
and slanting toward the round end. 

Washing Brush, No. 9A.—For wash- 
ing beef necks. Block, 3% by 9% in; 
fiber, bassine; trim, 1% in. A 1-in. 
hole is located in the center of the block 
2% in. from the end. 

Washing Brush, No. 9B.—For wash- 
ing beef backs. Block, 3% by 9% in; 
fiber, bassine; trim, 1%. A 1-in. slant- 
ing hole is located in the center of the 
brush measuring lengthwise, and 2% 
in. from one side. 


Hair and Bristle Brushes. 


Scrub Brush,.No. 14.—No specifica- 
tions; rice brush not recommended. 
Stencil Brush, No. 576.—Hair or 
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pristle, bristle; trim, 1% in. This brush 
has a diameter of 1% in. and the bris- 
tles are vulcanized in hard rubber. 

Floor Brush, No. 16.—Block, Em- 
pire; bristle, black horse hair; trim, 
1% in. This is a 16-in. brush with two 
threaded staff holes. 

Government Stamping Brush, No. 6. 
—Block, 4 by 3 in.; bristle, China; 
trim, 1 in.; rows, 10 by 12. 

The Brooms Recommended. 

Hide Broom, No. 10.—No specifica- 
tions. 

China Broom, No. 228.—Made of 
bamboo. 

Warehouse Broom, No. 210.—Made 
of broom corn. Weight, 36 lbs. to the 
dozen. 

Push Broom, No. 261.—Size of block, 
15 by 3 in.; trim, 6 to 6% in.; rows, 4. 
Made of African bass with the outer 
rows of Bahia fiber. 

pene” aienent 
HANDLING FOREIGN CASINGS. 


Foreign animal casings received in 
the United States without proper 
certification from the designated offi- 
cial in the country of origin, may be 
forwarded in customs custody to Buf- 


falo, Chicago or South Omaha for- 


disinfection after prescribed cleansing 
of the container. This permission is 
granted by the U. S. Bureau of Animal 
Industry in Circular Letter No. 1520, 
dated March 6, 1928. 

The letter not only gives detailed 
directions for the dininfection of the 
container before shipment but for the 
disinfection of the casings on arrival, 
and of the salt in which they are 
packed. 

Text of Instructions. 

The full text of the instructions 

follows: 


1. Foreign animal casings arriving - 


in the United States without the certifi- 
cation prescribed in B. A. I. Order 305 
may be forwarded in customs custody 
to Buffalo, N. Y., Chicago, Ill., or South 
Omaha, Nebr., for disinfection under 
bureau supervision and release by the 
customs authorities in these cities, pro- 
vided that before being transported 
over land in the United States each and 
every container of such casings shall 
be disinfected by the application of a 
solution of sodium hydroxide prepared 
as follows: 


2. Add two pounds of 95 to 98 per 
cent sodium hydroxide (commercial 
“76% caustic soda’) to each ten gal- 
lons of water and stir until solution is 
complete. 


8. This solution shall be thoroughly 
applied to all exterior surfaces of the 
containers and be allowed to remain for 
at least thirty minutes to accomplish 
disinfection. The containers should 
then be washed with water to remove 
the caustic soda which otherwise might 
cause injury to the handlers of the 
packages, 

4. When uncertified foreign casings 
are removed from the original shipping 
containers these containers shall be de- 
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stroyed by burning or promptly and 
thoroughly disinfected both inside and 
out with the solution and in the manner 
above prescribed. If these containers 
are to be re-used it is important that 
they be thoroughly washed both inside 
and out with water after disinfection 
has been completed, and in order to ° 
insure against the injurious effect of 
caustic soda remaining in the wood it is 
advisable to allow the containers to 
stand for not less than six hours filled 
with water. 


Salt Must Be Cleaned. 

5. The salt removed from all orig- 
inal shipping containers of uncertified 
foreign animal casings shall be imme- 
diately dissolved in water and heated 
to boiling, or disposed of as provided 
in paragraph (a) or (b) as follows: ~ 

(a) Dissolve the salt in the propor- 
tion of 90 Ibs. of salt to 100 gallons of 
water. Add 2% gallons of C. P. hydro- 
chloric acid containing not less than 
35 per cent actual HCl; mix thoroughly 
and allow the solution to stand for at 
least thirty minutes. The finished so- 
lution must contain not less than 1 per 
cent actual hydrochloric acid. (This 
solution may be utilized in the disin- 
fection of casings as prescribed in 
Circular Letter No. 1501.) 
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(b) Dissolve the salt in the propor- 
tion of 90 pounds of salt to 100 gallons 
of water. Add 20 Ibs. of 95 per cent to 
98 per cent sodium hydroxide (com- 
mercial “76 per cent caustic soda’’) and 
stir until solution is complete; and 
allow it to stand for at least thirty 
minutes. (This solution may be util- 
ized in the disinfection of casing con- 
tainers as prescribed in paragraphs 3 
and 4 above.) , 

6. It is best to employ flaked caustic 
soda and not the variety which is very 
finely powdered. The fine powder is 
irritating and injurious to workers if it 
becomes suspended in the air: Con- 
tainers of caustic soda should be kept 
tightly closed as the product deteri- 
orates from contact with the air.—J. R. 
Mohler, Chief of bureau. 

a 
J. A. THOMPSON DIES. 


J. Alfred Thompson,  secretary- 
treasurer of the Indianapolis Abattoir 
Corporation, died recently from pneu- 
monia. He had been ill but a few days. 

Mr. Thompson was 62 years old at 
the time of his death and had been with 
the company since 1909 and its treas- 
urer since 1919. He was formerly as- 
sociated with W. W. Mooney & Sons 
in the tannery business. 
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FLOOR BROOMS AND BEEF WASHING BRUSHES. 


The two bottom articles are beef washing brushes. No. 9a is recommended for 
beef neck washing and 9b for beef back washing. 
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Swift Internacional Has Profitable Year 


Sales totalling over $100,000,000 gold 
and a net gain to surplus of 
$2,005,204.91 are reported by Swift 
Internacional for the year ending De- 
cember 31, 1927. 

Nine packing plants are operated by 
the company in South America and 
Australia. The inventories of these 
plants at the close of the year, on hand 
and afloat, were valued at $27,667,201.62. 

In his letter to the shareholders, 
President Edward F. Swift pointed to 
“a fairly satisfactory year considering 
the variability in the meat require- 
ments of most of the European 
markets.” 

“During the early and latter parts 
of the year these markets would not 
take the available supplies at satisfac- 
tory prices,” he said. During the late 
spring and summer a good trade was 
enjoyed in practically all countries. 

Livestock Supply Ample. 

“The supplies of livestock in the pro- 
ducing countries have been ample, and 
our total sales have been in excess of 
$100,000,000 gold.” 

Commenting on the financial state- 
ment and prospects for the. coming 
year, President Swift said: 

“The balance sheet and profit and 
loss account of Compania Swift Inter- 
nacional, S. A. C., for the year ended 
December 31, 1927, as approved by the 
shareholders at the tenth annual meet- 
ing held in Buenos Aires today (March 
15, 1928), are submitted herewith in 
the official form required by the Argen- 
tine law. 

Compania Swift Internacional is a 
holding company which owns the cap- 
ital stock of Compania Swift de La- 
Plata, Compania Swift de Montevideo, 
Companhia Swift do Brazil, Swift Aus- 
tralian Company, Ltd. 

“The operating companies own and 
operate nine packing plants in Argen- 
tina, Uruguay, Brazil and Australia, 
whose products are favorably known 
in South America, Europe, and man 
other parts of the world. . 

“Due to conditions existing Decem- 
ber 31, 1927, the inventories at that 
date were at an unusually low figure. 


Livestock Prospects Promising. 


“In accordance with our regular 
policy, plants have been maintained in 
a high state of efficiency and ample 
provision has been made for deprecia- 
tion. 

“Prospects for an adequate supply 
of livestock during 1928 seem to be 
promising and while there is a possi- 
bility of some curtailment in the meat 
requirements of some Continental mar- 
kets, general conditions in the trade 
are more satisfactory than they have 
been for several years.” 

The official balance sheet and profit 
and loss surplus account of Compania 
Swift Internacional, Sociedad Anonima 
Comercial, for the year ended Decem- 
ber 31, 1927, are as follows: 





ASSETS. 
Argentine Gold. 
Stock investment, book value, De- 

Comber Bl, 1087... .ccccccsvccccce $40,088,986.10 
Due from associated companies..... 3,606,457.57 
Cash im hank...ccccocccceccccccees 154, 235.39 

$43,849, 679.06 

LIABILITIBS. 
CRRA cccwcccccecsccccsccesccccces 22,500,000.00 
Owing to associated companies..... 8,874,570.23 
General FTeserve.....cssecescscsscess 28, -69 
GIES |. oc cvnsvdcicescacesaceeeecess 11,547,071.14 
$43,849,679.06 


PROFIT AND LOSS AND SURPLUS ACCOUNT. 


Argentine Gold. 
Surplus as per statement December 
31, 19: 








; Es iwhs ocmeenesstvececsesees $11,435,388.28 
Directors’ and auditors’ 
BEE. vasesesssenshs seus ,200.00 
To reserve account...... 18,802.05 28,002.05 
$11,407,386.23 
Dividends paid year 1927 out of 
surplus December 31, 1926: 
CDIUATY ..ccccceee $932,760.00 
ae 932,760.00 1,865,520.00 
$ 9,541,866.23 
NE I acak oeekcsnwasesvasseinsee 2,005,204.91 
Surplus December 31, 1927......... $11,547,071.14 


The consolidated balance sheet as of 
December 31, 1927, is as follows: 


ASSETS. 
Argentine Gold. 


DD cp adekcbaenssectsxae eneecas es $ 499,403.66 
Accounts receivable............see0. 4,303,602.46 
Inventories: 
Products and supplies on hand and 
Ds cavinesaunbaibeshebecunies 27,667,201.62 
ee eae 113,811.00 


Land, buildings, machinery, equip- 
ment, etc., less reserve for depre- 


EEE Ukworeteccedh <accdecdnsccess 15,511,120.57 
$48,095,139.31 
LIABILITIES. 
Accounts and notes payable......... $ 8,848,109.56 
PEE 55555 ses Gbaske eh cuanie dace 3,074, 267.54 
Capital stock........ $22,500,000.00 
CE . seiekwnihaa% 11,547,071.14 
Legal reserves various 
companies ........ 2,125,691.07 
Total stockholders’ investment....... 36,172,762.21 
$48,095,139.31 


Officers of Company. 

The officers of the company are 
Edward F. Swift, president; Charles 
H. Swift, vice-president; H. McLerie, 
vice-president; A. Nelson, vice-presi- 
a and treasurer; C. Jacobi, secre- 
ary. 


The directors are Edward F. Swift, 
Charles H. Swift, C. O. Gorton and 
H. McLerie of Chicago; L. O. Barr, 
A. Nelson, M. A. Carranza, and C. 
Jacobi, of Buenos Aires; and W. A. 
Barr, Montevideo, Uruguay. 

ve tl 


SAUSAGE PASSES TESTS. 

Sausage manufactured by Orling 
Bros. of Detroit, Mich., can now be 
stamped with the official “certified” 
seal of the Detroit Testing Laboratory 
as a result of its certification of the 
products of the company for quality, 
purity and palatability. 

This laboratory has been making an 
exhaustive food analysis each week in 
the Orling plant, particularly in sau- 
sage to determine fat, protein, etc., in 
order to insure uniformity. Samples 
were selected for inspection not only 
at the plant, but from dealers’ shelves. 
The inspection also included the plant 
and equipment at least once each six 


working days. 






March 17, 1928, 


In reporting on its inspection of the 
plant, the laboratory pointed out that 
“Orling Bros. have exhibited the finest 
kind of cooperative spirit,” permitting 
the inspectors to have access to any 
part of the plant at any time. The 
laboratory says that “we have never 
seen a plant, anywhere, where more 
care is given to cleanliness and 
quality.” 

Orling Bros. was organized in 1892, 
and the company has occupied its pres- 
ent model plant since 1928. The com. 
pany was founded by the two Orling 
brothers, Fritz and Carl, and was con- 
ducted by them until 1917. At the time 
of Carl Orling’s death, in 1917, the 
company was incorporated and Ernest 
R. Orling became active head. Other 
officers are E. E. Doty, sales manager 
and Joseph Schmid, superintendent. 

a re 


TRADE GLEANINGS. 


The retail meat business of W. W. 
West at Castle Rock, Wash., has been 
sold to the Carstens Packing Co. 


The Plankinton Packing Co., Mil- 
waukee, Wis., has decreased its capital 
stock from $5,000,000 to $3,000,000, con- 
sisting of 30,000 shares of $100 each. 

The Watson Cotton Oil Mill Co, 
Starr, S. C., will rebuild its mill de- 
stroyed recently by fire. The loss was 
$10,000. 

Diebold Bros., Berkshire Heights, 
Pa., have established a sausage factory, 
for the manufacture of original German 
sausage and meat’products. 

The Martin Packing Co., La Junta, 
Colo., is building an addition to its 
plant to take care of increasing busi- 
ness. The additional space will be 
used for cooling and sausage manufac- 
ture. 

The Volz Packing Co., 826 E. Prairie 
Ave., St. Louis, Mo., large killers of 
cattle and calves, are erecting a new 
cooler under the supervision of the Bon- 
nell-Tohtz Co., architects and engineers, 

The plant and grounds of the Farm- 
ers’ Mutual Packing Co., Muscatine, 
Ia., have been sold to the American 
Process Co., Des Moines, Ia. The latter 
company holds the patent right on a 
coal pulverizing unit and will manufac- 
ture the device in the former packing 
plant. 

H. L. Skellinger, has been appointed 
general district manager of what, in the 
future, will be known as the Eastern 
Branch House Division of Wilson & Co. 
This new division will embrace districts 
A, B-1, B-2 and C in New York, Phila- 
delphia and Boston respectively, and 
surrounding territories. Mr. Skellinger 
will handle these four districts from his 
headquarters at New York City. 

Dumarts Ltd., pork packers, Kitch- 
ener, Ont., has been purchased by R. D. 
Morrison, Toronto. There will be no 
change in the brands or personnel of 
the company, it is announced. D. D. 
Blackwell, who has been associated with 
the business for the past year will re- 
main as manager, J. Brunton as sales 
manager and P. Rueffer as superin- 
tendent. Mr. Morrison, who will be 
president of the company, has been as- 
sociated with the Harris Abattoirs for 
nineteen years. 
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Is Your Paper Late? 


Tue NATIONAL Provisioner is put on 
mail trains in Chicago every Saturday 
before 11 a. m. It should reach you 
promptly. 

If there is any delay, please save the 
wrapper, mark on it the hour of delivery 
to you by the carrier, and send it to TuE 
NATIONAL Provisioner, Old Colony Bldg., 
Chicago, Ill. 

This will aid us in obtaining proper 
service for you from the Post Office. 
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Look to Domestic Consumer 

Consumer demand is going to be an 
all-important item to the meat packer 
—particularly the pork packer—during 
the current year. 

This consumer demand will be .con- 
fined largely to the domestic market. 
Prospects are none too rosy in the ex- 
port field, as this summary shows: 

Exports of pork products in 1927 
were the smallest for any year since 
1900, totalling only 37 per cent of the 
exports of that year, and only one- 
third of those of 1916, 1918 and 1919. 
Lard exports were the smallest since 
1920, and were 16,000,000 Ibs. less than 
those of 1926. 

In addition to past weakness, the 
European market shows little prospect 
of improvement in the near future. Hog 
production on the Continent has in- 
creased materially since the post-war 
years, and many European nations are 
now not only furnishing their own pork 
products, but have a surplus for ex- 
port to countries of smaller supply. 

Denmark is exporting more cured 
pork to England than ever before in its 
history. Holland has cont-ibuted to the 
supply of cured products on the Eng- 
lish market because of the ban on fresh 
pork from that country. The British 
fresh pork demand is being taken care 
of to an ever-increasing degree by the 
British farmer. 

Official sources predict that export 
demand for pork products during 1928 
will be even lower than in 1927. Where 
export demand shows improvement, 
prices have been unsatisfactory, and a 
combination of increased volume and 
higher prices appears out of the ques- 
tion. 

In the domestic field prospects are 
better. At the lower prices it is be- 
lieved product will move into domestic 
trade channels more freely. Certainly 
a better market can be looked for this 
year at current levels than prevailed 
a year ago, when hogs were high and 
in greater supply than central market 
runs indicated. 

Retail prices must be adjusted to get 
these results. The U. S. Department of 
Agriculture says the domestic demand 
for hogs will probably be more bene- 
fitted by the consequences of changes 
in retail prices than by improvements 
in the business situation. These 
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changes will tend to turn consumer de- 
mand to pork products, and thus help 
in turn to bring about a better level 
of prices for the producer and the 
meat trade. 

——G—— 


One Way to Profit 


The meat packer who is satisfied with 
the results his business is accomplish- 
ing—who has no desire or ambition to 
better the quality of his products, to 
reduce costs, to eliminate waste and 
improve processes—may have his 
troubles in keeping up with the proces- 
sion during the next few years. 

Economic conditions are making it 
more and more difficult for the ineffi- 
cient and haphazard business to operate 
at a profit. 

This does not apply solely to the 
meat packing industry, but to business 
in general. There is today more need 
for high-class management than ever 
before. And there are no indications 
that this need will grow less urgent in 
the immediate future. 

In the past the packer might afford 
to wait for improvements. If a process, 
method or machine was inefficient, 
there was no particular urgent need to 
spend effort and money to find an im- 
proved and more efficient one. Margins 
were large enough to yield a profit, 
even under inefficient management. 

Today, with profits a fraction of a 
cent on each dollar of sales, the situa- 
tion is changed. Waste and inefficiency 
in one process or in one department 
may mean a loss instead of a profit for 
the business as a whole. 

The big problem of the packer is not 
only to see to it that his operations in 
detail are as economical as possible 
with the equipment on hand and the 
methods and processes in use. But he 
must strive continually to reduce his 
costs by developing methods and proc- 
esses more efficient than those with 
which he operates. 

This means close watch of processes 
and equipment, an accurate and detailed 
knowledge of what each department 
and process is accomplishing and at 
what cost, vision and foresight to see 
where conditions can be bettered, and 
the courage, ambition and energy to at 
least try to bring improvements into 
those departments where improvement 
seems possible. 
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Practical Points for the Trade 


(Contents of THE NATIONAL PROVISIONER are copyrighted and may not be reprinted except by permission) 


e . 
Brine Spray Operation 
How can best results be secured with 

a brine spray system? That is, at what 
temperature should the brine be kept, 
and how long should carcasses be held 
under refrigeration before moving? 

A packer in the Canadian Northwest 
raises these questions. He says: 

Editor The National Provisioner: 

Will you please enlighten us on the following 
points regarding brine spray? 

What is the best temperature to keep brine at 
in the storage vats? We aim to have ours at 30 
degs. F., but it rises and falls according to time 
compressor is shut down. 

We use the brine spray system entirely for 
coolers, as shown on the attached blueprint. 

What are the best temperatures in coolers for 
beef and pork? How long should beef be carried 
in the coolers to get the best results? 

Please advise regarding pork also. 

Our coolers have a tendency to become sharp 
if sprays are not shut off most o* the time. We 
are of the opinion that if we kept our brine at 
a higher temperature and the sprays in continu- 
ous operation we would get better circulation and 
more satisfactory results. 

What is your opinion on this? 

Regarding the proper operation of a 
brine spray system to get best results. 

It is true that if the brine is kept at 
a higher temperature and the sprays 
are in continuous operation better cir- 
culation and more satisfactory results 
would be secured. This is the way to 
secure best results with a brine spray. 

The proper brine temperature, or 
range of initial temperatures, where 
intermittent ice machine operation pre- 
vails, is dependent upon the design of 
the spray system and the operating 
schedule of the cooler. Weather condi- 
tions are also an influence. Hence it is 
manifestly impossible to name a defi- 
nite brine temperature for the inquir- 
er’s conditions with the limited data 
given. 

Rule for Brine Temperatures. 


The general rule for any existing set 
of conditions may be stated as follows: 

Keep the brine temperature at a 
point, or within a range, which will 
permit continuous operation of the 
sprays at maximum pressure, consist- 
ent with freedom from objectionable 
carrying over of mist, throughout the 
shortest time period in which bone 
temperature can be reduced to the de- 
sired degree, without frosting any por- 
tion of the carcass. 

A corollary to the rule is that the 
brine should be kept as weak as pos- 
sible consistent with freedom from ice 
formation on the brine cooling mains. 
This saves salt and reduces shrink. 

The best temperatures for coolers, 
after the carcasses have been chilled 
out, are 34 degs. F. for beef and 32 
degs. F. for hogs. 
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“capacity limitations of the particular 
\ brine spray system. 

'e What Is the Important Factor. 

\ At this point it is worth while empha- 
x sizing that the air temperature in the 
\ cooler, and the ultimate temperature to 
which the carcass is cooled, are rela- 
\ tively unimportant. 

\ The TIME required to bring the car. 
\ cass to the ultimate temperature is the 
\ all-important factor. And it should be 
as short as possible, in order to check 
\ the development and effects of putre- 
\. factive bacteria, which begin operation 
\ at the death of the animal, under the - 











\. favorable conditions of moisture and 





SKETCH OF BRINE SPRAY SYSTEM. 


Cross section of a cooler showing the 
brine spray chamber and how the air cir- 
culates. 


It is unnecessary to hold carcasses 
in the coolers longer than required to 
reduce bone temperatures to the desired 
minimum. Beef temperatures of 36 to 


388 degs. F., and ham temperatures of 


33 to 36 degs. F., are satisfactory mini- 
mums. 

The time required to obtain these 
temperatures, without putting frost 
into the carcasses, will range from 24 
to 48 hours with beef, and 18 to 48 
hours with hogs. 


The time is wholly dependent upon 


temperature then existing. 

By speeding up the removal of heat 
from the carcass, one of the essential 
conditions for rapid bacterial growth is 
made unfavorable. Thus the keeping 
quality and appearance of the meat is 
improved. And, in the last analysis, 
these are the sole objects of refrigera- 
tion. 

aut ol 


Classifying Sheep Skins 

An Eastern packer wants some in- 
formation on the classification of sheep 
skins. He says: 


Editor The National Provisioner: 
In looking over the sheep skin market I note 
that you quote ribby lambs at $9.00 and blind 








Your Cooling System 


Most hot weather troubles 
can be traced to faulty re- 
frigeration. 

Do you ever have trouble 
with the refrigerating sys- 
tem in your plant? 

Do you know how to take 
care of your condensers, 
brine circulation, refrigerat- 
ing machines? 

Is your insulation in good 
shape? 

Cold air leaks cost money. 
They will eat you up if you 
don’t watch out! 


Care of a packinghouse refrig- 
erating system is plainly and 
simply described in an article on 
“Refrigeration in the Meat 
Plant,” by a packinghouse mas- 
ter mechanic, printed in a recent 
issue of THE NATIONAL PRovI- 
SIONER. 


If you want a copy of the 
article, cut out this notice and 
send it with a 2-cent stamp to 
THE NATIONAL PROVISIONER, Old 
Colony Bldg., Chicago. 


ribbies at $10.00. 

What do you mean by these terms? And what 
is the difference between a ribby and a blind 
ribby skin? 

The skins of full-blood merino sheep 
are thin and rather soft and _loose- 
fibred. The wool is long and very heavy, 
and the weight of the wool pulls the 
skin out of shape in places. This 
leaves a number of wrinkles which, like 
fat-wrinkles on calfskins, cannot be 
smoothed out in tanning. 

The skins get the name of “ribby” 
from the fact that these wrinkles in the 
skin leave marks suggesting the ap- 
pearance of ribs showing through on a 
bony animal. These “ribs” leave their 
trace on the skin after tanning and 
detract from its value. 

Many open-wooled sheep having 
some merino blood show minor defects 
of the same type. The folds of the 
skin, however, are not so plainly visible 
and are generally confined to the head 
and shoulders. They do not extend 
over the body as in the case of full 
blooded merino sheep. These skins are 
classed as “blind ribby.” 

Some packers sell their skins as 
“straight run,” but the larger packers 
generally grade as “ribby” or “blind 




















ribby.” 
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Oxford Style Sausage 


How is Oxford style sausage made? 

A Western sausage maker wants to 
know. He says: 

Editor The National Provisioner: 

Can you give me a formula for making Oxford 
style sausage? I have had a call for this prod- 
uct but have no idea how it is to be prepared. 

A sausage maker of 50 years’ expe- 
rience furnishes the following formula 
for the manufacture of Oxford style 
sausage: 

Meats: 

100 Ibs. lean shoulders from old hogs. 

Seasoning: 

8 Ibs. salt. 
4 oz. saltpeter. 
6 oz. sugar. 

Chop the meat through the 1 in. plate. 

Dissolve the seasoning in a gallon of 
ice water. Put the meat in the mixer, 
pour the seasoning which has been well 
mixed in the water over the meat in 
the mixer, and mix for 3 minutes. 

Then put the meat in a barrel or 
tierce, take 4% gal. second ham pickle 
(50 deg. strength and must be sweet) 
and pour over the meat in the barrel. 

Put the meat in the cooler at 38 to 
40 degs. F. for 7 days. At the end of 
this time take 20 lbs. of meat out of the 
barrel and chop fine in the silent cutter. 
Then take the balance of 80 lbs. and put 
in the mixer adding to it the 20 lbs. of 
finely cut meat and mix for 4 minutes. 

Take to the stuffer and stuff in nice 
even clean beef bungs cut 18 in. long. 
Then wrap string around the sausage 
and hang in the cooler for 36 hours, the 
temperature of the cooler being 45 to 
50 degs. Then hang in the smokehouse 
until the casings take on a nice color. 

Cook for 3 hours at 165 degs. As 
soon as they are taken out of cook, 
wash off with cold water and hang 
them up to dry. They are then ready 
for market. 


or 


Head Cheese Troubles 


An Eastern provision dealer is not 
satisfied with the head cheese he makes. 
He wants a nice clear jelly, but has 
trouble with the fat meat staying at 
the top of the cheese and the lean meat 
going to the bottom. How can this be 
overcome? He says: 

Editor The National Provisioner: 

Could you please advise me where you think 
My trouble is in making head cheese? We need 
a head cheese with a clear jelly, but the pieces 
of meat that are fat usually are on top and the 
lean meat is at the bottom. 

What is the cause of this? Why doesn’t it stay 
Properly mixed after it gets cold? 

The difficulty this packer complains 
of would seem to be due to the use of 
too much meat liquid in his head cheese. 

In order to get a clear jelly it is cus- 
tomary to cook the pig skins used in the 
head cheese formula separately in a 
steam jacketed kettle. 
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Cover the skins with water and then 
boil until very tender. Then remove 
the skins from the kettle and skim the 
liquid. All the sediment that may arise 
during the cooking process should be 
skimmed off, the steam turned on again 
and the liquid boiled for another hour. 
This will give it a stronger consistency. 

When draining the liquid through the 
valve at the bottom of the steam 
jacketed kettle, put on about three 
thicknesses of cheese cloth and allow 
the hot jelly to strain through the 
cloth. This will give a clear jelly for 
use in the cheese. 

If the inquirer is not using enough 
skins to make the proper solution of 
gelatine, ears could be added or pigs’ 
feet will work to good advantage. 

The proper amount of this liquid 
should then be added to the cooked 
meats, thoroughly stirring to mix the 
meat and jelly. 

The quantity of jelly water to be 
used depends largely upon the amount 
the meats will absorb. If too much is 
used the meat is likely to float to the 
top. 

The meats and jelly should be mixed 
while both are hot so the liquid will be 
absorbed rapidly. Stuff into containers 
while the product is still warm. 

onesies 

What is the emulsion method of pre- 
paring sausage meats to increase bind- 
ing qualities? Ask the “Packer’s En- 
cyclopedia,” the meat packer’s guide. 
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Operating Pointers 
For the Superintendent, the En- 
gineer, and the Master Mechanic 


























Sausage Spoilage 


Do you have trouble with 
the color of your sausage? 


Does it show green rings 
or gray spots? 


Mould IN sausage is 
caused by poor materials or 
careless handling. Mould ON 
sausage is a surface condi- 
tion and can be prevented by 
proper handling. 


THE NATIONAL PROVI- 
SIONER has made a reprint of 
its information on “Sausage 
Spoilage.” lt may be had by 
subscribers by filling out and 
sending in the following cou- 
pon, accompanied by a 2c 
stamp. 

The National Provisioner: 
Old Colony Bldg., Chicago, I1l. 


Please send me reprint on “Sau- 
sage Spoilage.” i: 


PN 6hG 6 EWA HERA RHEE CRO 


Enclosed find a 2c stamp. 


























POWER PLANT EFFICIENCIES. 
By W. F. Schaphorst. M. E. 

I am in receipt of a letter from the 
editor of THE NATIONAL PROVISIONER 
in which he states: 

“In our February 18th issue, under 
the heading ‘Power Plant Efficiencies,’ 
you tell about getting 6 times the rated 
power of a boiler. 

“One of our subscribers would like to 
know how to go about it to obtain these 
wonderful results. His boilers are fired 
with coal by hand. If you can give him 
this information it will be appreciated.” 

Of course it is practically impossible 
to increase the power of a hand-fired 
boiler six times. I won’t say that it is 
impossible, but I have never heard of 
such an occurrence. 

« To drive a boiler at high rating, stok- 
ers are always used, together with 
forced draft. 

In the combustion of coal a definite 
amount of oxygen is required per pound 
of coal. To supply the needed amount 
of oxygen, where coal is rapidly fed 
into the furnace, it is obvious that more 
air must pass through the fuel bed 
than when small quantities are fired as 
where hand firing is employed. 

In the last paragraph of my article 
in the February 18th number of THE 
NATIONAL PROVISIONER I said this: 

“Also, in these days of high value of 
floor space they have increased the ca- 
pacity of each unit of space so much 
that they are now obtaining six times 
the power from a given unit of floor 
space as they obtained before. Thus, 
where they once obtained 1,000 boiler 
horse power, they now get 6,000 horse 
power, and at much higher efficiency.” 

By this I meant that the power on a 
given amount of floor space was in- 
creased from 1,000 boiler horse power 
to 6,000 boiler horse power. I did not 
mean that the same boilers were used. 

———- fe - 
PIPE AND CHIMNEY FRICTION. 


When a pipe becomes encrusted with 
scale, or after its interior is coated with 
slime, it makes no difference whether 
the pipe is made of cast iron, steel, 
brass, or gold. It is logical that the 
coefficient of friction must be the same 
after the pipe is once coated. 

Before the surface is fully coated it 
is true that there is a difference, but 
it is evident that where coating occurs 
the friction created by the coat must 
be considered, and NOT the coefficient 
of friction of the metal. Yet in many 
formulas the material or metal is 
specified by authors rather than the 
coating. 

The same applies to chimneys. After 
the interior of a chimney is once 
coated with soot all chimneys become 
alike, so far as friction is concerned, 
whether they are made of brick, con- 
crete, or steel. Yet we commonly find 
formulas that designate different co- 
efficients of friction for the various 
materials. Such formulas should be 
avoided. 
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A Fair Profit 
,.. ora real LOSS 


Profit margins today are CLOSE. And overweight losses are therefore 
more important than ever before. Of course they may LOOK small, these 
half-ounces. . . . but multiplied by the number of packages in your 
year’s production these fractional ounces may spell the difference between 
a fair profit and a very real loss. 


- ACT NOW to stop this loss of revenue. “EXACT WEIGHT” SCALES 
will eliminate overweight by making it VISIBLE. May we send a field 
engineer to prove to you, by check weights against your present equip- 
ment, that “EXACT WEIGHT” SCALES will quickly pay for themselves 
in your plant? 


The EXACT WEIGHT SCALE CO. 


(Formerly The Smith Scale Co.) 
904 W. Spring St. Columbus, Ohio 


“EXACT WEIGHT” SCALES 


Canadian Representatives: W. & T. Avery, Ltd., Montreal—Toronto 
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A Page for the Packer Salesman 


Simple Plan Aids Sales 


Packer Salesman Discovers Kink 
That Secures Results 


There are few real meat sales- 
men who do not use one or more 
kinks or ideas to help them in 
their work. 

Quite often these selling helps 
are discovered by accident; some- 
times they develop as a result of 
experience; less often they are 
studied out. 

It matters little how <. salesman 
got his idea. What is of consid- 
erable importance, however, is 
the results it secures for him. 

One salesman is passing on 
herewith a selling idea that*he 
discovered by accident and that 
has been of considerable value to 
him. He hopes that some others 
in the game can also use it to ad- 
vantage. 

He says: 

Editor THE NATIONAL PROVISIONER: 

From time to time I have received 
selling helps from salesmen’s letters 
published in THE NATIONAL PROVISION- 
ER, and it occurred to me that my pet 
selling idea might be of interest and 
value to others. 

One day as I walked into the meat 
shop of a “hard boiled” prospect I took 
my order book from my pocket and 
held it in my hand. As I talked to him 
I mechanically, and without thinking, 
wrote his name in the space on the 
blank reserved for this purpose. 

The pyschology of the action never 
occurred to me at the time, and I have 
no explanation for it now. But at any 
rate I sold this retailer, and he has 
been a good customer of mine ever 
since. 

Afterwards, when thinking about the 
matter and trying to determine just 
how the sale had been made, this inci- 
dent of writing his name on the order 
blank occurred to me. Perhaps this 
was the deciding factor, I thought, and 
I determined to try it on the next tough 
prospect I called on. 

Plan Works on Hard Prospects. 

And, as had been the case formerly, 
the plan worked. The lesson was 
learned. 

Now I make it a rule never to be- 
gin talking business to a customer or 
Prospect until I have first written his 
name on an order blank—and I make 
sure that he sees me do it! 

Sometimes the plan fails to draw an 
order. More often it does not. When the 
customer, or prospect doesn’t buy, the 


blank is used on which to report the 
call to the firm. 

I am passing this idea on for two 
reasons: 

First, I would like to have some other 
salesman try it out and report his re- 
sults. 

Second, I am looking for further 
good selling ideas. If some salesman 
tries out my kink and finds it good, I 
am in hopes that he will pass his pet 
idea on to me in exchange. 

Yours truly 
PACKER SALESMAN. 








Tips for Your Trade 

















DOING ONE THING BETTER. 


Your retailer customers will always 
appreciate ideas for making their busi- 
ness bigger and better. Here is one 
plan that many retailers have worked 
to advantage. Perhaps some meat 
dealers on whom you call can use the 
idea to advantage: 

Many businesses have grown and 
prospered because they did one thing 
a little better than usual and took pains 
to let the public know about it. 

One retailer makes the best pork 
sausage possible and then he sells it at 
a reasonable price. People come from 
miles around his place of business to 
buy his sausage—and incidentally the 
other things he has on sale. 

Another store specializes on cheese. 
The stock it carries is not large but 
each variety is of the best and practi- 
cally every kind is carried on the 
shelves. And this retailer has talked so 
much about cheese in his advertising 
that the people of his community just 
naturally think of his store when they 
wish to buy cheese. He credits this 
specializing on cheese to the very 
prosperous business he now enjoys. 

There are enough people in any city 
or town who appreciate the best to be 
had, particularly when prices are not 
exorbitant, to make it profitable for the 
retail meat dealers to choose a particu- 
lar item or article and specialize on it. 

It may be sausage, cheese, lamb, beef, 
mutton, fish or some other foodstuff 
ordinarily handled by a retail meat 
shop, if the best to be had is carried 
in stock and if the retailer talks enough 
about it, he will find that it will be the 
means of bringing people into his store. 


MEAT SALESMAN CAN PROGRESS. 

The opportunities for progress in the 
selling end of the meat packing busi- 
ness ought to be as good as in any 
other field of merchandising. There is 
a demand for the products manufac- 
tured by the packer and always will 
be. It is up to the salesman whether 
he progresses or remains a nonentity. 


Comments on Collecting 


Packer Salesman Airs His Views 
on Making Collections 

Collecting need not be the hard 
and disagreeable task some sales- 
men find it. 

In a letter to THE NATIONAL 
PROVISIONER a packer salesman 
stresses this fact and gives some 
further thoughts to collection. 

He says: 

Editor THE NATIONAL PROVISIONER: 

There appeared recently on the sales- 
man’s page in the January 14 issue of 
THE NATIONAL PROVISIONER an article 
entitled “Collecting by Selling.” This is 
one of the best articles on the subject 
of collecting by salesmen that I have 
read for some time and it occurred to 
me that some further comments on this 
subject would be timely and of interest 
to your salesmen subscribers. 

It is known by most of the packer 
salesmen that a sale is not made in its 
true sense until the goods are paid for. 

Pages upon pages have been written 
about collections—whether the collec- 
tions should be made before the order 
is sold or whether the collection should 
come last. But it is results that count. 
A salesman’s duty to his company, his 
customer and himself is to sell that 
customer year after year and keep him 
up to the terms his company pre- 
scribes. 

Salesmen are hired to work individu- 
ally. Each account is a different propo- 
sition and has to be handled as such, 
but the terms of my company are the 
same to every account and the results 
must be the same although different 
methods have to be used. In many 
cases bad accounts are due entirely to 
the unethical and trade destroying prac- 
tices of salesmen. 

A good customer recently asked a 
salesman if he could let his invoice ride 
over until the thirtieth of the month, 
stating that he had money out at in- 
terest, but if he drew on it now he 
would lose the interest. 

Right here this customer found out 
that there is one packing company that 
does not loan money to its customers 
without interest. This was accom- 
plished in a tactful way and this cus- 
tomer will have to find some other 
excuse the next time he is “short.” 

If a salesman takes more time to 
make collections than he does to sell, 
there is something wrong with the 
salesman. He is getting too much 
money. 

Yours very truly, 
M. W. STULTz. 









Meat Production and Consumption Statistics 


Meat and livestock production and consumption figures for December, 1927, 
have been compiled by the U. S. Bureau of Agricultural Economics, and an- 
nounced with comparisons as follows: 

CATTLE, CALVES, BEEF, AND VEAL. 
December December Total or average, January-December 
3-yr. avg. 1926. 1927. 8-yr. avg. 1926. 1927. 




























































































Inspected slaughter: 


Cattle .ncccccccccccccces 913,190 886,805 761,143 9,875,420 10,180,146 9,520,104 
ORNVER coccsccccccccccese 423,699 410,046 376,486 5,146,727 5,152,589 4,876,907 
Carcasses condemned: 
Cattle ...ccccccccseccess 9,789 8,368 6,840 94,511 98,000 75,251 
RUN cccvccccsecescsnce 1,124 972 919 11,890 11,778 9,676 
Average live wt.: 
Cattle, PM. cenncvesdoses 957.93 972.76 935.54 955.92 2964.06 2945.99 
Calves, Ibs. ......sscccee 180.45 175.85 176.85 176.40 2176.39 2175.94 
rage dressed wt.: 
AGattle, SD. cwrwensoccese 500.55 514.87 486.20 510.86 2518.33 2506.74 
Calves, Ibs. ......++++-- 103.72 103.61 98.30 102.13 2103.66 2101.41 


Total dressed wt. (carcass, 
not including con- 









a Ss oe 452,019,653 452,280,858 366,742,119 4,998,110,288 5,225,909,396 4,784,563,209 
Veal, TOR... cncdsecesscess 43,823,020 42,384,157 36,918,236 523,319,980 530,603,447 492,664,088 
Storage: . . ~ 
i of month— 
wy oy eS Gs acwdscs 62,2: 45,567,000 50,655,000 38,447,000 39,216,000 
Cured beef, lIbs........ 24,337,000 26,374,000 19,778,000 24,218,000 24,588,000 21,843,000 
End of month— us ae « e a : ate 
Fresh beef, Ibs........ 82,079,000 72,352,000 54,968,000 50,357,000 30,489,000 37,767,000 
Cured beef, Ibs........ 82,079,000 72,352,000 54,968,000 50,357,000 39,489,000 37,767,000 
&xports: ? 
Fresh beef and veal, lbs. 265,619 192,985 201,644 2,931,230 2,564,549 
Cured beef, Ibs..... -. 1,360,202 2 5 695,980 20,835,076 19,652,652 





Canned beef, Ibs 211,793 236,589 2,105,991 2,644,683 
Oleo oil and stearin, lbs. 7,564,689 7,494,941 4,773,924 103,180,458 104,219,497 


Tetiow, Ms. ..0scocesss 1,185,344 1,011,144 515,151 20,701,471 10,628,324 
{mports: Fresh beef and 

WORE, BOS. .cccccccccccess 1,204,304 1,411,206 3,884,376 18,026,900 20,106,152 42,573,939 
Receipts, cattle and a : 

MI. tcoceesase0s566as 1,994,861 1,845,681 1,690,636 23,877,877 23,871,550 22,763,228 
Wattic on ferme Jam. 21..... = caves ee: ere) = =—Ss acess 8 8=|——«~C eC 


Price per 100 pounds: 
Cattle, av. cost for 








slaughter .......-.++-- 6.53 7.14 9.17 7.02 27.32 28.62 
Calves, av. cost for _ need 
slaughter .........++.- 8.46 9.49 10.42 8.72 29.82 210.58 
At Chicago— z a : " 
Cattle, good steers oe 11.11 11.23 15.28 10.67 10.22 12.54 
Veal calves ...... . 10.55 11.31 12.38 10.39 11.61 12.53 
At eastern markets 
Beef carcasses, good E 
Brad! ...cccccccesees 15.83 15.98 20.53 15.99 15.68 18.63 
Veal carcasses, good 
BTAGS ...cccccccccces 18.16 18.66 18.97 18.30 20.10 20.33 
HOGS, PORK, AND PORK PRODUCTS. 
laughter ....... 5,175,642 4,393,602 4,868,608 45,517,236 40,636,208 43,633,460 
eS 16,445 15,611 15,412 177,064 169,054 151.122 
Av. live wt., Ibs........... 217.02 217.48 217.65 227.62 223.506 2233.33 
Av. dressed wt., Ibs....... 164.16 165.10 163.56 172.42 2179.51 2177.93 


jressed wt. (carcass, 
Tote reed ee cesT ibe, $41,388,261 722,806,314 793,788,738 7,804,933,132 7,272,584,141 7,730,761,148 


Lard per 100 Ibs. live wt., 
Ib: 





an 14.97 14.79 14.69 15.80 215.89 215.36 
Storage: ‘ e o 
onth— 

“a on < 43,725,000 55,241,006 65,666,000 129,077,000 100,306,000 160,132,000 
Cured pork, Ibs........ 356,533,000 332,987,000 354,156,000 522,423,000 451,286,000 500,508,000 
NT a a li ws 38,722,000 46,744,000 46,154,000 97,568,000 94,258,000 102,521,000 

End of month— Es, i 7 * 
Fresh pork, Ibs........ 95,245,000 97,650,000 105,654,000 128,288,000 103,614,000 160,799,000 
Cured pork, Ibs........ 435,535,000 375,107,000 417,791,000 516,746,000 448,100,000 509,063,000 
PT, sccaseeathal 51,173,000 49,992,000 54,855,000 97,584,000 94,884,000 102,926,000 

xports:? 

oes RE, sce Gee 2,673,830 1,330,758 1,020,320 22,729,537 15,564,381 8,235,058 

Cured pork, Ibs.......... 34,443,208 25,340,124 21,887,283 513,936,642 380,638,333 267,100,587 

Canned pork, Ibs........ 471,040 344,317 422,834 4,812,700 6,462,458 7,274,201 

Sausage, Ibs. .........-- 757,318 637,494 436,511 10,625,675 8,043,345 8,195,003 

SS er 71,473,726 64,321,895 64,624,718 798,743,474 717,077,291 701,699,449 

Imports: Fresh pork, Ibs.. 633,654 1,090,789 610,523 7,358, 252 9,156,493 14,524,235 
Receipts of hogs*.......... 4,964,669 3,909,928 4,208,728 46,371,600 39,771,596 41,410,618 
Hogs on farms Jan. 1...... ......... Ek ckdesaves: Sucdadanae: “ ssuadadnte 
Price per 100 pounds: 

Av. cost for slaughter... 10.60 11.55 8.37 10.77 212.47 210.06 

At Chicago—Live hogs, 
medium wt. ..........- 10.80 11.63 8.47 11.21 12.94 10.45 

At eastern markets— 

Fresh pork loins, 10-15 

TRS. ccccccccccccccces 20.26 23.18 16.94 22.25 25.91 22.46 
Shoulders, skinned..... 16.71 19.36 13.70 16.75 20.08 16.56 
Picnics, 6 to 8 Ibs..... 15.11 16.87 13.08 15.11 18.32 15.35 
Butts, Boston style.... 20.13 22.73 16.66 20.41 24.30 19.68 
Bacon, breakfast....... 28.76 28.36 23.13 29.70 30.49 24.83 
Hams, smoked......... 27.16 28.83 20.62 28.25 31.05 23.59 
Lard, hardwood tubs... 15.96 13.90 13.27 15.97 15.92 13.72 


SHEEP, LAMB AND MUTTON. 
Inspected slaughter ....... 1,041,621 1,171,829 1,093,964 12,317.568 12,960,878 12,882,039 
° 1,239 





Carcasses condemned . 1,359 1,716 2 14.084 15,813 16,303 
BS, TO Wks TiO... cacee o> 83.85 82.99 86.25 81.02 281.34 281.69 
Av. dressed wt., Ibs....... 39.35 38.76 40.87 38.61 238.74 238.99 


Total dressed wt. (carcass, 

not inc. condemned), Ibs. 40,901,159 45,353,580 44,659,671 474,853,712 500,888,268 501,705.972 
Storage, fresh carcasses: 

Beginning of month, lbs. 2,680,000 3,166.000 3,790,000 2,225,000 2,394,000 2,638,000 





End of month, Ibs....... 3,108,000 4,556,000 4,408,000 2,282,000 2,622,000 2,625.000 
Exports, fr. carcasses’, Ibs. 46,930 35,297 26,460 1,425,751 1,229,629 970,757 
Imports, fr. carcasses, Ibs. 362,003 759,727 231,279 2,767,004 3,365,043 2,645,677 
Receipts of sheep*......... 1,639,532 1,706,108 1,609,168 22,273,057 23,868,133 23,939,209 
ee OR COO, Dicaws accnvswse DE GED icccacadesn,  akatensecd. sccunelaee 
Price per 100 pounds: 

Av. cost for slaughter... 13.62 11.81 12.39 13.28 212.86 212.97 

At Chicago— 

Lambs, 84 Ibs. down, 
medium to prime..... 14.51 12.12 13.38 14.30 13.75 13.91 
Sheep, medium to choice 7.84 5.86 6.41 7.63 7.25 7.04 

At eastern markets— 

Lamb, good grade...... 25.50 24.03 23.84 25.78 26.20 26.20 
Mutton, good grade.... 14.65 13.24 13.26 15.74 15.32 15.28 
31924, 1925, and 1926. 2 Including reexports. * Public stockyards. 
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CURRENT LARD STATISTICS, . 
Lard produced, consumed and stocks : 
on hand, including both domestic con- 
sumption and exports for the first 
two months of 1928, with comparisons, 
are reported as follows: 
LARD PRODUCED, CONSUMED AND STOCKS 
(A) (1) PRODUCED. 





1928. 1927. 
Pounds. Pounds, 
TANUATY .osccccccccseves 190,557,000 148,790,000 
February .............Not available 120,492,000 
enema ee 
EE “,santeceiaas on Not available 269, 282,000 
CONSUMED. 
(B) (2) EXPORTS. 
1928. 1927, 
Pounds. Pounds. 
Ee ee ers or 72,753,603 61,395,426 
February .............Not available 51,618,642 
ROME REEE Pn TR sia 
MMMM. osu se baneenat Not available 113,014,068 
(C) DOMESTIC. 
1928. 1927. 
Pounds. Pounds. 
I on cio isisaca¥ as noes 88,651,397 67,810,574 
February .............Not available 61,345,358 
pieeieaitaitiiiniinins oneness 
ct | ee eT 129,156,932 
TOTAL. 
1928. 1927. 
Pounds. Pounds, 
pS OEE PRET Tee 161,405,000 129,206,000 
WME. .s-0wssndwaven Not available 112,965,000 
NE scaseeeeitee Not available 242,171,000 
(D) STOCKS HELD END OF MONTH. 
1928. 1927. 
Pounds. Pounds, 
On hand begin’g of year. 54,855,000 49,992,000 
BREE OLE Cree 83,780,000 69,576,000 
PUN se sd40s 3 ce own ek 121,354,000 77,103,000 


(A) Includes entire production, both neutral 
and other edible, by federally inspected plants 
and also production, both neutrai and other edible, 
by plants not federally inspected, except a few 
—_ ones, but does not include production on the 
arms. 

: ed Includes both neutral and other edible 
ard. 

(C) Apparent consumption. 

(1) Source: U. S. Bureau of Agricultural 
Economics. 

(2) Source: U. 8S. Bureau of Foreign and 
Domestic Commerce. 


fe 
GERMAN HOGS AND LARD TRADE. 

German marketings and slaughter- 
ings of hogs in January continued larg- 
er than in recent months and in excess 
of a year ago, according to preliminary 
figures cabled by L. V. Steere, acting 
American agricultural commissioner at 
Berlin. Receipts for January at 14 rep- 
resentative markets reached 377,000 
head against 355,086 head in December, 
1926, and 246,159 head a year ago. 
Slaughterings at 36 centers reached 
452,000 head last month against 445,- 
152 for December and 295,111 in Janu- 
ary, 1927. 

Lard imports continue to show ad- 
vances, the January figure standing at 
16,094,000 lbs. against 12,191,879 lbs. 
in December, but they were still con- 
siderably under the 20,817,507 Ibs. im- 
ported in January a year ago. Bacon 
imports dropped further to 882,000 lbs. 

fe 


FROZEN POULTRY IN STORAGE. 

The cold storage holdings of frozen 
poultry on hand March 1, 1928, with 
comparisons, are reported as follows by 


the U. S. Bureau of Agricultural 
Economics: 


Mar. 1. Mar. 1. 5 yr. av. 

1928. 1927. Mar. 1. 
Brothewe 2.2.0 cces 11,737,000 18,186,000 14,123,000 
BED. canscesose 7,893,000 8,359,000 .......- 
Roasters ....... 31,303,000 37,831,000 40,786,000 
MND Biss os cedad 17,207, 17,560,000 16,617,000 
yo, ee 11,890,000 12,128,000 13,193,000 


Miscellaneous .. .23,520,000 35,446,000 27,765, 
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Provision and Lard Markets 


WEEKLY REVIEW 


Trade Quiet—Prices Steadier—Export where hog prodyction decreases and 


Lard Fair—Hog Receipts Less Heavy. 


There has been evidence of some 
selling of products by packers and 
others against the movement of hogs, 
while there has also been evidence of 
some liquidation by speculating hold- 
ers of distant deliveries. The market 
has taken these offerings fairly well, 
and this has encouraged some in the 
belief that the situation is showing 
evidence of a moderate improvement. 
The rather liberal outward movement 
of lard for the past few weeks has 
prought some encouragement, although 
the possibility of continuing the move- 
ment is somewhat problematical. 

The monthly statement of products 
stocks was rather impressive with the 
total of meats and the total of lard, but 
this was foreshadowed in the monthly 
statement at the leading points so that 
the final figures as issued by the Bu- 
reau of Agricultural Economics did not 
exert a depressing influence. A_ total 
stock of all meats of 1,023,000,000 lbs. 
is nearly 100,000,000 Ibs. over the 5- 
year average and is 200,000,000 lbs. 
over the figures for last year. Stocks 
of lard are 44,000 lbs. over last year, 
and 37,000,000 lbs. over the 5-year 
average. 

The February statement of the move- 
ment of live stock at 67 markets 
showed a small decrease in the receipts 
in slaughter of cattle compared with 
February last year and the February 
average, but an important increase in 
hogs and some increase in sheep and 
lambs. 

Market Situation Better. 


The general position of the market 
is thought to be a little more encourag- 
ing. The receipts of hogs at the prin- 
cipal markets, while more than last 
year, are a little less heavy than they 
were. This is being reflected in a little 
improvement in the hog prices. The re- 
ceipts at the leading markets for the 
period from February 25 have been 1,- 
462,000 head against 1,068,000 last 
year. This somewhat more moderate 
movement has recently brought a slight 
gain in hog prices, although the hog 
market is still about 3%c a lb. under 
last year. 

Some of the trade which takes a long 
range view of the situation is rather 
inclined to look for a free movement of 
hogs this spring and well into the sum- 
mer, but as the movement gets to the 
period of the year when the receipts 
will be affected by the winter and 
spring breeding, they expect that the 
movement will be considerably lessened. 
This should be reflected in the price 
of hogs. 

_A rather long range analysis of the 
Situation tends to shows that the un- 
favorable hog-corn ratio is compensated 
for after a sufficient period of time by 
a swing the other way. This continues 
until the condition develops to a point 


with such decrease there is decreased 
demand for corn. The situation is then 
reflected by a swing the other way into 
a favorable corn-hog ratio. This lasts 
until the profits in hog raising bring 
about an increase in the supply of hogs 
in the country. 


Lard Exports Increase. 

Exports of lard have been showing a 
considerable increase recently, but the 
export movement of meats is rather 
disappointing. The conditions abroad, 
as outlined by a leading grain exporter 
who has just returned from abroad are, 
from the standpoint of the feed grain 
supply, substantially as follows: He 
says that the rather low price of feed- 
stuffs for several years had brought 
about a material increase in the animal 
production abroad, particularly hogs. 
With the sharp advance in feed grain 








MEAT AND LARD STOCKS. 

Stocks of pork and lard on hand in 
the United States on March 1, ,1928, 
were considerably heavier than those 
of the same time in 1927 and heavier 
than the 5-year average on that date, 
in spite of the fact that years of record 
hog runs are included in the latter. 

Frozen pork stocks increased nearly 
100,000,000 Ibs. during February and 
stand at about 87,000,000 lbs. over 
those of a year ago and the five-year 
average on March 1. 

Dry salt meat stocks increased 
approximately 40,000,000 lbs. during 
the month and are nearly 20,000,000 
lbs. heavier than the five-year average 
and 59,000,000 Ibs. heavier than those 
on hand on March 1, 1927. 

Increases of approximately 90,000,000 
Ibs. occurred in stocks of pickle cured 
and in process of cure during February. 
These stocks are about 25,000,000 lbs. 
heavier than the five-year average on 
March 1 and 67,000,000 lbs. heavier 
than the stocks of last year. 

Lard stocks increased 37,000,000 lbs. 
during the month, are 35,000,000 Ibs. 
heavier than the 5-year average, and 
about 44,000,000 lbs. heavier than the 
stocks on hand on March 1, 1927. 

Beef in storage showed sharp de- 
clines during the month and is well 
under the quantity in storage at the 
same time a year ago. 

With the decrease in hog runs evi- 
dent since March 1, a slowing up in 
the accumulation of pork meats can be 
looked for. 

Stocks of meat and lard in storage 
in the United States on March 1, 1928, 
with comparisons, as reported by the 
U. S. Bureau of Agricultural Econom- 
ics, are as follows: 

Mar. 1, ’28 Feb. 1, '28 5-Year-Av. 


bs. Ibs. Mar. 1-Ibs. 

Beef, frozen.... 43,967,000 50,673,000 73,226,000 
OCure@ ...:..% 10,310,000 10,226,000 13.565,000 
In cure....... 9,426,000 10,752,000 12,633,C00 





Pork, frozen... .263,707,000 164,971,000 176,529.000 
D. S. cured... 77,813,000 53,276,000 70,806,000 
D. S. in cure. 81,954,000 66,475,000 79,660,000 
S. P. cured. ..168,970,000 126,211,000 170,423,000 
S. P. in cure.296,296,000 244,705,000 264,311,000 

Lamb and Mut- 
ton, frozen... 4,010,000 4,404,000 8,529,000 

Misel. Meats.... 71,489,000 64,219,000 73,129,000 

Lard ...........121.354,000 84,007,000 86.577,000 





— 


prices the past winter, the profits in 
stock raising have been eliminated and 
there has been a tendency to kill live 
stock. This has resulted in a liberal 
supply of meats and fats, but as soon 
as this supply is absorbed, there is 
likelihood of an increased foreign de- 
mand for meats and, fats until feed 
prices become more normal. 

PORK—The market at New York 
was steady, but demand was reported 
light with mess quoted at $30.00; 
family, $34.00@35.00; fat backs, $28.00 
@32.00. At Chicago, mess pork was 
quotable at $27.00. 

LARD—Domestic trade was reported 
good and there was quite a liberal out- 
ward movement to export channels. The 
market, however, was about steady, 
with prime western New York quoted 
at $12.00@12.10; middle western $11.60 
@11.70; city, 11%6c; refined continent, 
12%¢c; South America, 13%c; Brazil 
kegs, 14%c; compound, car lots, 11%4c; 
less than cars, 11%c. At Chicago, reg- 
ular lard in round lots was quoted at 
32%c under May; loose lard, $1.12% 
under May; leaf lard, $1.5242 under 
May. 

BEEF—tTrade in the east was rather 
dull, but the market was firmly held, 
with mess New York quoted at $23.00@ 
24.00; packet, $25.00@2%.00; family, 
$32.00@34.00; extra India mess, $44.00 
@$45.00; No. 1 canned corned beef, 
$3.40; No. 2, $6.00; South America, 6 
Ibs., $16.75; pickled tongues, $55.00@ 
60.00 per barrel. 

fe 


CHICAGO MID-MONTH STOCKS. 


Stocks of provisions in Chicago at 
the close of business on March 14, 1928, 
with comparisons, are reported by the 
Chicago Board of Trade as follows: 


Mar. 14, Feb. 29, Mar. 14, 
1928. 1928. 1927. 

Mess Pork, new, 
made since Oct. 

ee Sa 176 269 407 
IP. §S. lard, made 
since Oct. 1, °27, 

Ibs. .............50,689,867 42,661,349 23,166,768 
Pr. S. lard, made 
Ont. i, "St 

t. 1, °27, lbs.. 4,256,040 4,609,424 4,092,664 


Oct. 1, 
Other kinds of lard, 

Wg. ence ceescsess 5,202,225 4,399,181 3,490,488 
S. R. sides, made 

since Oct. 1, °27, 
TRB. ccccccccsescse 3,108,042 1,583,424 
S. R. sides, made 

previous to Oct. 

pa 73,000 
D. S. clear bellies, 

made since Oct. 

i a See 17,167,469 15,776,096 7,374,509 
D. 8. clear bellies, 

made previous to 

Oct. 1, °27, Ibs.. 78,181 
D. §S. rib_ bellies, 

made since Oct. 


142,095 


134,000 


156, 266 


2g "ey TOG ons. 29GB, 28 
D. §. rib bellies, 

made previous to 

Oct. 1, °27, libs.. 74,000 95,000 
Ex. Sh. cl. sides, 

made since Oct. 


2,795,978 1,592,591 


Ay Pa eas Geerek 110,831 139,061 252,141 
Ex. sh. cl. sides, 
made previous to 
OG BS "Ss Me esses «cs GFE Pu ae 
——e—— 


LARD AND GREASE EXPORTS. 

Exports of lard from New York, 
March 1, 1928, to March 14, 1928, 24,- 
966,946 lbs.; tallow, none; grease, 
2,518,800 lbs.; stearine, 34,800 Ibs. 
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Meat and Lard Consumption 


Per capita consumption of meat and 
lard in the United States for the past 
28 years is reported by the U. S. De- 
partment of Agriculture, as follows: 

All 


Cal. meats, 
Yr. Ibs. 


Pork, Lard, 
Ibs. ibs. 
64.7 


OPH UOROHMROUOURAHUM RO ROROtOm % 
APSOAAANANTARKAPMAG ASAE HE 


POND UNWOR UPR DH ROORIR RH AIO 
MAMAN ANAM ERA AANIOID ADAMS AIH 
POD NOON DAD Ro ORDO ROO NOwS 


RSAneseseessegeaersseuseese 
PRR SIBAResrRsegHanEAIess ° 


AWAWIH CODD OH KWODOH HH hI www 


13.8 


a oe 
Lard Production and Export 


Total lard production in 1927, at 2,- 
356,000,000 Ibs., was the fourth high- 
est since 1900, and exports were the 
second lowest since 1919. No lard is 
imported. ‘ 

The estimated annual production and 
export of lard during the past 28 years 
is reported (in millions of pounds) by 
the U. S. Department of Agriculture 
as follows: 


1927. 


Production——_-—_——- 
Fed. Insp. Other. Exports. 
Mil. Ibs. Mil. Ibs. Mil. Ibs. 
615 
612 
507 


Cal. Total. 
year. Mil. lbs. 
1900.. 1,617 
1901.. 1,614 
1902.. 


1,075 
986 
719 
7338 


717 


2,356 


ARGENTINE KILL GREATER. 


There was an increase of 6 per cent 
in the number of cattle slaughtered in 
freezing plants in Argentina in 1927 
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over 1926. In 1927 the slaughter 
totalled 3,234,362 head compared with 
3,059,583 head in 1926. Sheep slaughter 
also increased, amounting to 3,983,795 
in 1927 and 3,189,090 in 1926. The 
number of hogs slaughtered declined 
approximately 10,000, amounting to 
240,051 in 1927 and 250,118 in 1926. 
te 


EASTERN FERTILIZER MARKET. 
(Special Report to The National Provisioner). 
New York, March 16, 1928. 
As there has been only a_ small 
amount of blood and tankage for sale 
for prompt shipment by local pro- 
ducers, trading has been limited. South 
American ground tankage is offered at 
$4.70 & 10c, and blood at $4.60, with 


bids solicited. The best that can be 
done now as to shipment is April, 
which is late for this season as far as 
Atlantic Coast ports are concerned. 

The importers put the price of nitrate 
of soda up to $2.32% ex vessel, and a 
further advance is looked for soon. Re- 
sale lots are not so plentiful as they 
were a month ago. 

Fancy prices are being paid for some 
materials, as high as $4.50 for spot 
nitrogenous at Charleston, S. C., at 
which port there has been an excellent 
demand for spot materials of all kinds. 

Sulphate of ammonia has sold at 
$55.00 per ton bulk Baltimore, for near- 
by arrival. Present trading has slowed 
down at that point as manufacturers 
want to see mixed fertilizer move out 
a little more rapidly before they take 
on additional quantities of raw ma- 
terials. 


fe —- 
MEAT IMPORTS AT NEW YORK. 
Imports of meats and meat products 
received at the port of New York for 
the week ending Mar. 10, 1928: 


Point of 

origin. Commodity. 
Canada—Calf carcasses 
Canada—Beef cuts 
Canada—Pork cuts 
Canada—Smoked meats 
Canada—Meat products ..... .... 85,068 lbs. 
So. America—Beef extract 5,600 lbs. 
So. America—Oleo oil ...........-+-4.. 26,400 Ibs. 
So. America—Jerked beef 3,128 lbs. 
So. America—Canned meats . 458,200 Ibs. 
England—Extract 3,122 Ibs. 
England—Bouillon cubes 1,150 lbs. 
Spain—Blood pudding 140 Ibs. 
Spain—Sausage 810 lbs. 
Germany—Sausage 
Germany—Smoked pork ‘: 
Germany—Bouillon cubes 
Germany—Canned meats 
Holland—Smoked hams 
Holland—Cooked hams 
Holland—Sausage 
Switzerland—Sausage . 
Switzerland—Canned meats 
Italy—Sausage 

Italy—D. S. pork... 
Italy—Smoked pork .... 
Ireland—Smoked pork 


Amount. 
459 
. 15,784 lbs. 
5,074 lbs. 
18,375 Ibs. 


153 Ibs. 
774 lbs. 
5,763 Ibs. 


Powers Thermostatic Regulators 
are accurate and dependable. 


There is one for 


every process in the packing industry. Write 
us about any temperature problem troubling you 
and we will send bulletin describing the type of regulator 


that will give you the best results. 
37 Years of Specialization in Temperature Control 


\ 


2725 Greenview Ave., Chicago. Also 35 other cities. (Rc 3594A) 


OWERS REGULATOR Co. 


> 
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PORK PRODUCTS EXPORTS. 


Exports of pork produets from the 
principal ports of the United States 
during the week ending Mar. 10: 


HAMS AND SHOULDERS, INCLUDING 
WILTSHIRES. 


‘Week ending———____ 
Jan. 1,'28 


Mar. 10, Mar. 12, Mar. 3, Mar. 19 

1928. 1927. 1928. 1998 ' 
Mibs. Mibs. M Ibs. M Ibs. 

934 688 1,037 16,285 

United Kingdom. “703 B45 "900 12 

Other Europe .. .... cove 7 
Cuba 49 28 105 
Other countries... 182 115 32 

BACON, INCLUDING CUMBERLAND. 


Total 2,511 2,611 
To Germany .... .... 361 Kaas 
United Kingdom. 3,215 1,501 1,723 
21% 613 803 

1 


Other countries. 35 , 85 


5,888 »37¢ 
To Germany 98: 
Netherlands .... 
United Kingdom. 
Other Europe 


299 
“ ’ 


2,578 5, 
803 

528 

1,379 

PICKLED PORK. 

304 302 

United King.. 78 15 

Other Europe 2 wales 

Canada 138 239 

Other countries. 86 48 

TOTAL EXPORTS BY PORTS, 
WEEK ENDING MARCH 10, 1928. 


Hams and 
shoulders, 
bs. 


29 

278 13, 
2. 

5 

4 

1 

1 


1 
3 
915 
7 


Bacon, 
M lbs. 


3,471 
10 
404 


934 
Boston 7 
Detroit 
West 1 
y Orleans 
New York 2,958 
Philadelphia . 57 
Portland, Me. 31 
DESTINATION OF EXPORTS. 
Hams and 


Exported to: 
United Kingdom 
Liverpool 4 
London .... 
Manchester 
Glasgow 
Other United Kingdom 


Exported to: 
Germany (total) 
Hamburg 
Other Germany 


LONDON PORK SUPPLIES. 

Supplies of British and Irish pork 
at the London Central Markets reached 
7,464,000 lbs. in February against 
8,910,000 lbs. in the preceding month, 
according to preliminary figures cabled 
by E. A. Foley, American agricultural 
commissioner at London. The shorter 
month undoubtedly had an _ influence 
upon the receipt figures, but they were 
nearly 2,000,000 Ibs. in excess of re- 
ceipts in February, 1927. 

A slight increase was noted in fresh 
pork receipts from other sources. 
Stocks of hams, bacon and shoulders at 
Liverpool at the end of the month were 
5,915,000 Ibs., being slightly over 
1,000,000 Ibs. larger than on January 
31, but more than 2,000,000 Ibs. under 
stocks of a year ago. Lard stocks, at 
5,271,000 lIbs., exceeded the preceding 
month and last year by 800,000 Ibs. and 
1,904,000 Ibs. respectively. - 

SET Se 
DANISH BACON EXPORTS. 

Bacon exports from Denmark for the 
week ending March 10, 1928, were 5,653 
metric tons, according to cable advices 
to the U. S. Department of Commerce, 
all of which went to England. 
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Tallow and Grease Markets 


TALLOW—The market for tallow in 
the east the past week developed a bet- 
ter undertone, prices advancing fully 
4%c compared with the previous week. 
Sales of extra at 8%c to consumers was 
noted here, and with producers in a 
better sold-up position, sellers were 
holding for %e to 4c more than the 
last sale prices. Sentiment as a whole 
was a little more friendly as consumers 
continued to show interest, although the 
latter were reluctant in following the 
advances. 

Other oils and greases were steady 
to firm and gave some support to the 
tallow market. A tight situation in 
spot palm oils here appeared to be a 
material help to the market, while co- 
coanut oil appeared to be developing 
more firmness. 

At New York extra was quoted at 
8%c bid, 85s @8%c asked; special, 8% 
@8%c nominal; edible 10c nominal. 

At Chicago the market showed a 
firm undertone with 9c freely bid for 
edible, and the last sale at 9%4c. Fancy 
tallow was steady at 8%4c bid, with sell- 
ers asking 8%c. Prime packer was 
quoted at 8%c; No. 1, 7% @8%c; No. 
2, 6%c. 

At the London Auction on Wednes- 
day, March 14, some 449 casks were 
offered and only 240 sold at prices un- 
changed to 1s 6d lower than two weeks 
ago. Mutton was quoted at 38s 6d 
@ 45s; beef, 37s 6d @ 41s; good mixed, 
35s @ 387s 6d. At Liverpool Australian 
tallow was unchanged to 114d lower for 
the week, with prime quoted at 39s 3d 
and good mixed at 38s 3d. 

STEARINE—Offerings were lighter 
this week and demand fairly good. As 
a result the market was stronger, with 
sales at 10%4c, followed by business at 
10%c and with the market quoted at 
the latter figure. This was taken as a 
reflection of the recent compound busi- 
ness. At Chicago, oleo was quoted at 
9% @10c. 

OLEO OIL—The market was quiet 
but very steady at New York, with 
extra quoted at 18@13%c; medium, 
about 12c; lower grades, 1112@12c, ac- 
cording to quality. At Chicago, extra 
was quoted at 138c. 








See page 42 for later markets. 








LARD OIL—A firmer market in raw 
materials and a little improvement in 
demand made for a better market in 
lard oil, with edible at New York 
quoted at 15%4c; extra winter, 12%c; 
extra, 123g¢c; extra No. 1, 11%@11%c; 
No. 1, 11%4¢; No. 2, 10%c. 

NEATSFOOT OIL—The demand was 
fairly good and with firmness in raw 
materials the undertone was better, 
with cold test New York quoted at 
18%c; pure, 15%c; extra, 11%c; No. 
1, 11%c. 

GREASES—The position of the mar- 
ket showed no particular change dur- 
ing the week, with buying interest mod- 
erate and of a routine character, while 
offerings were fair. Sellers were not 
Inclined to press business. A better 


tone in tallow and some of the oils was 
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a helpful factor, but on the whole the 
demand for greases was rather disap- 
pointing. 

At New York, yellow and choice 
house was quoted at 6%@6%c; A 
white, 7%4c; B white, 744c; choice 
white, all hog, 9%4c nominal. At Chi- 
cago, a firmer undertone featured 
greases, with offerings on choice white 
more firmly held. Medium and low 
grades were steady to a shade better. 
At Chicago, brown was quoted at 6%@ 
6%c; yellow, 6% @7%c; B white, 7c; 
A white, 7%c; choice white, all hog, 
8c. 

fn eft 


By-Products Markets 


Chicago, March 15, 1928. 
Blood. 


Trading in blood is slow; $4.50n is 
quoted per unit ammonia, f.o.b. Chi- 
cago. 

Unit Ammonia. 
Geoaed: and wWRSTOUNE S05 ok ss ccccesencs $4.50n 


Digester Hog Tankage Materials. 


Considerable trading in feeding tank- 
age and a large movement on contract 
at somewhat lower prices. Quality of 
material an important price factor. The 
6 to 8 per cent ground is in good de- 
mand. 

Unit Ammonia. 


Ground, 1144@12% ammonia .........$8.90@4.25 
Ground, 6 to 8% ammonia............. @4.25 
Unground, 11% to 12% ammonia....... 3.75@4.00 
Unground, 6 to 8% ammonia.......... 3.90@4.15 
Liquid stick, 7 to 11% ammonia....... &.75@4.00 


Fertilizer Materials. 


There have been sales of 10 per cent 
high grade ground tankage for fer- 
tilizer at $4.05@4.10 and 10c f.o.b. Chi- 
cago. Good demand for low grade un- 
ground bone tankage at $23.00@25.00 
per ton delivered southeast and middle 
west. 

Unit Ammonia. 
High egrd., ground, 10-11% -ammonia. .$3.90@4.10 


Lower grade, ground & ungrd. 6-9% am. 3.75@4.00 
PROT SGOT 8 60.6 0's boleh Sige’ vieiaia/vin Mela <a. 0:0 5. ORME 


Bone Meals. 


There is little change in the market 
on bone meals from that of past weeks. 


Per Ton 
Wr I Ts ies case ak en tee seed $50.00@55.00 
Steam, ground ....... - 28.00@30.00 
Steam, unground . 26.00@28.00 


Cracklings. 


There is considerable activity in the 
crackling market, although cracklings 
as such are not being offered in any 
considerable quantity. There is some 
contracting at present price levels. 

Per Ton. 
Hard pressed and exp. unground., per 

ER oe ere $1.05@ 1.10 
Soft prsd. pork, ac. grease & quality 75.00@80.00 
Soft prsd. beef, ac. grease & quality 45.00@50.00 


Gelatine and Glue Stocks. 


Junk bones nominally $31.00@32.00 
delivered Chicago. Sinews, pizzles and 
hide trimmings still being contracted at 


$35.00. Fresh frozen pig skin scraps 
offered at 4c. 

Per Ton. 
py errr errs $ @40.00 
Rejected manufacturing bones........ 52.00@55.00 
PN a a en 6 dane aoc eadid gas cx oes 42.00@45.00 
Cattle jaws, skulls and knuckles.... 42.50 
Sinews, pizzles and hide trimmings. . 35.00 


Horns, Bones and Hoofs. 
First class packer bones sold $45.00 


Chicago. Buyers bidding somewhat 
lower for future contracts. 

Per Ton. 
Horns, according to grade........... $50.00@150.00 
Round shin bones........ . 55.00@65.00 
Flat shin bones....... , -55.00@60.00 
Cattle hoofs ...... 35.00@40.00° 


(Note—Foregoing prices are for mixed carloads 
of unassorted materials, indicated above.) 


Animal Hair. 


Market unchanged. Very good out- 
let offered for next summer’s contract 
of coil dried hog hair. Prices of all 
hair dependent on quality. 


Coil and field dried, per ton........... 14%@ 2c 
Processed grey, POP We. osc since 3 @ic 
Cattle switches, each*................ 4 @ 5c 


*According to count. 
Pig Skins. 
This market is quiet, little trading 


reported as both buyers and sellers are 
practically taken care of for the year. 


Per Pound. 
SN SI icin é vata nc kadcicatacetes 8 @9e 
Edible grades, unassorted.............. @4c 


ee ae 


CHEMICALS AND SOAP SUPPLIES. 
(Special Report to The National Provisioner.) 
New York, Mar. 138, 1928.—Latest 

quotations on chemicals and_ soap 

makers’ supplies: 

Extra tallow, f. o. b. seller’s plant, 
8%c lb.; Manila cocoanut oil, tanks New 
York, 8%c lb.; Manila cocoanut oil, 
tanks coast, 8%c lb.; cochin cocoanut 
oil, barrels New York, 11c lb.; P. S. Y. 
cottonseed oil, barrels New York, 10% 
@11%c lb.; crude corn oil, barrels, New 
York, 11%c lb.; olive oil foots, barrels 
New York, 10%c lb.; 5% yellow olive 
oil, barrels New York, $1.80@1.40 gal. 

Crude soya bean oil, barrels New 
York, 11%c lb.; palm kernel oil, bar- 
rels New York, 9%c lb.; red oil, barrels 
New York, 94@9%c lb.; Nigre palm 
oil, casks New York, 6%c lb.; Lagos 
palm oil, casks New York, 7.60c Ib.; 
glycerine (soaplye), 7%c lb. 

sonatas 


What precautions should be observed 
in cooking blood? Ask “The Packer’s 
Encyclopedia,” the “blue book” of the 
meat packing industry. 














THE KENTUCKY CHEMICAL MFG. CO., Inc. 


COVINGTON, KY. Opposite Cincinnati, Ohio 


Buyers of Beef and Pork Cracklings 
: Both Soft and Hard Pressed 
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The Truth About Margarine 





ceive up to the present time. 





following bulletins on request: 


Nov. 4, 1924.” 





on Margarine and Margarine Legislation.” 


Margarine.” 
Bulletin No. 11—‘“The Economics of Vitamines” 


Bulletin No. 12—‘‘False Advertising.” 





HE Margarine industry is making the best use of perfectly pure 
meat fats and vegetable oils that science has been able to con- 


These rich fats and oils are combined with milk and salt into 
Margarine—a delicious and wholesome product of food. 


That the public may learn the truth about Margarine, educational 
books and bulletins are prepared and distributed free of charge. 
Should you be interested we shall be glad to mail any or all of the 


Bulletin No. 8—“Margarine Laws of Oregon and Wash- 
ington Repealed by a Referendum Vote of the People, 


Bulletin No. 9—“Opinions of Educators and Statesmen 


Bulletin No. 10—‘‘The Composition and Food Value of 


Institute of Margarine Manufacturers, Munsey Building, Washington, D. C. 


(Oleomargarine a 








REGULATING OIL TRADING. livery are identical with those of the 
Objection to the Mayfield bill now Interstate Cottonseed Crushers’ As- 


: sociation, “and consequently need no 
before Congress to regulate cottonseed outside regulation, the industry having 


oil transactions on future exchanges sych a governing organization which is 
was raised by President William Beatty truly representative of the entire in- 
of the New York Produce Exchange in dustry and functioning in all respects. 


a letter to Senator Royal S. Copeland “It is merely placing additional bur- 
dens and expense on the country to 


of New York. This letter was presented have unnecessary governmental regu- 
to the Senate last week by Senator lation,” said President Beatty. He also 
Copeland, as representing the objection stated that the bill had not been proper- 
of the New York Produce Exchange. ly presented, as cotton oil is a manu- 
ae factured product -and therefore should 

In pointing out the New York ex- 


“cl . : le ee . 
change’s objection to the bill President be Under the control, if at al, of, the 
Beatty said that its real intent is to 


change the New York Produce Ex- i gn se wg lini dtimirieane lias 
change’s cottonseed oil market to con- : 
form with the New Orleans cottonseed acme coal 


oil market, and to force New York to COTTON OIL EXPORTS GAIN. 
accept the deliverable contract loose nisi : , 
basis. United States trade in vegetable oils 


The New York exchange, he said, is and vegetable oil materials in 1927 was 
subserving the desires of the majority ggmewhat smaller in value than for the 
of those engaged in the industry, and . . a : 
its rules in respect to quality and de- previous year, totaling approximately 

$163,000,000, compared with $167,000,- 
000 for 1926, according to the U. S. 
Department of Commerce. 
The Blanton Company Of these amounts, imports represent 
ST. LOUIS $156,000,000 and $149,000,000, respec- 
Refiners of tively; exports, $7,000,000 and $18,- 
000,000. 


VEGETABLE OILS Exports of vegetable oils increased 


during the year by approximately 29 
Manufacturers of per cent, accounted for largely by an 


SHORTENING increase in shipments of cottonseed oil, 


67,982,000 pounds having been exported 


MARGARINE as compared with 40,901,000 pounds for 
the year 1926. 


Imports of vegetable oils show a very 


























small decrease, totaling in 1927 some 
773,720,000 pounds, compared with 780,- 
047,000 pounds in 1926, a decrease of 
1 per cent. Of the oils imported in 
1927, only one, cocoanut oil, shows a 
steady increase over other years. In- 
ports of palm oil, however, are gaining 
rapidly. 
=e 

WOULD AMEND MARGARINE ACT. 


An amendment to the Oleomargarine 
Act of 1886, providing that oleomarga- 
rine when colored in any manner shall 
be subject to a tax of 10 cents a pound, 
was asked in a bill (H. R. 11848) in- 
troduced in the House in March by Rep- 
resentative Linthicum of Baltimore, Md. 

The purpose of the amendment, ac- 
cording to its author, is to place mar- 
garine which has taken on the color of 
butter due to the character of fats or 
oils used in its manufacture in the 
same class as that that is colored arti- 
ficially by the addition of coloring 
matter. 


a 
TEXAS CRUSHERS TO MEET. 


The Texas Cottonseed Crushers’ As- 
sociation will hold its annual conven- 
tion in Corpus Christi, Texas, May 28, 
29 and 30. The rules committee of the 
organization will meet on May 26 and 
27. Convention headquarters will be 
at the Nueces Hotel. 

a 

What are the characteristics of neu- 
tral lard, and for what is it used? 
“The Packer’s Encyclopedia,” the “blue 
book” of the meat packing industry. 
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Vegetable Oil Markets 


Moderately Active — Prices 
ee Cech Trade Quiet—Outside 
Markets Holding—Crude Sparingly 

Offered—May Discount Widening. 

A moderate trade featured the cotton 
oil future market on the New York 
Produce Exchange the past week. As 
a result prices backed and filled over 
a moderate range, with the tone about 
steady and the market awaiting de- 
yelopments. 

At one time there was considerable 
pressure on a bearish interpretation of 
the February Government report. This 
showed the month’s consumption to 
have totaled about 274,000 bbls. against 
339,000 bbls. last year. Commission 
house and professional trade, however, 
was mixed, and while offerings in- 
creased on the upturns, scattered sup- 
port and profit taking was in evidence 
on small breaks. Quite a little switch- 
ing was under way from the May de- 
livery to the later positions, with the 
result that May widened its discount to 
57 points under September. 

Steadiness in the outside markets 
served to check the downturn in oil at 
times, but the lard market did not dis- 
play any particular strength during the 
week. Cash oil trade was rather quiet 
following the recent good business with 
consumers, and while the local element 
were watching closely the acreage ad- 
vices from the south, there was little 
or no new developments. Reports still 
indicate a possible increase of 5 to 10 
per cent in the area. 

Parts of the eastern belt complained 


of too much moisture in that it has 
hindered farm work to some extent, 
while parts of Kansas and Oklahoma 
continue to report a deficiency in rain. 


Outside Buying Smaller. 
Refining interests were on both sides, 
but in a small way. Refiners bought 
May at times and sold the later months, 
while there was some buying of May in 
the way of lifting of hedges for the ac- 


WEEKLY REVIEW 


count of mills against sales of crude. 
Fresh hedge pressure on the later po- 
sitions was not large, but on the other 
hand, there was a noticeable letup in 
outside buying power, and this as much 








SOUTHERN MARKETS. 


New Orleans, 

(Special Wire to The National Provisioner.) 

New Orleans, La., March 15, 1928.— 
February consumption of cotton oil con- 
firmed expectation. The disappearance, 
however, is slightly under estimates. 
The visible supply on March first ex- 
ceeded that of the same date last year 
by 91,000 bbls. However with present 
low prices ruling, consumption should 
steadily increase, leaving a smaller 
carry-over on August 1 than the pre- 
vious year. Firmness in lard and pros- 
pects for unfavorable boll weevil de- 
velopments will likely prove sustain- 
ing features. 

Crude, 8%c bid; Valley, 8c Texas; 
undertone steady. Bleachable prime 
summer yellow is in fairly good de- 
mand at 9%c bid, 94%4c¢ asked. Loose 
New Orleans July contracts is more ac- 
tive at 914c New Orleans sales, with 
predictions that this month will sell 
over 10c in the near future. Cotton 
traders are expecting May cotton, New 
Orleans, to reach 20c in the next thirty 
to sixty days and carry cottonoil up 
also. 

Dallas. 

(Special Wire to The National Provisioner.) 

Dallas, Tex., March 15, 1928.—Dallas 
markets on prime cottonseed oil de- 
livered Dallas, $41.00; prime crude oil, 
8%c; forty-three per cent cake and 
meal, f.o.b. Dallas, $45.50; hulls, 
$10.00; mill run linters, 344@5c. There 
has been warmer weather and some 
rain. Markets are rather sluggish. 


Memphis. 

(Special Wire to The National Provisioner.) 

Memphis, Tenn., March 15, 1928.— 
Crude cottonseed oil, 8144@8%e Missis- 
sippi, according to shipment. There is 
very little trading in this territory. 
Loose cottonseed hulls, $10.00; forty- 
one per cent meal, $48.00 Memphis. 


as anything else was accountable for 
the setback from the recent highs. Lo- 
cal handlers who took in quite a little 
cash oil on March contracts reported 
inability to move the same with con- 
sumers. The store stocks here are still 
estimated at about 17,000 bbls. 

Southeast and Valley crude sold in a 
moderate way at 814c, with bids of 8%c 
in those sections failing to bring out 
oil. In Texas, the market was around 
8c, but no particular trading at that 
level was noted. 

The detailed Government report 
showed that out of 159,302,000 Ibs. of 
crude oil on hand at the end of Feb- 
ruary, the mills held 128,015,000 Ibs. 
Of this 42,353,000 lbs. was in Texas, 
17,126,000 lbs. in Mississippi, 16,554,000 
Ibs. in Oklahoma, 12,033,000+ lbs. in 
Arkansas, 10,336,000 lbs. in Georgia, 
8,283,000 lbs. in North Carolina, 5,971,- 
000 lbs. in Alabama, 5,061,000 lbs. in 
South Carolina, 3,298,000 lbs. in Louisi- 
ana, 3,284,000 lbs. in Tennessee, 809,000 
Ibs. in California and 784,000 lbs. in 
Arizona. 


Visible Supply Ample. 

The visible supply at the beginning 
of this month was figured at 2,137,000 
bbls. It is estimated that about 200,- 
000 tons of seed are still to come in or 
about 145,000 bbls. This would give avail- 
able supplies for the balance of the sea- 
son of 2,282,000 bbls. and after allow- 
ing 800,000 bbls. for carryover as some 
of the locals figured, there would be 
available for the next five months, 
about 296,000 bbls. monthly compared 
with actual distribution on the average 
the last five months last season of 280,- 
000 bbls. monthly. 

The situation is purely supply and 
demand. The March consumption, how- 
ever, it is believed, will run 325,000 
bbls. or more, and at any rate it will 
not be very long before the trade will 
lose sight of the available supplies of 
oil, and give most attention to the new 
crop outlook. 

A small cotton crop would materially 
offset the prospect of a large oil carry- 
over, while favorable new crop condi- 
tions, would have a depressing influence 
should the carryover be large. The ex- 
cellent quality of this season’s seed is 
best indicated by an average refining 
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REFINED 


ASPEGREN @ CO., Inc. 


PRODUCE EXCHANGE BLDG. 


BROKERS 


COTTON SEED OIL 


ORDERS SOLICITED 


TO BUY OR SELL PRIME SUMMER YELLOW COTTON SEED OIL ON 
THE NEW YORK PRODUCE EXCHANGE FOR SPOT OR FUTURE DELIVERY 


NEW YORK CITY 


CRUDE 




















x 
4 
g 
5 
































Oe ed 


mete, 











40 


The large dealer, the small 


dealer, EVERY dealer, must 

have the best to compete 

| successfully in the trade of 
today 


The Crusher—The Refiner— 
The Investor — The 
Manufacturer— 





































Every element of the cottonseed oil trade 
can and does use the NEW ORLEANS 
COTTON OIL MARKET to advantage. 
The contract is as nearly perfect as it 
is possible to make it; it is protected 
by the Clearing House of the New Or- 
leans Cotton Exchange, deliveries are 
guaranteed as to weight, grade and 
quality at time of delivery by an in- 
demnity bond, and storage facilities and 
transit privileges make New Orleans the 
fdeal center for a cotton oil market. 








Always Use YOUR Cotton Oil 
Market! 





The New Orleans Refined Cottonseed 
Oil Contract was established at the 
request of the cotton oil trade. 











New Orleans Cotton Exchange 
oa Sane 
The Procter & Gamble Co. 


Refiners of all Grades of 


COTTONSEED 
OIL 


PURITAN, Winter Pressed Salad Oil 
BOREAS, Prime Winter Yellow 
VENUS, Prime Summer White 
STERLING, Prime Summer Yellow 
WHITE CLOVER Cooking Oil 
MARIGOLD Cooking Oil 

JERSEY Butter Oil 

MOONSTAR Cocoanut Oil 

P &G SPECIAL (hardened) Cocoanut Oil 

















General Offices: 
CINCINNATI * OHIO 
Cable Address: “Procter” 


—~- ies 


The Edward Flash Co. 


29 Broadway 
NEW YORK CITY 


Brokers Exclusively 


ALL VEGETABLE OILS 
In Barrels or Tanks 


COTTON OIL FUTURES 


On the New York Produce Exchange 
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loss of about 7 per cent to date. At the 
same time, the report showed an aver- 
age crush per ton of seed to date of 
313 Ibs. of crude oil. 
COTTONSEED OIL—Market trans- 
actions: 
Friday, March 9, 1928. 


—Range— —Closing— 
Sales. High. Low. 


Bid. Asked. 
RE ae eet ee eae 
sooo Ae Sina er eeie ae Bees 960 a 975 
PRESS Awe R oe on wesw cise 960 a 965 
May «2000 -98T- O76. O77... 
ES rey 8 er 988 a 993 
July - 6600 1011 1004 1003 a 1005 
Ame: oo. 400 1025 1024 1012 a 1018 
Sept. . 6800 1030 1025 1021 a 1023 
6 ere 100 1025 1025 1010 a 1020 


Total Sales, including switches, 15,- 
300 bbls. P. Crude S. E. 8% Bid. 
Saturday, March 10, 1928. 


—Range— —Closing— 
Sales. High. Low. Bid. 


Asked. 
ON PR ee pte 960 a 980 
BEE. os dk aes Rok Cae 960 a 980 
DE 5 ba. ate nena nutes 964 a 980 
May 600 983 980 980a.... 
a oe ere 991 a 999 
July - 1700 1010 1003 1004 a 1005 
eee 100 1020 1020 1015 a 


1020 
Sept. .... 2400 1029 1027 1027 a.... 
cases 300 1025 1025 1025 a.... 
Total Sales, including switches, 5,100 
bbls. P. Crude S. E. 8% Bid. 

Monday, March 12, 1928. 


—Range— —Closing— 

Sales. High. Low. Bid. Asked. 

BG Ns See ch eeteee 955 a 980 
| Se Sa ea es are 960 a 975 
Bor. 3%... 100 950 950 960 a 965 
May . 3100 975 964 970 a 965 


979 


July . 5600 1000 988 995a.. 
| ee 700 1009 1007 1006 a 1010 
Sept. .... 7000 1017 1008 1016 a ... 
OS eer 200 1010 1010 1010 


“es 

Total Sales, including switches, 16,- 
700 bbls. P. Crude S. E. 8% Bid. 
Tuesday, March 13, 1928. 
—Range— —Closing— 

Sales. High. Low. Bid. 


Asked. 
RG cnikn eae eee te hee et ee 
er ae Ae Fer es 950 a 970 
BO Shes. SOP ease, Seen 955 a 970 
May .... 3500 968 964 965a.... 
RE A ae 978 a 985 
July .... 4300 998 993 996 a 997 
Aug. .... 500 1011 1008 1009 a 1008 
Sept. .... 400 1019 1015 1015 a 1017 
a 1100 1015 °1012 1012 a . 


Total Sales, including switches, 9,800 
bbls. P. Crude S. E. 8% Bid. 
Wednesday, March 14, 1928. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 


eens 8 ee eee eee 
eee e eee te ee fee 
eee eee eee wee 


100: 
. 6200 1019 1014 1017 
1013 


eeeee eee ee ee tees 


Total Sale, including switches, 19,- 


eo eee e © eee eee e eee 


See eee & 
=] 
oe 
Oo 


1015 


500 bbls. P. Crude S. E. 8% Bid. 


Thursday, March 15, 1928. 
—Range— —Closing— 
Sales. High. Low. Bid. Asked. 


ee en Ea 
BOR. «Sains 60 ore 950 950 
ae -- 950 950 
OS Sere 959 954 
June .... a 
NS oe 994 990 
_ alee 

PEON, | os < 


eeeeeesere See e 8 eee 


+S 
950 a 
950 a 
955 a. 
972 a 
991 a 


965 
965 
980 
993 


- 1005 1005 1006 a 1012 


oooe MUMS 1013 1017 a .... 


1012 a 1020 
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COCOANUT OIL—Demand was a lit. 
tle better the past week, with sales gt 
the Pacific coast at 8%c and 8 5/16¢, 
with producers holding for 8%e¢ jp 
tanks and with the market reflectj 
the better tone in tallow and other com. 
peting directions. At New York, de 
mand was quiet, but the market 
steadier, with tanks quoted at 8%c. The 
copra situation was reported firm, 











See page 42 for later markets, 











PALM OIL—A scarcity of spot sup. 
plies at New York, and a lack of preg. 
sure of shipment offerings made for a 
firm situation in this oil. Lagos 
was quoted at 8c nominal; shipment, 29 
per cent acid, 75sc; Nigre spot, 7c; soft 
oils for shipment, 7% @74e. 

PALM KERNEL OIL—Demand was 
moderate but the market was about 
steady, with New York tanks quoted at 
8.45@8.55c, and casks 8% @9c. 

CORN OIL—The market was firmly 
held but demand was quieter. Mills 
were asking 8%c f. o. b. 

SOYA BEAN OIL—Supplies on the 
Pacific coast have been cleaned up and 
the situation there has been purely 
nominal the past week. At New York, 
there were sales, tank cars, at 10%e, 
while barrels were quoted at 12%e., 

OLIVE OIL FOOTS—Demand was 
rather slow, but the spot situation firm 
as supplies were strongly held. At New 
York, spot foots were quoted at 10¢ 
nominal; nearby, 9%c; March, 9%e; 
April, 8% @9c. 

PEANUT OIL—Market nominal. 

SESAME OIL—Market nominal. 

COTTONSEED OIL—Spot demand 
was reported very slow by store oil 
holders. On the other hand crude was 
steady with sales in the Valley at 8%¢; 
the southeast, 8%c bid; Texas, 8c bid, 

eames 
COTTONSEED PRODUCTS CENSUS. 


Cottonseed products manufactured 
and on hand at oil mills in the United 
States, by states, for the season of 
1927-28 to February 29, 1928, are re- 
ported by the U. S. Department of Com- 
merce as follows: 

MANUFACTURED AUG. 1 TO FEB. 29. 


Cake Linters 
Crude oil and meal Hulls (Run. 
(Lbs. ) (Tons.) (Tons.) _ bales.) 

U. S....1,262,036,719 1,796,268 1,143,133 747,002 
Ala. cocee 80,873,503 112,755 74,832 42,861 
Ariz. .... 13,142,535 18,308 11,911 5,807 
Ark. .... 88,702,640 109,856 84,718 51,043 
Calif. 13,365,077 22,233 8,472 8,049 
GR. .ccse 125,933,5 171,128 109,006 69,544 
Ts. a400 48,432,455 583 44,511 30,078 
Miss . 149,346,300 189,283 183,462 80,203 
N. .... 86,988,667 121,785 67,919 44,546 
Okla. ... 94,491,638 146,555 81,038 56,561 
8. C. .... 58,666,281 ,656 45,246 36,168 
Tenn . 76,798,024 96,179 74, 49,619 
Tex. .... 403,774,298 628,026 386,752 257,267 
Other 21,521,793 28,921 20,967 14, 

ON HAND AT OIL MILLS FEB. 29. 

U. S. .. 128,015,070 170,827 151,091 155,307 
Ala. 5,971,261 13,480 6,828 8,548 
Avi. 2000 783,650 1,085 425 B44 
Ark. .... 12,082,923 13,031 8,471 15,462 
Calif. 809,1 4,814 5,649 2,857 
EES 10,336,006 22,458 12,794 12,553 
Ta. ocoee 297, 4,639 2,611 4,878 
Miss. 17,125,572 13,447 5,618 16,879 
N. © 8,283,11 23,319 14,760 10,655 
Okla. .... 16,553,750 7,214 6,283 14,895 
8. 5,061,529 18,238 11,052 1,166 
Tenn. 3,284,413 5,817 15,341 9,108 
Tex. .... 42,358,468 39,454 57,623 50,000 
Other 2,122,570 3,831 3,636 2,868 

——-@—— 


COTTON OIL EXPORTS. 


Exports of cottonseed oil from New 
York, March 1, 1928, to March 14, 1928, 


none. 
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Satisfaction—the same thing that causes a 

call for “second helpings” in both puddings 

and Newman Grinders. But there is this 3 
big difference. 


With Newman Grinders, the first “helping” 
stays on the job giving satisfaction—and on 
and on. 


Recently one prominent packer ordered his 
21st Newman Grinder. That was caused by 
qualities like these: Savings as high as 
40% in power costs, exceedingly low upkeep 
costs, small initial investment and more 
profits from tankage or cracklings. 


When you can secure all these features in a 
Newman Grinder, why not have one? Why 
give your profits away? 


Get a Newman Grinder. You may also de- 
oe cide on a “second helping” when you find 
(Run, that it pays for itself in such short order. 








Made in three sizes 
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GRINDERS — PULVERIZERS 





SS 


Newman Grinder & Pulverizer Co. 
419-425 W. 2nd St., Wichita, Kansas 
Distributors 


The Allbright-Nell Co., Chicago 
The Cincinnati Butchers Supply Co., Cincinnati-Chicago 
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The Week’s Closing Markets 


FRIDAY’S CLOSINGS. 


Provisions. 

Hog products developed a better tone 
the latter part of the week, with lighter 
hog arrivals a decided strength in corn, 
commission house absorption and cov- 
ering. Good seaboard clearances on lard 
again helped. 


Cottonseed Oil. 

Cotton oil moderately active but 
firmer the latter part of the week with 
the rally in lard and firmness in cotton 
and corn. Trade, however, was mixed. 
May widened to 65 under September on 
liquidation and then narrowed slightly. 
Cash oil trade is reported slow, but 
crude is steady. Southeast Valley, 
8%c bid; Texas, 8c bid. 

Quotations on cottonseed oil at Fri- 
day noon were: March, $9.65@9.80; 
April, $9.65@9.75; May, $9.69@9.70; 
June, $9.80@10.00; July, $10.07; August, 
$10.25; September, $10.32; October, 
$10.29@10.31. 

Tallow. 

Tallow, extra, 8%%c. 

Stearine. 
Stearine, 10%c. 
a 


FRIDAY’S GENERAL MARKETS. 

New York, Mar. 16, 1928.—Spot lard 
at New York: Prime western, $12.15@ 
12.25; middle western, $11.75@11.85; 
city, 11.87142@11.50c; refined continent, 
12.25c; South American, $13.25; Brazil 
kegs, $14.25; compound, $11.50. 


fe 


ARGENTINE BEEF EXPORTS. 

Cable reports of Argentine exports 
oi beef this week up to March 16, 1928, 
show exports from that country were 
as follows: To England, 59,490 quar- 
ters; to the Continent, 83,438; others, 
none. 

Exports for the previous week were 
as follows: To England, 192,945 quar- 
ters; to the Continent, 23,359; others, 


none. 
BRITISH PROVISION CABLE. 


(Special Cable to The National Provisioner.) 

Liverpool, March 16, 1928.—General 
provision market extremely quiet; very 
little activity. Hams and picnics in 
limited demand. Little call for square 
shoulders and pure lard. 

Today’s prices are as follows: Liver- 
pool wet square, 58s; hams, 
American cut, 76s; hams, long cut, 80s; 
Cumberland cut, 64s; short backs, 74s; 
picnics, 54s; bellies, clear, 69s; Cana- 
dian, none; spot lard, 58s 6d; Wiltshire, 


none. 
a on 


EUROPEAN PROVISION CABLES. 


The market at Hamburg for the week 
ending Mar. 10, 1928, continues the 
same as last week, says James T. Scott, 
American Trade Commissioner, Ham- 
burg, Germany, in his weekly cable to 
the United States Department of Com- 
merce. Receipts of lard for the week 
were 2,159 metric tons. Arrivals of hogs 
at 20 of Germany’s most important 
markets were 128,000, at a top Berlin 
price of 11.90c a pound, compared with 


97,000, at 14.28c a pound, for the same 
week last year. 

The Rotterdam market shows a slight 
improvement, with the exception of oleo 
products. 

The market at Liverpool was dull. 

The total of pigs bought in Ireland 
for bacon curing was 14,000 for the 
week. 

The estimated slaughter of Danish 
hogs for the week ending March 9, 
1928, was 90,300. 


a 


LOUIS J. PFAELZER DIES. 
Louis J. Pfaelzer, Chicago, IIll., meat 
and provision broker, well known in the 
meat packing industry, died at his home 
Sunday evening, March 11, from a 
heart attack. 


Mr. Pfaelzer was 49 years old and 
had been actively identified with the 
meat and provision trade for many 
years. Funeral services were held 
Tuesday, March 13. 


x 


ARMOUR AND CO. CHANGES, 

W. C. Summers, manager of Armour 
and Company’s plant at Fort Worth, 
Tex., has resigned on account of jj] 


health and has been succeeded by H, A. 
Bruhn, formerly manager of the Jp. 
dianapolis plant. Fred Kirgis, manager 
of car routes out of Indianapolis for a 
number of years, will be the new map. 
ager at Indianapolis. 
en 
TAKES EXPORT TAX OFF MEAT. 
Certain taxes and export duties for. 
merly paid by meat salting establish. 
ments of Uruguay have been abolisheg 
by the congress of that country. Prog. 
ucts and by-products of these plants are 
exempted from the export duties 
hitherto paid, upon presentation of g 
certificate of origin from the depart. 
ment of animal sanitation. 


a Xe 


HULL OIL MARKET. 
Hull, England, March 14, 1928.—(By 
Cable.)—Refined cottonseed oil, 37s 6d; 
crude cottonseed oil, 38s 9d. 








WHOLESALE DRESSED MEAT PRICES. 


Wholesale prices of Western dressed meats were quoted by the U: § 
Bureau of Agricultural Economics at Chicago and three Eastern markets on 


Thursday, March 15, 1928, as follows: 


March 17, 1998. 














Fresh Beef: CHICAGO. BOSTON. NEW YORK. PHILA, 
STEERS (Hvy. Wt., 7C0 lbs. up): 
SIIBDD 0 0.006065. 500 0:06:50'09 00.05.0055. SRO $20.50@21.50 $20.00@22.00  $22.00@23.00 
RD wnkvansanpeseseekieucanens awake 18.00@21.00 19.50@20.50 19.00@21.00 20.00@21.50 
STEERS (it. & Med. Wt., 700 lbs. dn.) 
ee Sere eee eee ee SS . . eee 20.00@22.00 22.00@23.00 
“OS gd RIRRES 7. he RRA NS SP Ne 18.00@20.00 19.00@20.00 —18.00@21.00 —_20.00@ 21.50 
STEERS (All Weights) : 
CL ie Gaeuwtanacen «ie KARR AMOS Ass 16.00@18.00 18.00@19.00 17.50@18.50 18.50@19.50 
IN oa saa ah 00 4o'o's Sikh eK e ee eee eS ee en 16.00@17.50 ... sume 
COWS: 
DS 6 Duos k wins saneas ee eeas sea cne anime 15.00@16.50 15.50@16.50 16.00@17.50 17.00@18.0 
BRIN eA Sit ca schoesaunanerey 13.50@15.00 14.50@15.50  15.00@16.00 —15.00@16.0 
NSPE SPT iia eee errs 12.50@14.00 14.00@14.50 14.00@15.00 13.00@14.0 
Fresh Veal (1): 
VEALERS: X. 
PE aiddcctane@seesieendasosnewsense ne | ssattarhas 21.00@24.00 22.00@ 23.0 
PPA Sr ere 18.00@20.00 19.00@22.00 18.00@21.00 21.00@22.0 
Medium .... 15.00@18.00 17.00@19.00 16.00@19.00 18.00@20.00 
Common .... 13.00@15.00 15.00@17.00 14.00@16.00 14.00@17.0 
CALF CARCASSES (2): 
SPREE ER ane ee eee ee ere Oe ES Sr eae PN Oe ee Se ene 
OEE ceseccs 15.00@17.00 16.00@18.00 





Medium 
SD. hos hc noo wNis a a's 4 e wie ps os 
Fresh Lamb and Mutton: 
LAMB (30-42 Ibs.): 





14.00@15.00 


15.00@16.00 
13.00@15.00 





once oss sch n5aw sone ©2900 <0 25.00@ 26.00 27.00@28.00 26.00@28.00 27.00@28.00 
Rr i 26.00@27.00 24.00@26.00 26.00@27.00 
LAMB (42-55 Ibs.): 
NE EO CTT ET OTE TT Te.) 24.00@26.00 24.00@26.00 25.00@26.00 
GOOd ..ccccccccccccccceeceeceeceeses 22,00@24.00 23.00@25.00  23.00@25.00  23.00@25.N 
LAMB (All Weights): 
SED, ins. bwakosuaivess ashen essence ae 23.00@25.00 23.00@24.00 
SD cece ncncsvaseseccociancccces: SEEM <eesteecus 22.00@23.00 
MUTTON (Ewes): 
PRE TT CTT Peery ee 14.00@16.00 15.00@17.00 14.00@17.00 14.00@15.0 
ET \G'gnon Gigs 6c¥™ 04.0450 0 50 wae oe ee 12.50@14.50 13.00@15.00 12.00@14.00 12.00@14 © 
OOM ccc ccccccncscccccssccsescece 10.00@12.50 11.00@13.00 11.00@12.00 10.00@12.0 
Fresh Pork Cuts: 
LOINS: 
8-10 Ibs. 14.50@16.00 14.50@15.50 14.00@16.00 14.50@16.50 
10-12 Ibs. 14.00@15.50 14.00@15.00 13.50@14.50 14.00@16.0 
12-15 Ibs. 13.00@14.50 13.50@14.50 12.50@14.00 13.00@14.0 
15-18 Ibs. 12.50@14.00 12.50@13.50 12.00@13.00 13.00@13.0 
18-22 lbs. 12.00@13.00  12.00@13.00 11.00@12.50 12.00@13.0 
SHOULDERS: 

i Ke BOO — a 5. ne swede bins 10.00@12.00 == aceeecceee 11.00@13.50 11.00@12.0 
PICNICS: 

Macc ccash sae hans do oesassekaca, SSSeud awe 11.50@12.50 11.50@13.00 11.00@12.0 

DE NG eS a dghisnnrenctscbcenseenes seehnanaee 11.00@12.00 10.50@12.00 10.00@11.50 
BUTTE: Bette Migte....0.ccccccessessess 12.50@14.00 gw eeeeeee 13.50@15.50 13.00@15.00 
SPARE RIBS: Half Sheets.............. S.00GI0.00 = nnccccccce. ss vvnvcccce o ccceeeees 
TRIMMINGS: 

MEE Sagi e pha ese06554% G048 4p 0 ou .0% GI BOD: cccssmddys = ocscvasece sane 

EE Wsee hws s sakes seca iecancns cence eer er rer eer 


(1) Includes ‘‘skin on’? at New York and Chicago. (2) Includes sides at Boston and Philadelphia. 
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22.00@23.00 
20.00@21.50 


22.00@ 28.00 
0.00@21.50 


18,50@19.50 








27 .00@ 28.0 
26.00@27.0 


25.00@26.0 
23.00@ 25.0) 


[4.00@ 15.50 
[2.c0@14 0 
L0.00@12.0 


14.50@16.50 
1 4.000@16.00 
13.00@14.00 
13.00@13.50 
12.00@13.0 





11.00@12.50 


11.00@12.0 
10.00@11.50 


13.00@15.00 
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Hide and Skin Markets 


Chicago. 


PACKER HIDES—tTrading fairly 
active and market in a much stronger 

sition. As expected, light native 
cows were the first to feel the strength 
in the market, advancing ‘%c twice 
during the week and buyers now bid- 
ding a full cent over last week’s trad- 
ing price. Heavy native steers also 
advanced 4c on limited sales, and last 
trading prices are generally bid for 
other descriptions toward the close of 
the week. Around 60,000 to 70,000 
hides are thought to have moved dur- 
ing the week, mostly cows, all current 
take-off. One interesting fact that de- 
yeloped is that some packers are finding 
their kill at certain points not as large 
as they themselves had expected. 

Spready native steers nominally 
around 25c. Heavy native steers re- 
ported moving late in the week in a 
small way at 23%¢c, a 4c advance; 
earlier sales were made at 23c. Ex- 
treme native steers nominally around 


28. 

Butt branded steers last sold at 22%c 
and Colorados at 22c; these figures are 
now bid. Heavy Texas steers moved 
early in a small way at 22%c and are 
about cleaned up. Light Texas steers 
last sold at 22c. Extreme light Texas 
steers last sold at 21c. 

One packer moved two cars of heavy 
native cows late in the week, and 
another packer one car, all at 22c, %c 
advance. Earlier in the week 10,000 to 
15,000 moved at old price of 2114c. Now 
bidding 28c for light native cows, regu- 
lar points, and last trading was 2,800 
St. Pauls at 23%4c, a full cent advance 
over last week. Earlier in the week 
sales were made at 22%6c for regular 
points and a couple cars St. Pauls sold 
at 23c. Branded cows last sold at 21c 
and this is now bid, but the-market 
called nominally 214% @22c. 

Native bulls quoted 18@18%c nomi- 
nally, inside price last paid. Branded 
bulls last sold at 1644c for northerns; 
southerns nominally %4c higher. 

SMALL PACKER HIDES—The mar- 
ket advanced sharply this week, when 
the only local packer holding any hides 
moved February and March produc- 
tions, totalling about 8,000, at 22%4c for 
all-weight native steers and cows and 
22e for branded. This was a full cent 
advance on natives and %c advance on 
branded. At the end of last week, an- 
other local killer moved a car of March 
bulls at 18c for natives and 17c for 
branded bulls, being %4c,advance on na- 
tives. An outside small packer moved 
some December and January light na- 
tive cows at 23%c, and February and 
March at 22%c, middle of week. Local 
market now sold up to end of March, 
except for some bulls. 

Country market is very firm and 
showing the effect of the advance in 
the packer market. All-weights quoted 
20%@2le asked, selected, delivered. 
Heavy cows priced 19@19%c asked; 
heavy steers alone nominally around 
20@20%c, and usually included with 
cows. Buff weights sold at 20%4c and 
2le now generally asked. Extremes 
very firm and in demand at 23c, with 
some asking 23%c. Bulls firm and 


e 
fairly well cleaned up; sales reported 
at 16c, selected, and now priced at 
16%c. All-weight branded hides priced 
18% @19c, Chicago freight. 

CALFSKINS—Packer calfskins ad- 
vanced sharply, when one packer moved 
about 21,000 February and another 
packer around 23,000 February skins 
at 30c for northerns and 29c for south- 
erns. This was a full cent advance over 
last trading. 

First salted Chicago city calf last 

sold at 2514c, but this is no longer con- 
sidered a market criterion; quoted 
nominally around 2744c, and up to 28c 
talked; apparently none offered. Out- 
side city calf nominally around 264%2.@ 
27c. Mixed cities and countries 24@25c, 
nom. Straight countries around 23%4c, 
nom. 
_ KIPSKINS—Last confirmed trading 
in packer kips was at 26c for natives, 
25c for over-weights and 28c for brand- 
ed; now quoted nominally around 27c, 
and up to 28c talked by sellers. 

First salted Chicago city kips quoted 
nominally around 25@25%éc, nom., with 
last actual trading at 23%c. Outside 
city kips around 241%4@25%6c, nom. 
Mixed cities and countries 231%.@24c. 
Some straight countries reported sold 
at 28c. 

Packer regular slunks last moved at 
$1.40. Hairless slunks more or less of 
a trading proposition, with last sales 
at 80c. 

HORSEHIDES — Market stronger. 
Choice renderers held at $8.00@8.25, 
some talking higher; ordinary mixed 
lots priced down to $7.00@7.50, ac- 
cording to description. 

SHEEPSKINS—Dry pelts quoted 
28@3lc per lb. according to section. 
Packer shearlings steady, with one car 
moving at $1.10, this car running pos- 
sible 60 per cent No. 1’s; higher could 
be secured for better quality. Pickled 
skins about steady and quoted around 
$9.00 per doz. for straight run of pack- 
er lamb at Chicago. Last trading in 
ribby lambs last week at $8.75 per doz.; 
one packer moved 50 doz. blind ribby 
lambs this week at $9.75. New York 
market quoted $8.75@9.00 for straight 
run of city lamb. Pickled sheepskins 
about steady and quoted $10.25@10.50 
per doz. for straight run of packer 
sheep. Last trading in ribby sheep 
was at $9.75, and blind ribbies last 
sold at $11.50. Packer wool lambs firm 
and $4.45 per cwt. live lamb paid this 
week at Chicago; quoted on piece basis 
around $3.25@3.90. Packer sheepskins 
quoted on piece basis $3.00@3.50. Small 
packer lambs priced $3.25@3.80. 

PIGSKINS—No. 1 pigskin strips 
quoted nominally around 9c, last trad- 
ing price. Gelatine stocks inactive and 
nominally around 4c. 


New York. 


PACKER HIDES—City packer hide 
market firmer in a nominal way but 
well cleaned up to end of February ex- 
cept for bulls. As previously noted, 
last trading in native steers was at 28c, 
butt brands 22%c and Colorados 22c; 
bulls nominally 18@18%c. However, 
market now quoted nominally on basis 
of full Chicago prices. An outside 
packer reported to have moved a car 
of November-March native steers early 


43 


in the period at 28c, also two cars 
February branded hides at 22c for 
butts and Colorados. 

COUNTRY HIDES—Market firmer, 
on news of the advance in packer mar- 
ket, and higher levels being asked. Ex- 
tremes generally held at 23@23%éc, 
buff weights at 21c, all-weights at 
20%4c. 

CALFSKINS—Market stronger, in a 
nominal way. Some 9-12’s sold at 
$3.85, previously obtained for one car. 
The 5-7’s last sold at $2.25; $2.85 last 
paid for 7-9’s and up to $3.00 now 


talked. 
en 


CHICAGO HIDE MOVEMENT. 

Receipts of hides at Chicago for the 
week ending Mar. 10, 1928, 3,289,000 
lbs.; previous week, 5,350,000 Ibs.; same 
week, 1927, 3,659,000 lbs.; from Jan. 1, 
to Mar. 10, 53,327,000 lbs.; same period, 
1927, 50,026,000 Ibs. 

Shipments of hides from Chicago for 
the week ending Mar. 10, 1928, 4,891,- 
000 lbs.; previous week, 4,664,000 Ibs.; 
same week, 1927, 5,368,000 lbs.; from 
Jan. 1 to Mar. 10, 50,243,000 lbs.; same 
period, 1927, 57,845,000 lbs. 

eX 


CHICAGO HIDE QUOTATIONS. 
Quotations on hides at Chicago for 
the week ending Mar. 16, 1928, with 
comparisons, are reported as follows: 
PACKER HIDES. 


Week ending Previous Cor. week, 
Mar. 16,’28. week. 1927. 


Spr. nat. strs. @2in = 16 @16% 


Hvy, nat. strs. @23% @ @l14 
Hvy. Tex. strs. @22%b @22% @13% 
Hvy. butt 

band’d strs.. @22%%b @22% @13% 
Hvy. Col. strs. @22b @22 @13 
Ex-light Tex. 

strs .......21144@22n @21 @i2 
Brnd’d. cows..2144@22n @21 @12 
Hvy. nat. 

SU Saree @22 21% @22 @12% 

Light nat. 

ee 23 @23% 22 @22% @13% 
Nat. bulls....18 @18%n @18 94%@10 
Brnd’d bulls. .164,@17 164%@17 8 9 
Calfskins .... @30 @29 164%@17%n 
Kips, nat .... @2in @26 @16%n 
Kips, ov.-wt..25 @26n @25 @16n 
Kips, brand’d.23 @24n @23 @14n 
Slunks, reg... @1.40 @1.40 1.10@1.15 
Slunks, hris... @s80 75 @85 70 @7 


Light native, butt branded and Colorado steers 
le per Ib. less than heavies. 


CITY AND SMALL PACKBRS. 


Nat. all-wts.. @22% @21% 13 @13%n 
Branded ..... @22 @21% 12 @12%n 
Nat. bulls.... @18 @17% @ 9n 
Brand’d bulls. @li 164%@17 @ &n 
Calfskins ....27 @27%4n 26 @264%4n 16 @16% 
| Se eee 25 @25'%n @23% 154%@16n 


Slungs, reg...1.00@1.25n 1.00@1.25 85 @90n 
Slunks, hrls..70 @80n 70 @8s0 45 @50n 
COUNTRY HIDES. 

Hvy. steers...20 @20% 19 @19% 11 @ll%ax 
Hvy. cows....19 @19% 18 @18% 10%@llax 


PE ow dK eww 20% @21 20 @20% 12 @12% 
Extremes ....23 @23% 22 @22% 24 @14%ax 
ae 16 @16% 15%@16 8 @ 8%4ax 


Calfskins .... @23%n @23n @13%ax 
ree @23 


Kips ( 2 
Light calf ...1.35@1.50 1 
Deacors .....1. 1 
Slunks, reg...75 @90 = 
6 


Slunks, hris...20 @25 
Horsehides ...7.00@8.25 50@8.00 4.25%5.25 
Hogskins .... @ 


SHEEPSKINS. 


Pkr. lambs...3.25@3.90 3.25@3.90 1.80@2.60 
Small packers 

lambs ...... 3.25@3.80 3.00@3.50 .......... 
Pkr. shrigs...1.10@1.25 1.10@1.25 9214@1.05 
Dry pelts..... 28 @31 28 @30 22 @24 


Do you know how to build your hide 
pack to avoid shrinkage and keep your 
hides in No. 1 condition? Ask the 
“Packer’s Encyclopedia,” the meat 


packer’s dictionary and guide. 


Pala poe oe ke 


RCE 


a 











THE NATIONAL PROVISIONER 


Live Stock Markets 


CHICAGO. 


(Reported by U. S. Bureau of Agricultural 
. Economics.) 


Chicago, Ill., March 15, 1928. 

CATTLE—Compared week ago good 
to choice fed steers, 50 to 75c lower; 
lower grades, 25c lower; light year- 
lings, steady to 25c off; inbetween 
grade, fat cows and butcher heifers, 
mostly steady; choice fat cows and 
heavy heifers, 25c off; common cows 
and cutters, 25 to 40c lower; bulls, 25c 
lower; meaty feeder steers, 25c down. 
Week’s extreme top fed steers, $15.25 
early; comparable kinds late, $14.75. 
Recent big premium for weight has dis- 
appeared. Heavy steers practically 
$2.00 under two weeks earlier. Lights 
and heavies of comparable grades sell- 
ing almost in the same price notch. 
Best long yearlings during week, 
$14.65; light mixed yearlings, $14.00; 
yearling heifers, $13.30; vealers, 75c 
to $1.00- lower, light kinds closing the 
week at $12.00@13.00; small killer and 
TW kinds, $13.50@14.00, a few 


HOGS—Compared week ago better 
grade hogs mostly 15@25c higher. 
Spots on choice pigs, 50c up. Light 
runs early in week stimulating factor 
in sharp advance, choice light hogs 
topping at $8.75 Tuesday, heavier runs 
later in week responsible for decline. 
Late top, $8.60; bulk better grade 170 
to 220 lb. averages, $8.20@8.50; good 
and choice 230 to 260 lb. averages, 
largely $8.10@8.45; 320 lb. butchers, 
downward to $7.90; bulk 140 to 160 lb. 
averages, $7.50@8.25; choice kinds 
$8.40 and above; bulk pigs, $6.50@ 
7.25; choice strongweights, up to $7.75; 
bulk packing sows, $6.90@7.40, a few 
on butcher order up to $7.70. 

SHEEP — Continued shortage of 
numbers around the market circle 
stimulated fat lamb demand, prices ad- 
vancing 25@35c, with clipped lambs 
50c up. Better grade lambs scaling 90 
lbs. and under continued in the minor- 


ity, with the bulk of offerings scaling 
90 to 98 lbs. from Colorado and 
Nebraska. Best of the lamb run 
reached $16.60, with comparatively 
little during the week above $16.25. 
Clipped lambs sold $2.00@2.25 under 
comparable wooled lambs. Sheep con- 
tinued very scarce and showed strength, 
no fat ewes being good enough to pass 


$9.50. 
— an 
KANSAS CITY. 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Kansas City, Mo., March 15, 1928. 
CATTLE—Medium weight and heavy 


steers closed week at generally 25@50c 
lower rates, with spots 75c off on good 
to choice heavies. Lightweight fed 
steers, 15@25c lower; light yearlings, 
including fed heifers, in demand at 
strong to 25c higher prices. Slaughter 
cows and bulls steady. Vealers, 50c to 
$1.00 lower; best heavy steers, $13.75. 
Choice mixed yearlings, $14.00. Choice 
veals went at $12.50@13.00. 

HOGS—Stronger undertone featured 
hog market. Closing prices mostly 
10@15c higher than week ago. Choice 
180-220 lb. weights topped to shippers 
Thursday at $8.30. Packing sows are 
steady. 

SHEEP—Demand for fat lambs 
broad; prices advanced 25@35c during 
week. Mature classes were scarce and 
prices held steady. Week’s top stopped 
at $15.65, although Thursday a similar 
kind was quotable at $15.75. Best fat 
ewes went at $9.25. 

ae 


ST. LOUIS. 
(Reported by U. 8. Bureau of Agricultural 
Economics. ) 

East St. Louis, Ill., March 15, 1928. 

CATTLE—Compared with week ago, 
low priced steers ‘and bulls sold 25c 
higher; other steers and fat cows, 25c 
lower; other cows and all cutters, 
steady;. mixed yearlings and heifers, 
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March 17, 19 , 


25@50c higher; vealers, 50c lower, 
Tops for week: 1,208 lb. steers 
_ Ib. ae Pee $13.25; 1,099 
. yearlings, .00; 591 Ib. 
$12.50. — 


HOGS—A further decrease jn te 
ceipts put a little more strength ip the 
butcher hog market, which is gen 
10@15c higher, but light lights, pj 
- packing sows - selling vi 

e same as a week ago. To today 
was $8.50. . 

SHEEP—Packers were willing buy. 
ers of the few lambs reaching the 
yards and the market is somewhat 


stronger. 
ee ee 
ST. PAUL. 


(Reported by U. S. Bureau of A 
Economics and Minnesota beet. of “Lericalita) 


South St. Paul, Minn., Mar. 14, 1998, 


CATTLE—Killer price lists wer 
lowered again all along the line this 
week, downturns for the three 
measuring 15@25c or more. Top steers 
reached $13.50; other desirable offer. 
ings, $12.50@13.00; bulk all offeri 
$10.75@12.00; fat cows, $6.75@850 
mainly; heifers, $8.00@10.00; spacial. 
ties, $9.50@11.00; cutters, $5.00@6.0 
bulk; bulls, $7.00@7.25; vealers, $11.59 
@12.00, steady. 

HOGS—The hog market is finishing 
on a steady to strong basis j 
Sorted light weights, $8.10@8.15 spar. 
ingly; the packer top remaining at 
$8.00 for most 210 lbs. weights and 








down. Medium and heavy bute 
$7.75@7.90; 140 to 155 Ib. weights 
$7.50@8.00; packing sows, $6.50@6.%, 
SHEEP—Few changes occurred op 
lambs, desirable offerings going from 
$15.00@15.75; cull and common offer. 
ings, $10.25@13.50; sheep, steady, with 
best kinds salable at $9.00@9.50; culls, 
down to $4.00 and under. 
comsasinil oss 


SIOUX CITY. 
(Special Letter to The National Provisioner.) 
Sioux City, Ia., Mar. 14, 1928, 
CATTLE—Cattle receipts for the 
three days were normal, being posted at 
9,000 head. 
Heavy steers, 15@25c lower, best 
being shortfeds at $14.50. Light steers 
and yearlings, steady. Fat cows and 
heifers suffered farther losses, the gen- 
eral trade being 20@35c lower. Best 
fat cows, $11.25; finished kinds, $9.50@ 
10.50; fair to good cows, $8.50@9.50; 
common cows, down to $6.50; canners 
and cutters, $5.00@6.50; veals, $8.00@ 
18.50; bulls, $7.00@9.00. 
HOGS—Receipts heavy, 56,000 for 
first half week. Market 10@15c lower 
today; unevenly steady for the week 
Top, $7.90; bulk butchers of all weights, 
$7.65@7.85; sows, $6.50@7.00. 
SHEEP—Top lambs, $15.75; bulk 
$15.40@15.60; sheep, steady; best ewes, 


$9.50. 
a 
OMAHA. 


(Reported by U. 8. Bureau of Agricultural 
Economics. ) 


Omaha, Neb., March 15, 1928 


CATTLE—Liberal receipts and weak 
lower market on dressed / 
factors in the lower trend to prices fat 
beef on hoof. Weighty steers aml 
medium weights show the big end @ 
the week’s 25@50c decline, with & 
tremes on choice grades 75c lowe 
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ings, steady to 25c lower; heifers, 
omg mostly 25c — on 
25@40c lower; veals strong to 
mostly Cher; bulls 25@50e lower. 
Weighty steers earned $14.50; medium 
weights, $14.00; yearlings, $13.50; prac- 
tical top veals, $12.50. 
HOGS— Outstanding feature for 
period has been the heavy liquidation. 
receipts for the first four days 
of the week approaching record propor- 
tions. Despite liberal runs the market 
carried a strong undertone, with 
comparisons Thursday with Thursday 
showing prices strong to 10c higher. 
SHEEP—Market on fat lambs for 
the period shows a development of 
strength, traceable to decreased mar- 
keting at Eastern centers, while local 
supplies have been of liberal volume for 
this season of the year, and have con- 
sisted for the most part of fed offer- 
ings from Colorado and the Scottsbluff 
area in Nebraska. Fat lamb prices re- 
fect a 15@25c advance, while sheep 
are unchanged. 


ST. JOSEPH. 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


St. Joseph, March 15, 1928. 


CATTLE — Better grade weighty 
steers declined 25@50c and other steers 
and yearlings ruled unevenly steady to 
%e lower, With common and medium 
grades least changed. Fat she stock, 
bulls and veals held steady. Good 
medium and light weight steers brought 
$13.50 in load lots. Vealers topped at 
$13.00. 

HOGS—AMild strength featured swine 
trade and butcher prices indicated 10@ 
lic gains. Packing sows remained 
frm. The late top stood at $8.30 for 
choice 180-210-lb. weights. 

SHEEP—Fat lambs registered 25@ 
50c advances and reached new high 
levels for the current season with a 
$15.90 top for choice handyweights, 
while 100 lb. kinds soid down around 
$15.25. Aged stock ruled strong and 
fat ewes topping at $9.25. 


THE NATIONAL PROVISIONER 


SLAUGHTER REPORTS. 


Special reports to The National Provisioner show 
the number of livestock slaughtered at the fol- 
lowing centers for the week ending March 10, 
1928: 




















CATTLE. 

Week Cor. 

ndi Prev. week, 

Mar. 10. week. 1927. 

COD visicne bic cdteccese 20,622 17,859 23,48 
UI SUE G0 ods wa-c eta 17,378 19,058 
CE ped b dice vecdewasce 15,950 13,907 17,830 
Mees Gt. Beals. ..6.iecsce 6,978 8,412 8,917 
at ES ae 6,118 6,497 8,353 
Ee Se 7,652 7,172 9,726 
Be WENN 6 vec ctsoveces 5,251 5,834 5,410 
re ee 1,694 1,469 2,008 
TROIAMEDOUD: 6 vce ccesiscss 2,266 4,687 4,210 
BOSOM cece ccccccessccces 1,407 1,331 1,212 
N. Y. and Jersey City... 8,870 8,581 9,261 
Oklahoma City .......... »216 5,160 5,113 

Se errr 2,988 coe ee 
Ee Peer eye 84,012 98,287 115,371 
HOGS. 
GIRO: ibd as hcnscccce 174,500 172,300 300 
0 A ee a 43,324 28,158 
ee A ee 66,942 77,305 55,235 
a 35,697 45,283 27,348 
Oe Ear a 18,465 26,969 18,134 
Ee 57,155 65,338 39,657 
|! eee 490 13,848 9,075 
Philadelphia ............ 18,500 21,740 18,591 
PEE, 6 vsinss. Sees cas 19,812 52,341 24,382 
ORE 6505 cece fetenosede 23,351 6,428 11,408 
N. Y¥. and Jersey City... 66,122 70,687 49,595 
Oklahoma City .......... 12,196 11,972 7,460 
UI S660 04 Socwcncee , 864 oawe wes 
WEE wp discs es cos eweee 535,094 627,657 400,996 
SHEEP. - 
Gv ctewoss ceewaewss 26,449 58,373 44,438 
OE iad 6 ok o'sa cis anwe 9,800 16,853 
EN 6 hi akaei0.4n000 o5ga 35,487 48,413 36,041 
eg eee 1,97: 2,878 8,240 
Rs WORD 660-815 osc tends 27,159 31,729 26,606 
eae 6,155 10,016 7,438 
ie ae 478 2,552 2,268 
eee 846 4,158 4,178 
Indianapolis ............ bt 2,428 939 
EE: Satbs a5 vabiendo% 2,462 3,030 3,562 
N. Y. and Jersey City... 41,526 47,442 44,047 
Oklahoma City .......... 134 66 160 
LO re eee 984 cece 
WE 666 e'deadens tenes 150,097 230,885 194,965 
—@——_ 


BUFFALO LIVESTOCK IN FEB. 
The receipts and disposition of live- 
stock at Buffalo, N. Y., during Febru- 
ary, 1928, were as follows: 
Cattle. Calves. 


Hogs. Sheep. 


Receipts ....... 13,705 20,177 101,211 93,472 
Shipments ..... 512 16,241 55,027 82,523 
Local slaughter... 8,240 3,930 44,914 10,834 
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LIVESTOCK AT 67 MARKETS. 

Receipts and disposition of livestock 
at 67 leading markets for February, 
1928, with comparisons, are reported by 
the U. S. Bureau of Agricultural 
Economics as follows: 


Local Total 
Receipts. si’ter. shipm’ts. 
CATTLE. 
ro, SNR renee 1,045,149 618,729 416,909 
February average, 5 
years, 1923-1927. ..1,056,261 623,220 422,372 
CALVES. 
ONE. cansenvacentee 470,706 342,159 134,908 
February average, 5 
years, 1923-1927... 447,681 332,934 122,356 
HOGS. 
WERE db odcesdtcanes 5,267,150 3,456,834 1,809,737 
February average, 5 
years, 1923-1927...4,212,977 2,619,579 1,607,085 


SHEEP AND LAMBS. 


a ae 1,669,473 945,409 729,464 
February average, 5 
years, 1923--927...1,430,516 767,193 659,705 


va nnn 
GERMAN HOG SLAUGHTER. 


Receipts of hogs at 14 German mar- 
kets for January, 1928, were 53.2 per 
cent larger than the figures for Jan- 
uarp, 1927, and 26.9 per cent greater 
than the pre-war average for that 
month, according to the U. S. Depart- 
ment of Commerce. The slaughter of 
hogs at 36 centers went 46.2 per cent . 
over a year ago, and 25.2 per cent 
ahead of 1909-18. 

The import trade in cured pork and 
lard still compares favorably with the 
pre-war volume, when hog numbers 
were about as large as they are at 
present. As against January, 1927, 
however, while bacon exports from the 
United States to Germany were larger, 
lard went down 7.7 per cent, continuing 
the decline in evidence more or less 
steadily since 1919. 

It is of interest to note that the 
United States exports of bacon to the 
Netherlands and Belgium exceeded 
those to Germany, whereas in recent 
years the reverse has been true. 
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Order Buyers of Live Stock 


Strictly Hog Order Buyers on 
Commission Only 


Reference: 


Potts — Watkins — Walker 


National Stock Yards, Ill. 


National Stock Yards National Bank 





GOOGINS & WILLIAMS 


Long Distance Telephone Boulevard 9465 
Union Stock Yards, Chicago 




















Union Stock Yards 


J. W. MURPHY CO. 


Order Buyers 
HOGS ONLY 


Utility and Cross Cyphers 
Reference any Omaha Bank 


Omaha, Nebr. 








E. K. Corrigan 


Exclusive Hog Order Buyer 

| Operating on Two Markets 
So. Omaha 

E. K. Corrigan 











So. St. Joseph 
R. G. Symon 





— 

















BANGS 


Buyers of Livestock 
Hogs, Killing and Feeding Pigs 


Union Stock Yards, South St. Paul, Minn. 
Any Bank in Twin Cities. 


: Steck Yards National Bank. 
Write or wire us 





& TERRY 















WE BUY ’EM RIGHT! 


Murphy Bros. & Company 
Exclusively Hog Order Buyers 
Telephone Yards 0184 Union Stock Yards, CHICAGO 











A TRIAL IS CONVINCING! 


Write—’ Phone—Wire 
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CANADIAN LIVESTOCK PRICES. 
Summary of top prices for livestock 


THE NATIONAL PROVISIONER 


at leading Canadian centers for the 
















RECEIPTS AT CENTERS. 


SATURDAY, MARCH 10, 1928. 


44 Cattle. Hogs. Sheep. 
week ending Mar. 8, 1928, with Com- Gyicago ...........-.+-+ 100 6,000 2,000 
parisons: Kansas City .........--. 150 1,200 “ga6 
TEE OMAR cccesccccccesecons 100 7,000 
BUSONER STEERS. BERR, c5s<0neda senor 100 2,500 400 
1,000-1,200 Ibs. MERE ns 0'see se - 100 2,500 2,750 
Same Sioux City ..........--- 300 6,000 100 
Prev. ee ae 100 1,000 pod 
week 1927. Oklahoma City ..........- 100 500 ao 
Toronto $11.00 $8.35 Fort Worth ........-.-.- 500 end 
: 7 CES eo: sis bam'owe Sei 1 reas 
Winaineg ye 4 Denver oesccceeeesscess: 200 500 4,200 
"65 A SET E 2 Benne 
Cmeney apd See WEMMER ocss.--0-50re5. 100 1,200 100 
gre 9°50 600 Indianapolis... ......-. 100 2,200 = 100 
ano i oS Pitebergh ......0-+-2--. 100 800 300 
ae ow —_ i “Seattneetl’ 2... 022-0060 100 800 100 
SED S554 600s hes sn nch ew 100 500 0 
Cleveland 100 500 100 
Toronto . $17.00 $13.50 Nashville 200 200 i 
Montreal yo ped io TORGNLO .......-..00crseee 200 100 
a alah 13.50 13.50 9.25 MONDAY, MARCH 12, 1928. 
Edmonton Ee: 14.00 14.00 11.00 aeniin tiie. ie 
) pe teh cakes Eee: 3. Sigh MMMDAIND osc cicas ox ceed anes 16,000 63,000 19,000 
epee anne vee — er Be Wie... ccscene 11.000 11,000 6,000 
SELECT BACON HOGS. OS sR SE 9,000 17,700 11,000 
an St. Louis 2'500 15,000 1,800 
Se eres $10.10 $9.75 $12.50 &" Seah ne 400 «51300 «6,500 
— nese PRO Re 10.00 = re Sioux City 3,500 12,000 1,800 
: i Ape ae Oy eee ee 6 f 
Stony 3.00 12% = Oxlaboma City. .......... 1,100 2,400... 
oe So 80 Fort Worth ............. 7500 8,500 1,200 
ze. Albert 9.10 a2 Sittwsekes ......0-s0-00- 200 500 100 
Moose Jaw 8.75 = 11.66 Denver ........0cs.0000e 2,500 4,500 12,000 
END © suseccbceetan 700 8,000 ae a 
> RRR aa eee a 3,100 4,800 200 
TERRES cicccccssccsccas $16.00 $15.00 $14.00 Indianapolis ............ 500 0 
8  ae  aa ceaae “11.00 12.00 11.00 Pittsburgh ...........-.- 900 4.200 2,000 
MIE. ns cond one se 13.25 13.25 TEGO GUNGIAMAT .... 0 ccc cccces 900 5,600 100 
MME Cc. 5 occ ea-ceee 12.50 12.00 SUMO SENNS 5. 50: ckae sese se 1,100 9,000 3,000 
DEE ccescnsents sed 13.00 13.00 1L.GO Cleveland ......ccccccess 500 4,800 2,100 
Pr. Albert ............. 1.00 10.50 Ser! MMRAUMMID 5 cc accuacsde ses 200 1,100 nie 
BEDGSE SRW 2 cccccevccsne 12.00 eke Sign. IN pavcseneneScbsnes 1,800 600 200 








LIVESTOCK PRICES AT LEADING MARKETS. 

Following are livestock prices at five leading Western markets on Thurs- 
day, March 15, 1928, as reported to THE NATIONAL PROVISIONER by leased wire 
ef the Bureau of Agricultural Economics, U. S. Department of Agriculture: 


Hogs (Soft or oily hogs and roast- 


ing pigs excluded): CHICAGO. 








Hvy wt. (250-350 Ibs.) med-ch.. $7.85@ 8.25 
Med. wt. (200-250 lbs.) med-ch.. 8.10@ 8.60 
Lt. wt. (160-200 Ibs.) com-ch.... 7.80@ 8.60 
Lt. lt. (130-160 Ibs.) com-ch.... 6.75@ 8.50 
Packing sows, smooth and rough. 6.85@ 7.70 
Sltr. pigs (130 lbs down), med-ch. 6.25@ 7.75 
Ay. cost and wt., Wed. (pigs excl.) 8.18-243 Ib. 
Slaughter Cattle and Calves: 
STEERS (1,500 LBS. UP): 
SPORE, 50605005 50nn ee cnseess 13.50@15.25 
STEERS (1,300-1,500 LBS.): 
ee arr eee 14.50@15.00 
ae 13.25@14.50 
STEERS (1,100-1,300 LBS.): 
DD ceeuhs phwhse>se0es ane see 14.25@15.00 
DE Ssba then eak haves Saeve eens 13.00@14.50 
STEERS (950-1,100 LBS.): 
SED cunceecewesessess ceessec 14.25@15.00 
OT RS ae ae 12.75@14.25 
STEERS (800 LBS UP): 
OES rea 11.00@13.25 
SEO coc cccncdcdencccsorcess 8.75@11.00 
STEERS (FED CALVES AND 
YEARLINGS 750-950 LBS.) : 
rr Tre tee 13.75@14.50 
ME Gknachb cusses serksrcasss 12.75@13.75 
HEIFERS (850 LBS. DOWN): 
DED nccdchbaees esesancea ners 12.50@13.25 
ea . 11.75@12.50 
Common-med. 8.25@11.75 
HEIFERS (850 LBS. UP): 
SEED nkbShabeedh oni s0enee sabe 11.00@13.25 
Goo 9.75@12.50 
8.25@11.50 
. 10.50@11.25 
8.25@10.50 
6.00@ 8.25 
5.00@ 6.00 
BULLS (YEARLINGS EXC.): 
OE Sy Saar 8.25@10.00 
DE Sidecathecowsssace 6.75@ 8.25 
CALVES (500 LBS. DOWN): 
DI .. aQtsctdnsneseceees 9.00@11.00 
ND “Sneeccaneccuncsse @ 9.00 
VEALERS (MILK-FED): 

SER, bhob apasesesesceees sx 12.25@15.00 
ees ae eeeeee 11.00@12.25 
EEN COE ee 8.00@11.00 

Slaughter Sheep and Lambs: 
Lambs (84 lbs. down) good-ch... 15.50@16.85 


Lambs (92 lbs. down) medium... 
Lambs (all weights) cull-common 13.00@14.85 
Yearling wethers (110 lbs. down) 


14.85@15.50 


medium-choice ................ 13.25@15.40 
Ewes (120 Ibs. down) med-ch.... 7.75@ 9.75 
Ewes (120-150 Ibs.) medium-ch... 7.25@ 9.50 
Ewes (all weights) cull-common. 3.00@ 7.75 


E, ST. LOUIS. 


$7.85@ 8.30 


@ 8.55 


Ano-! 


14.50@15.50 
13.25@14.50 


14.50@15.25 
13.00@14.50 


14.25@15.00 
12.75@14.25 


10.75@13.25 
8.50@10.75 


14.50@15.00 
12.25@14.50 


13.00@13.50 
11.50@13.00 
7.50@11.50 


11.00@12. 
10.25@12. 
8.00@10. 


RSa 


ped 

== 
Aeo- 
Suse 


RAS 
CIR PO 


gr 99 
“Ito 
ot 
®H 8&8 (SIS) 
2S 
bono 
oct 


Sz 

~ 
Sede 
33 


or 90 
2S 2H 


15.25@16.25 
14.50@15.25 
10.50@14.50 


11.75@14.75 
7.50@ 4 


OMAHA. KANS. CITY. 


7.50@ 8.00 
7.75@ 8.25 
7.50@ 8.2 
7.00@ 8.05 
6.50@ 7.15 


7.77-258 Ib. 








-25@14.75 


13.50@14.75 
12.75@13.75 


13.25@14.50 
12.50@13.50 


13.00@14.25 
12.25@13.25 


10.00@12.75 
8.00@10.00 


13.25@14.25 
11.50@13.50 
11.50@12.50 
10.75@11.50 

7.40@10.75 
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6.00@ 8.50 


15.25@15.90 
14.00@15.25 
12.00@14.00 


10.75@13.50 
7.25@ 9.60 
7.00@ 9.25 
3.00@ 7.25 


$7.50@ 8.15 


7.75@ 
25@ 7.25 
6.75@ 7.50 
7.99-245 Ib. 
13.00@14.75 


13.50@14.75 
2.60@13.75 


13.50@14.50 
12.25@13.50 


18.50@14.50 
12.15@13.50 


10.00@12.85 
7.75@10.00 


13.50@14.50 
11.65@13.50 


11.50 
10.00 


se 


nb 99 g2a2oh 
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14.75@15.65 
13.75@14.75 
10.25@13.75 


10.50@13.75 
6.75@ 9.25 
6.50@ 9.00 
2.75@ 6.75 


ST. PAUL. 


13.50@14.75 
12.25@13.50 


13.50@14.75 
12.00@13.50 


18.25@14.50 
12.00@13.25 


=) 


.50@12.25 
7.25@ 9.50 


12.75@14.25 
11.50@12.75 
10.75@12.75 
9.50@10.75 
7.00@ 9.50 


10.00@11.75 
9.25@10.00 
7.00@ 9.25 


9.25@10.25 
8.00@ 9.25 
6.25@ 8.00 
4.75@ 6.25 


6.75@ 
6.50@ 


8.2 
7.3% 


ore 


7.00@ 9.50 
5.50@ 7.00 


9.50@12.50 
7.00@ 9.50 
5.00@ 7.00 


15.00@15.75 
13.50@15.00 
10.25@13.50 


11.00@13.75 
7.25@ 9.0v 
7.00@ 9.25 
2.50@ 7.00 





TUESDAY, MARCH 138, 1928. 













Cattle. Hogs, 

CHICAGO ..ccccccosccccece 8,000 30,000 
Kansas City ......cccceee 9,000 10,000 
Omaha ...cccccccccecces 9,500 30,000 
St. Louis ....cccceecees 3,800 17,000 
St. Joseph ....ccccsceceee 1,800 6,000 
Sioux City ......ccceeees 2,900 20,000 
= ,000 9,000 
Oklahoma City .......... 1,000 2,100 

Fort Worth .......-.e.06 2,000 2,5 

Milwaukee .........-+++0+ 800 3,500 
Denver .. 400 2,800 
Louisville . 100 1,100 
Wichita .... 700 4,100 
Indianapolis .. 1,200 7,000 
PItCSDUFEN 220000008 100 1,500 
Cincinnati .......-.+.e-- 500 4,000 
Buffalo .cccccccccscceees 100 1,000 
ee errr 200 2,500 
PETEEED 8c cckccdeccccuss 100 700 
TEPOMED occ sidsciescccccos 800 1,200 
WEDNESDAY, MARCH 14, 1928, 

Zs. 

Chicago ....... 000 
Kansas City .. 13,000 
QUBMR 400 ccccccccescnccs ,500 30,000 
ea er 2,500 15,000 
Sear ere 1,800 10,000 
ES rere 500 23,000 
eA 2,200 13,000 
Oklahoma City .......... 1,000 2,200 
on he 2,000 3,000 
Milwaukee ..........-.0- 400 1,500 
DE ene neebab teed sens 500 1,900 
EMUEETUNO scvcncsevivetos 100 700 
WOUND. sopevccesccveseas 800 4,600 
err 1,100 7,500 
co err 100 1,200 
CRRMOIMMETD oo. ceccciccces 400 3,200 
Re tr oe 100 2,300 
EES AT i yet 200 2,000 
ee rn 100 500 
Pere rrr Tr 200 400 
THURSDAY, MARCH 15, 1928. 

Cattle. Hogs. 

i ERA y rrr eer eee 7,500 40,000 
gk ae 1,500 5,500 
ME er dk's hus ate bale arielce 3,400 25,000 
Re rrr er rer 2,000 15,500 
DE EE aGesbanawete.es 900 5,000 
are 2,000 21,000 - 
es ME: Gud ce seh'esewgus 1,700 7,000 
Oklahoma City .......... 400 1,100 
Fort Worth 2,200 
Milwaukee 3,000 
1 SA ees 3,800 
Louisville ......... 700 
Wichita 2,000 
Indianapolis 5,000 
Pittsburgh 2,000 
Cincinnati 3,200 
EE WS. bb ois oon 3 45's 6 5 1,800 
PE isneyudhscen 34> 1,200 
NE logo ioe nid dnd ig aio nia 100 500 
SED Saccsudeeccnapeen 100 500 

FRIDAY, MARCH 16, 1928. 

Cattle. Hogs. 

RD oes cnSdehoagedss 1,500 36,000 
| i ree 100 25,000 
MEE. ke Ghee ex one u te ee 700 14,000 
Ms OE © nai Sects s awe 800 13,000 
ee OO eee 400 3,500 
oe a ere 700 17,000 
a eae 1,300 8,500 
Oklahoma City ......... 300 400 
. 2. err 400 1,100 
a ee 200 500 
EE Be ha eats ba ex's a's <u 300 800 
ER ae 100 800 
are 700 6,000 
i SS aah i Sn 9 etn wien 1,000 
Se 500 3,100 
SRN os nein Sh 6,000.6 Ss. 200 3,700 
REPRE Suse gneadiccsy 100 1,500 

— fe 
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March 17, 1998, 
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RECEIPTS AT CHIEF CENTERS. 


Combined receipts of cattle, hogs and 
sheep at the principal markets of the 


country for the week ending Ma 


r. 10, 


and comparative periods are as fol 








lows: 
At 20 markets: 
attle Hogs. 
Week ending Mar. 10.184,000 809,000 
(Vow t.) eee 181,000 870,000 
Mee shows sedeceus pal 205,000 599,000: 
Se sscoscaratatcod 231,000 617,000 
GEE Be ees 000 8,000 
| ET er. 216,000 913,000 
At 11 markets: 
Week ending Mar. 10 ...........csce- 
EEOVIOND WBE 650 55cwen cdcesiess Tae 
MEE. Rass 555 bo danas td cou coeoe ses See 
SL ee ere eee 
BMD 6'0.0'00s oc0cbupiedon0obcob ecu «tae 
Oe sem 
At 7 markets: 
*Cattle. Hogs. 
Week ending Mar. 10.132,000 627,000 
Previous week ...... 129,000 661,000 
MEE Sess¥eccad 51,000 468,000 
1926 -179,000 470,000 
1925 . -192,000 500,000 
BOG Sec either isn ste 172,000 708,000 
*Calves at Omaha, St. Louis and St. 


counted as cattle. 
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209 
1 
10 
800 
1,200 “iy 
1928, 
logs. 
3,000 ‘100 
3,000 3,500 
0,000 659) 
5,000 8.09 
0,000 3,600 
3g 
2,200 » 
,000 : 
ae 
3 e 
7,500 tay 
1,200 300 
3,200 200 
2,300 5 
2,000 1,50) 
400 200 
1928, 
logs. Sheep, 
0,000 10,00 
5,500 1,500 
5,000 11,00 
5,500 800 
5,000 5,000 
1,000 - 1,0 
7,000 70) 
ons 
. 4; 
2000 - 
. 1 
5,000 4 
2,000 2 
, 600 
1,200 1,609 
500 70 
28 
fogs. Sheep, 
6,000 = 6,000 
5,000 1,500 
1,000 6.000 
3,000 300 
3,500 5,000 
7,000 500 
3,500 200 
400... 
1,100 1,000 
500100 
800 2.800 
800 10 
3,000 200 
1,000 200 
3100 100 
3,700 2,600 
1,500 500 
NTERS. 
, hogs and 
ets of the 
r Mar. 10, 
re as fol- 
gs. 
000 — 267,000 
000 297, 
000- 298,000 
000 276,000 
000 204,000 
000 251,000 

















Yarch 17, 1928. 


PACKERS’ PURCHASES. 


3 of livestock by packers at principal 


Hogs. 
¢ 


5,300 


r the week ending, Saturday, Mar. 10, 


Sheep. 
8,835 


on 5 for comparisons, are reported to The Na- 
tional Provisioner as follows: 
CHICAGO. 
Cattle. of. 
aT Ee 4,925 3,796 
ey & 00... 5,294 5,055 
Morris & CO. sees 2,664 1,316 
Wilson & Wigs < sccee 5,089 2,291 
Anglo-Amer. Proy.Co. 800 ¥ 
G. H. Hammond Co.. 1,378 
McNeil 
finby, fcNe 472 


Libby 


prennan Packing Co., 6,500 hogs; Miller & Hart, 


7,300 hogs; 


Independent Packing Co., 5,100 


hogs; 


Boyd, Lunham & Co., 4,800 hogs; Western Pack- 


















































11,200 hogs; Roberts & Oake, 


Sheep. 
1,920 
6,180 
2,690 
5,186 
3,964 

"64 

20,004 





Sheep. 
13,035 
8,471 
5,503 
12,967 


eee 














134 


Sheep. 
1,177 
44 





»rovision Co., 
Tiga Agar Pkg. Co., 5,800 hogs; others, 
1500. Cattle, 20,622; calves, 12,458; hogs, 174,- 
500; sheep, 26,449. 
KANSAS CITY. 
Cattle. Calves. Hogs. 
Sl eee 2,155 860 5,513 
Amahy Pkg. CO... 2}074 580. -4,172 
Morris & Co......-- 1,789 - 673 ,672 
Swift & 0....---+++ 2,795 ee ‘ea 
eee 2,465 5384 4,757 
ae Pkg. Co. .... 411 1 
local butchers ..... AT 93 1,820 
Metal 62... -cseeee 12,336 3,221 33,317 
OMAHA. 
Cattle and 
Calves. ogs. 
Armour & CO. ....-eeeee 296 17,550 
tte Pes. Oo. ......+- 4,626 17,099 
Told Pkg. Co. ...-cesees 1,247 8,930 
Morris & Co. ......--00-. _— a on 
rift & CO. ....seeeeeee ’ 
Bugle Pkg. Co. .....ee0. 8 veee 
M. Glassburg ............ eee 
Glaser Prov. Co. ......-- ove 
Hoffman Bros. ........+.+- 59 
Mayerowich & Vail ...... 39 
Qmaha Pkg. Co. ........ 38 
J. Rife Pkg. Co. ........ 8 
J. Roth & Sons.......... 24 
$o, Omaha Pkg. Co. 55 
Lincoln Pkg. Co. .. 199 
John Morrell & Co.. 226 
Nagle Pkg. Co. 188 
f M Sinclair & Co..... 188 
EE OD, tcc ceees 473 Bahia 
Other buyers .........-.. 35,189 
Sas So's voaau eevee 18,221 100,237 
8T. LOUIS. 
Cattle. Calves. Hogs. 
Armour & Co. ...... 1,054 872 6,470 
ee OO. ....0. 1,654 797 ~=—- 7,598 
Morris & Co. ...... ,185 619 4,128 
East Side Pkg. Co 1,219 ee 5,839 
OS ae , 866 958 11,662 
RE se 6,978 3,246 35,697 
ST. JOSEPH. 
Cattle. Calves. Hogs. 
Swift & Co. ...... 1,882 570 = 99,110 
Armour & Co. ...... 1,774 380 5,981 
metis & Co. ...... 1,267 174 3,166 
a ,581 103 10,727 
aS 6,504 1,227 28,984 
SIOUX CITY. 
Cattle. Calves. Hogs. 
Cudahy Pkg. Co. .. 2,500 189 18,656 
Armour & Co...... 2526 303 17,926 
oe _ eae - 1,710 256 11,179 
8 Se 26 8 32 
Iocal butchers ...... 72 20 sacar 
Order buyers ...... 1,413 56 30,142 
ree 8,247 2 77,965 
OKLAHOMA CITY. . 
Cattle. Calves. Hogs. 
Morris & Co. ...... 1,530 517 «455,821 
Wilson & Co. ...... 1,486 605 6,007 
NE hss o:010 06:8 vie 78 a-aye 368 
SEAR 3,094 1,122 12,196 
INDIANAPOLIS. 
Cattle. Calves. Hogs. 
Outside buyers .... 955 2,645 17,240 
Kingan & Co. ..... 1,247 987 ~— 
Be anettete Co.. = 226 
r a. aa 334 ened oo 
Bell Packing Co. .: 54 o-, Ae 
Brown Bros. ...... 88 32. -seue 
Hilgemeier Bros. .. 3 —<s 
ler Pkg. Co. 17 cee 
Riverview Pkg. Co. 8 re 
Meipr ‘. 00.) 5's 74 13 
ana Prov. Co, 37 1 
Att Wabnitz .. i a 6 50 
i ar 
0. isis 
Hoosier Abt. ‘Go. ae 27 ine 
lManeous ...... 399 60 
ee 4,191 4,064 36,558 


CINCINNATI. 
Cattle. Calves. 
C. A, Beate vsc.c- 84a 50 
se 2 eee jitee 60 
J. Hilberg & Son... 99 5 




















Gus. Juengling 201 107 
E. Kahn’s Sons Co. 596 219 
Kroger Gro. & B. Co. 230 98 
Lohrey Pkg. Co. .... 2 ee 
H. H. Meyer P. Co. .... ears 
W. G. Rehn & Son.. 100 16 
A. Sander Pkg. Co. t Poe 
J. Schlachter & Son 145 172 
J. i ¥F. Schroth Pkg. 
REDS ES o C8806 12 oven 
Vogel & are 12 5 
WE vis ikke secs 1,482 732 
MILWAUKEB. 
Cattle. Calves. 
Plankinton tees > 1,342 6,940 
D; 3B. N. 35 apres 
The Layton” ‘Co. b apis . 
R. Gumz & 139 2 
Armour & Co., Milw. 679 3,401 
Armour & Co., Chi. 25 are 
N.Y.B.D.M.Co.,N.Y. 18 bate 
Cudahy Bros. Co... 127 1 
WD. eekdccncces 222 280 
pe eee 318 119 
AE csc wa sen 2,905 10,742 
WICHITA. 
Cattle. Calves. 
Cudahy Pkg. Co..... 1,004 536 
Dold Pkg. Co....... 401 46 
Wichita Dr. Beef Co. 5 cove 
Dunn-Ostertag ...... 123 
Keefe-Le Stourgeon.. 48 
WOE. 6 hinsides sc 1,581 582 
ST. PAUL. 
Cattle. Calves. 
Armour & Co....... 3,258 3,502 
Cudahy Pkg. Co. 400 2,178 
Herts Bros. ....... 168 4 
Owitt Oo. s.sccs 4,488 5,623 
United Packing Co... 1,452 196 
OEE. gucccninconce 319 51 
WE apecseneuces 10,035 11,597 
RECAPITULATION. 


Hogs. 
183 
4,808 
4,269 
309 
2,649 
2,488 


3,562 
539 





18,807 
Hogs. 
10,090 


"937 
145 


“"52 
17 
11,141 





Hogs. 
9,878 
5,198 





15,076 


Hogs. 
19,779 
29,852 
16,628 
66,313 
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"100 





357 


Sheep. 
176 


"108 
? 


285 


Sheep. 
1,664 


10 





1,674 


Sheep. 
1,273 


1,644 





2,917 


Recapitaulation of packers’ purchases by market 
for the week ending Mar. 10, 1928, with compari- 











sons: 
CATTLE. 
Week 
ending 
Mar. 10. 
CMD. a9 seas kd <a cptes 20,622 
pe | ae 12,336 
REY freee view eweueesess 18,221 
We TE 5 es cio pes ucts 6,978 
eres a 6,504 
ES CE. Sov clsaceae pss 8,247 
Oklahoma City ........ 3,094 
Indianapolis ............ 4,191 
EE -sccaebeetendes 1,482 
po eer eee 2,905 
bo Qe errr 1,581 
EE 2. cacy ec cvasenwans oes 
i; SE sacdecavveseaee 10,035 
| Eee rece ee 96,196 
*Includes calves. 
HOGS. 
I os cclecanieatranced 174,500 
i Te: errr ree 33,317 
ONE s ewe disecews acemes 100,237 
St. Louis ... 35,697 
St. Joseph . 28,984 
Sioux City 77,965 
Oklahoma City 12,196 
Indianapolis ............ 36,558 
re rr 18,807 
TG 6 cc seasweces 11,141 
Re 15,076 
So Ee See oe oven 
OS ree 66,313 
WE Cadevei strana sinwes 610,791 
‘SHEEP. 
ae COPED Oe 26,449 
WR COEF wc acicsicesas 20,004 
ES SN iaine sKaneke oats 39,976 
ie Ae re 1,973 
Ae OU Re 35,503 
kk ae 6,132 
Oklahoma City .......... 134 
Pe eee 1,763 
SEE, ce. es:os wexe edu 357 
Milwaukee ‘ 
Wichita 7 
Denver .. 
St. Paul... 
NE iiwscgesdcas anaes 137,167 
— 


How can a good “gutter” increase 
your beef carcass yield? 


“Packer’s Encyclopedia,” 


Prev. 
week, 
17,859 
19,C99 
15,018 
8,412 
6,961 
7,841 
3,883 
4,661 
1,358 
2,750 
1,739 


9,315 
98,896 





172,300 





661,138 


58,373 
19,451 
45,387 
2,878 
39,598 
9, _ 
2; 428 
521 
226 
1,256 
3,009 
182,307 


the 


packer’s dictionary and guide. 


Cor. 

week, 

1927. 
23,480 














15% 


Ask the 
meat 
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CHICAGO LIVESTOCK. 


PR or of livestock at the Chicago Union 
k Yards for current and comparative periods 


pen 2 repented as follows: 








RECEIPTS. 

Cattle. Calves. Hogs. 

Mon., Mar. 3,842 78,668 
Tues., Mar. 3,600 ,088 
Wed., Mar. 2,756 21,795 
Thur., Mar. 8 4,276 41,454 
Fri., Mar. 9 1,360 39,447 
Sat., Mar. 10.... 100 100 000 
Totals this wk.40,692 15,934 220,852 
Prev. week ..40,075 16,970 210,906 
Ce 48,415 s 137,690 
2 years ago ..55,440 18,846 155,709 


Year’s receipts to Mar. 








82,170 


10, with comparative 


totals: 
1928. pee 
GOR. oc coy eeeseacbdaskegecs 459,861 8,504 
CARVED: onc ces cstccccccacesccss 148,820 38, 218 
MOO = sinc cy osviosbscane abces 2,457,059 1,617,797 
BROOD cv ccccecccccccvescvceces 713,670 829,634 
SHIPMENTS. 
Cattle. Calves. Hogs. Sheep. 
Mon., Mar. 5.... 4,343 ..-. 20,546 3,851 
es., Mar. 6.. 3,096 138 13,387 2,886 
Wed., Mar. 7.... 2,741 cheats 7,551 1,196 
Thur., Mar. 8.... 1,635 15 13,444 3,499 
Fri., Mar. 9.. 322 181 15,853 2,329 
Sat., Mar. 10... 2 25 2,500 500 
Totals this wk. 12,332 359 73,281 14,261 
Prev. week ...... 13,795 443 60,225 15,975 
Year ago :....... 14,359 938 50,082 18,166 
2 years ago .14,201 963 51,888 6, 


WEEKLY AVERAGE PRICE OF LIVESTOCK. 








Cattle. 

Week end. Mar. 10. .$13. 4 $ 8.05 
Previous week ...... 13.15 8.10 
ASR ee 0.85 11.55 
BR odatecaee cepa se 9.85 12.25 
TE Wiens en cewe es 10.35 13.75 
Cee 9.40 40 
err 8.85 8.20 

Av. 1923-1927 ....$ 9.85 $10.65 


$ 8.50 
8.75 
8.00 


WIPO H 
SRRS 
Ane 





$ 8.60 


Hogs. Sheep. Lambs. 


$15.70 
15. 





SUPPLIES FOR CHICAGO PACKERS. 
sheep for pack- 


Net supply of cattle, hogs and 
ers at the Chicago Stock Yards. 


Cattle. 

*Week ending Mar. 10... .28,400 
Previous week .......see. 26,280 
DE -caructatecna@ienes ane 34,056 
SE. Wea kesnvackins ad aeeuees 41,239 
WE asta dakscwunes aeeenes 36,749 
TE nadine ceendvaneddaesas 34,760 


*Saturday, Mar. 10, estimated. 


Hogs. 
147,100 


164, 461 


Sheep. 
32,300 


48, pots 
56, 


58, $04 
49,565 


HOG RECEIPTS, WEIGHTS, PRICES. 
Receipts, average weight and top and average 


prices of hogs, with comparisons: 














Average 
No. Wgt. ——Prices—— 
received. lbs. Top. Avg. 

*Week ending Mar. 10.220,900 = $ 8.45 is 8.05 
—e WOO & sive 210,906 8.50 8.10 
137,690 239 12.30 11.55 

155,709 246 14.25 12.25 

147,600 229 14.25 13.75 

.224,152 230 7.65 7.40 

197,522 239 8.85 8.20 

Av. 1923-1927 ..... 172,500 287 $11.45 $10.65 


*Receipts and average weight for week 


Mar. 10, 1928, estimated. 


HOG SLAUGHTERINGS. 


Chicago packers’ 
week ending Mar. 10, 1928 


Armour & Co. 
Anglo American 
Swift & Co. 

Hammond Co. 
Morris & Co. 
Wilson & Co. 
Boyd-Lunham 
Western Packing Co. 
Oake 


Brennan Packing Co. 
Agar Packing Co. ... 
Others 

Total 


tA ago 
26 


ending 


hog poenaee for the 





(Chicago livestock prices on page 46.) 


a 


Watch the “Wanted” page for bar- 


gains. 
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THOUSANDS OF DOORS 


Ready to ship - - all crated in our stock rooms 





Maybe you have had that all-too-common experience of realizing suddenly that you had to buy 
cold-storage doors quickly, for replacement, alterations or new construction. Next time, keep in mind 
that our stock rooms hold thousands of doors of the sizes and specifications most used, ready for 
shipment on a moment’s notice. Storage makes quantity production possible. Quantity production 
effects savings that go into extra quality. You gain every way. Ask for our stock list. 


JAMISON COLD STORAGE DOOR CO., Hagerstown, Md., U.S.A. 
































Manufactured 


LUSE-STEVENSON CO. 
307 ‘nak ahead Avenue 
CHICAGO, U. S. A. 


“Reliable” corkboard can only be purchased through 
the company or its authorized distributors. Send for 
circulars. 


Our contract department furnishes estimates and also 
makes complete installations including doors, corkboard, 
plastering, etc., anywhere. 


CONSULT US 











for the 
PACKER, SAUSAGE MAKER, RENDERER 
AND BY-PRODUCT MANUFACTURER 


Ammonia or Carbon 
dioxide systems of 
refrigeration 
Write for Bulletins 




















Cold Storage Insulation 


All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 


Glenwood Avenue, West 22nd St., Philadelphia, Pa. 
526-530 St. Paul St., Baltimore, Md. 
902 Woodward Bidg., Washington, D. C. 


























Crescent pure Corkboard 


(Made in U. 8. A.) 


and “UNITED’S SERVICE” 


provide permanent and economical Cold Storage Rooms 


UNITED CORK COMPANIES, Lyndhurst, N. J. 





















oa 


~~ 3 y Sn 
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Ice and Refrigeration - 


ICE NOTES. 


The Superior Ice & Cold Storage Co., 
Qwensmouth, Calif., has sold its Owens- 
mouth ice plant to the Union Ice & Cold 
Storage Co., San Francisco. 

A contract for the erection of a cold 
storage unit to cost $200,000 has been 
let by the Monterey Ice & Cold Storage 
Co., Salinas, Calif. 

Hal C. Bater has installed a small 
cold storage plant at Gainesville, Fla. 

A cold storage warehouse to cost 
approximately $275,000 will be erected 
in St. Petersburg, Fla., by the St. 
Petersburg Cold Storage Co. 

A building permit has been issued to 
the Desel- Boeitcher Co. Corpus 
Christi, Tex., for an addition to its cold 
storage plant. 

A voluntary petition in bankruptcy 
was filed recently by the Smith Ice, 
Cold Storage & Fuel Co., Scranton, Pa. 

The Pennsylvania Railroad is taking 
bids for a new cold storage warehouse 
in Philadelphia to cost in excess of 
$150,000. 

Considerable alteration work has 
been done recently to the plant of the 
Terminal Ice & Cold Storage Ware- 
house, Salem, Ore. 

The cold storage warehouse of the 
Branford Ice Co., Branford, Fla., has 
been placed in operation. 

A cold storage warehouse has been 
completed and placed in operation in 
Gainesville, Fla. 

A cold storage warehouse will be 
erected in New Westminster, B. C., by 
the Frazer River Elevator Co. 


Weilder & Weilder are planning a 
cold storage warehouse in Janesville, 
Wis., to cost $30,000. 

The Central Cold Storage Co. has 
been incorporated in Seattle, Wash., 
with a capital stock of $50,000. The 
incorporators are T. G. Johnson, Frank 
Erickson, F. L. Van Doozer and Maurice 
M. Cook. 

The Guaranty Cold Storage, Alexan- 
dria, Va., has been incorporated with a 
capital stock of $50,000. W. B. Parker, 
Max Fischer and Wm. Everett are the 
incorporators. 

A cold storage department will be 
added to the plant of the Independent 
Ice Co., Palestine, Tex. 

A cold storage plant will be built in 
Sunnyside, Wash., by Roy Fitts. 

The Carey Ice Co., Haven, Kan., is 
planning the erection of a cold storage 
warehouse. 

= 
COOLING THE MEAT MARKET. 


That retail meat dealers find in 
electric refrigeration an economical, 
efficient and clean method of cooling 
their markets is evidenced in the extent 
to which they are buying electric re- 
frigerating machines. 

The York Ice Machinery Corp., York, 

a, manufacturers of ice making and 
refrigerating machines, list the follow- 
Ing retail meat dealers who have. in- 
stalled York equipment recently: 

E. H. Bindermann, Detroit and Cen- 
tral ave., Toledo, O., one 2-ton, self- 
contained, refrigerating machine. 


Court Copenhaver, Clearfield, Pa., a 
1-ton, self-contained, refrigerating ma- 
chine. 

Neurer & Lewis Market, Portland, 
Ore., a 1%-ton, vertical, single acting, 
belt driven, enclosed refrigerating ma- 
chine and high pressure side complete. 

Charles Graf, 840 Fulton st., Brook- 
yn, N. Y., one 2-ton, vertical, single- 
acting, belt driven, enclosed refrigerat- 
ing machine. 

Reliance Beef Co., 1940 Fulton st., 
Brooklyn, N. Y., one 8-ton, vertical, 
single-acting, belt driven, enclesed re- 
frigerating machine and high pressure 
side complete. 

Batchelder & Snyder Co., 55 Black- 
stone st., Boston, Mass., one 4-ton, ver- 
tical, single-acting, belt driven, en- 
closed refrigerating machine and high 
pressure side complete. 

City Market, Inc., Augusta, Ga., one 
3-ton, vertical, single-acting, belt driven, 
enclosed refrigerating machine and 
high pressure side complete. 

J. H. Butterfield, Palm Beach, Fla., 
one 4-ton, self-contained refrigerating 
machine. 

M. Gottschalk & Sons, Sheboygan, 
Wis., one 4-ton, self-contained refrig- 
erating machine. 

Longbottom’s Market, North Andover, 
Mass., one 2-ton, self-contained refrig- 
erating machine. 

Oscar F. Schultze, 39 Main st., Nor- 
walk, Conn., one 4-ton, vertical, single- 
acting, belt driven, enclosed refrigerat- 
ing machine and high pressure side 
complete. 

Von R. Conner, North Hollywood, 
Calif., a one-ton, self-contained refrig- 
erating machine. 

Keese & Richter, 214 Front st., 
Greenport, L. I., one 2-ton, self-con- 
tained refrigerating machine. 

Paquin-Snyder Meat Co., Inc., 16 S. 
Main st., Jamestown, N. Y., a 1-ton, 
self-contained refrigerating machine. 


REFRIGERANTS COMPARED. 
‘W. F. Schaphorst, M. E. 

This question is often asked: “Why 
is ammonia usually preferred as a re- 
frigerant?” 

Engineers prefer it in large refrig- 
erating plants because it is more 
efficient and more economical than 
other refrigerants. The table below 
tells the story in a nutshell. One 
pound of ammonia, approximately, will 
absorb 500 heat units. Its closest 
competitor is ethyl chloride, but 3.24 
pounds of ethyl ammonia will do. Next 
comes methyl chloride which is nearly 
as good as ethyl chloride. 

The poorest of all is carbon dioxide, 
6.82 pounds of which are needed to do 
what one pound of ammonia will do. 
Yet carbon dioxide is commonly used in 
spite of the high pressure under which 
it must be operated. This is because 
of the fact that carbon dioxide has no 
odor even when it leaks. Consequently 
it does not harm food products or irri- 
tate human beings. 

The following table lists the common 
refrigerants in use and compares them 
with ammonia: 


Pounds of refrigerant 
required to absorb 


Refrigerant. 500 heat units. 
Pt 80S) A ee ne ee 1 
Sulphur dioxide, SO, ............ 3.4 
PE: ere 3.9 
Ethyl chloride, C-H;CL........... 3.24 
Methyl chloride, CH;CL.......... 3.24 
Carbon bisulphide, CS2........... 3.35 
Ethyl ether, (C:Hs) 2°........... 3.46 
jig gl oy Oe aera 3.67 
Chioroform, CHCLs ......sscscee 4.54 
Carbon tetrachleride, CClu....... 4.89 


Carbon dioxide, CO: 
ee ae 

What pork cuts are cured in dry salt 

and how is it done? Ask the “Packer’s 

Encyclopedia,” the meat packer’s guide. 


ee 











For 46 Years FRICK 
Refrigeration has been 
used by Meat Markets, 
Packers, and Butchers. 


FRICK is the pioneer in the refrig- 
erating industry, and has continuously 
been the standard for efficient and dur- 
able equipment, 


Write for Ice and Frost Bulletins, and 
tell us your requirements, 














inking, the Market 


“with the Best 
in Mechanical 


Frick Machines are 
made to suit any avail- 
able power requirement. 



































BROKER 
Provisions 


Philadelphia Office 
Ninth & Noble Streets 


New York Office 
New York Produce Exchange 
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F.C. ROGERS | 


jJ.C.Wood - Robt.Burrows 
Ws Give Each Order Their 5 
Personal Attention 






Cash Provisions -Beef - Etc 
Harrison ‘ature Provisions - Grain “8 Cotton 


0684 Members Chicago Board of Trade 
Daily Price List Sent on Request 


| J.C.Wood & Co. 


BROKERS 











CHICAGO 








j] Soard of Trade Bldg 








ae eS a 




























Packing House Products 
Oldest Brokers in Our Line 


Tallow, Grease, Provisions, Oils 
Tankage, Bones, Cracklings, Hog Hair 
Beef—P. 8. Lard—Green Pork 


Boneless Beef—Ref. Lard—Cured Pork 
Quick Reliable Service Guaranteed 
Eight Phones Postal Telegraph Bidg. 

All Working CHICAGO 





H. C. GARDNER F. A. LINDBERG 


GARDNER & LINDBERG 
ENGINEERS 
SPECIALTIES, Peching Plante. Gold Storage, Manufacturing 
Plants, Power Installations, Investigations 


1134 Marquette Bldg. CHICAGO 
























poem! 

















JOHN H. BURNS CO., Broker 


Export Packing House Products _ Domestic 


407 Produce Exchange, New York City 
Member New York Produce Exchange 


Chas, F. Kamrath H. C. Christensen 


KAMRATH & CHRISTENSEN 


Packinghouse Architects and Engineers 
Specializing in 
Packing Plants, Cold Storage, Car Icing 
































Cable Address: “Jonburns” 

Codes: Cross, Kelly, Utility (Livestock Ed.) Lieber’s (5th Ed.) 111 W. Jackson Blvd. Chicago, Il. 
Rep., Wynantskill Mfg. Ce., Stockinettes, Troy, N. Y. 

“Sestemenems 

—— 

H. P. Henschien R. J. McLaren 
H. L. WOODRUFF, INC. 

: ‘ . HENSCHIEN & McLAREN 
Live Wire Brokerage Firm Architects 
448 W. 14th St. New York City 1637 Prairie Ave. Chicago, Ill. 





Teleph : Chel 7996-7997 


PACKING PLANTS AND COLD STORAGE CONSTRUCTION 




























C. W. RILEY, Jr. 


BROKER 
2109 Union Central Bidg., Cincinnati, Ohio 


Provisions, Oils, Greases and Tallows 


Offerings Solicited 


L. V. ESTES INCORPORATED 


Industrial Engineers 


Specializing in WASTE ELIMINATION and LABOR COST 
REDUCTION without Red Tape 


4753 Broadway Chicago 












































Li-G.cJAMnS, COMIPANNT 


PROVISION BROKERS 


BEEF 
PROVISIONS 
PACKING HOUSE PRODUCTS 
TALLOWS, GREASES, OILS 








ALL CODES 


We specialize in taking care 
of the requirements of buyers 
located all over the United 
States and Canada. Offerings 
telegraphed promptly on re- 
ceipt of inquiries. 

On request, our complete 
provision, fresh meat, pack- 
inghouse products, tallow and 
grease daily market quota- 
tion sheets will be mailed to 
any member of the trade free 
of charge; also our periodi- 
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Chicago Section 


Wm. F. DuBois, general manager of 
the Jos. Phillips Co., Washington, D. C., 
was a visitor in the city at the end of 
last week. 


H. P. Wetzel, Kingan & Co., Indian- 
apolis, Ind., transacted business in the 
city last week. 


Henry Fischer, president of the 
Henry Fischer Packing Co., Louisville, 
Ky., visited in Chicago last week. 


Ernest M. Terhardt, well known ho- 
tel supply man of Detroit, Mich., trans- 
acted business in Chicago this week. 


George F. Pfordt, wholesale meat 
dealer, North Canton, O., stopped off in 
Chicago this week on his return home 
from a visit in Iowa. 


Hugo Nagel, well known Brooklyn 
packer, was a visitor in Chicago last 
week, stopping over on his way West 
to visit various packing plants. 

Packers’ purchases of livestock at 
Chicago for the first four days of this 
week totaled 22,741 cattle, 138,142 
calves, 74,282 hogs and 31,780 sheep. 


Guillaume Le Personne, of the well 
known provision firm of Parser & Le 
Personne, Antwerp, Belgium, who is 
making an extended business visit to 
the United States, spent several days 
in Chicago this week. 


Provision shipments from Chicago, 
for the week ending Mar. 10, 1928, with 
comparisons, are reported as follows: 


Cor. week, 


Last wk. Prev. wk. 1927. 


Cured meats, lbs...19,238,000 18,861,000 14,250,000 
Fresh meats, lbs...34,341,000 40,182,000 41,620,000 
Lard, Ibs. ........ 9,244,000 11,729,009 5,942,000 


E. J. St. John, formerly secretary of 
the B. F. Nell Co., Chicago, and well 
known in the meat packing industry, 
has purchased the packinghouse equip- 
ment and supply department of the 
company. He will do business under 
the firm name of E. J. St. John & Co., 
with offices at 426 W. Pershing Road, 
Chicago. 

a od 

GET MEAT EXPORT RATES CUT. 

Extended negotiations with the East- 
ern railroads over the question of a 
reduction in the freight rates on pack- 
inghouse products for export to the 
United Kingdom and Europe have been 
concluded by acceptance of the carriers’ 
proposal. 

The new rates will be on the basis 
of 45 cents per ewt. from Chicago, with 
the customary differentials and arbi- 
traries applying to other points in the 
territory, the minimum carload weight 
being increased to 35,000 lbs. The new 
tariff is expected to go into effect about 
April 10 or 15. 

The Traffic Committee of the Insti- 
tute of American Meat Packers, J. ‘W. 
Robb, chairman, kas put forth a great 
amount of effort to obtain this reduc- 


tion. Coupled with the scaling down 
of ocean rates obtained by similar joint 
action last December, it is expected to 
aid packing companies materially in 
their efforts to meet the competition 
of foreign meat products in the United 
Kingdom and other European countries. 

An application made to the Western 
railroads for similar relief in their ter- 
ritory is still pending, with a decision 
expected at an early date. 

As stated in the Institute bulletin the 
railroads made the following offer, 
which is now accepted: 

(a) Rates on carload shipments for 
export to United Kingdom and Europe 
to be reduced about 20 per cent, or from 
5644c per cwt. to 45c per cwt. on ship- 
ments from Chicago, reductions from 
other points being proportionate. 

(b) This reduction to apply only on 
packinghouse products and not on fresh 
meats. 

(c) Minimum weight for carloads to 
be increased from 30,000 lbs. to 35,000 
lbs., on export shipments only. 

(d) Shippers to have privilege of 


“split-delivery” shipment, ie. part of 


carload may be for export to United 
Kingdom or Europe and part to Cuba, 
South America, or other points. 

(e) In mixed cars for “split-delivery” 
any deficit under prescribed minimum 
weight to be charged at the reduced 
rather than the domestic rate. 

(f) Reduction to be for purpose of 
stimulating export traffic in packing- 
house products, and subject to cancella- 
tion on December 31, 1928, if increase 
in traffic does not materialize, or earlier 
if other conditions require. 








PIG MEN AT PLAY. 


P. B. Stewart, manager of Kennett, Mur- 
ray & Colina, Detroit, and H. L. Sparks, 
manager of Kennett, Sparks & Company, 
St. Louis, stopped off in Florida for a 
frolic on the beach. 

“Pete,” who supplies many of the New 
York pigs, is merely on a vacation, but 
Harry Sparks is endeavoring to find an 
answer to the question: “Why is a soft 
hog?” He reports that all he found in 
Florida were hard! 





FOREIGN PORK SITUATION. 


Supplies continued heavy during 
January in the leading markets for 
American pork export products. In 
Great Britain and Germany, domestic 
hog receipts remained in excess of last 
year, with hog prices at comparatively 
low levels. 

Feed prices on the continent were 
stronger. United States exports, how- 
ever, were larger, but with prices rul- 
ing lower. The export movement of 
bacon, hams and shoulders, and lard 
exceeded that of January, 1927, when 
there was an unusual decline, but ex- 
ports continue relatively low and under 
those of 1926. 

Total exports of hams and bacon 
from the United States to Great Britain 
were 5.8 per cent larger than in Janu- 
ary, 1927, and 77.1 per cent in excess 
of the January average for the years 
1909-13. 

Lard exports for January were 28.9 
per cent and 43.7 pet-cent above last 
year and the 1909-13 average respec- 
tively. Prices, however, continue gen- 
erally unsatisfactory, with Danish 
Wiltshire sides nearly $2.00 per 100 
pounds under the quotations of last 
year. 

The January supplies of British and 
Irish fresh pork at London Central 
Markets were somewhat below the high 
level of December, but still well above 
a year ago. Irish pork exporters en- 
joyed slightly improved prices during 
January. 

a. 


MORE MONEY FROM LAMB. 


Lamb has been the center of interest 
with meat retailers, packing-house men 
and caterers in Cleveland, Pittsburgh, 
and Philadelphia for the last two weeks. 
D. W. Hartzell, lamb demonstration 
specialist of the National Live Stock 
and Meat Board, has visited those 
cities in the order named, conducting 
an intensive program of mass meetings 
and stirring up interest generally in 
the subject of cutting more money out 
of lamb. 

Cleveland was the first of the three 
cities visited. Three days—March 6, 7 
and 8—were devoted to the program 
there. Pittsburgh followed on March 
10, 12 and 138, and the present week was 
closed in Philadelphia with meetings on 
Wednesday, Thursday, Friday and 
Saturday. 

Both packers and retailers have co- 
operated in this campaign. Meetings 
were well attended and _ instructive 
literature on lamb was in heavy de- 
mand. 

“The lamb demonstrations were en- 
thusiastically received and should be 
productive of a lot of good,” according 
to a Pittsburgh packer. 

A Cleveland packer was equally en- 
thusiastic. Following one of the meet- 
ings he said: “Everyone to whom I have 
talked said it was the most interesting 
affair of this nature that they had ever 
attended.” 
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Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY 
MARKET SERVICE 


FUTURE PRICES. 


CASH PRICES. 











Based on Actual Carlot Trading, Thursday, 
March 15, 1928. 
Regular Hams. 
Green. 8. P. 

B10 .cccccccccceccces oo OK 17% 
BD cccbasvens décsedwes 16 16 
OE coccccccegseteenses 15 15% 
ED . ¢aa6eeneonsaseseses 15 15% 
| SPePrrrrrrr ee 14% 14 
DEE news on danedsnsee ds 14% 14 
BOBS BARTS occcccscccse 15 e 
16-22 Range .......-+++- 14% ° 

8S. P. Boiling Hams 
H. Run. Select 
14 14% 
os 8 14% 
soo 14 
Skinned Hams 
Green. 8. P. 

BORE. ccvcesessocdesennne 15% 16 
BE wis nndsiskxnednsbene? 15% 15% 
DPE -csabocrcesswencsh e's 15% 15% 
BED scccccapsccecesones 15 15% 
SEED: ncccsscoetscoedsene 15 15% 
BB-BR wcccccccccccccccece 14% 15 
BED cccvcsncesecccesoes 13% 14% 
BPEED - cecacesecdceovereses 13 14% 
BPE cccoccvcevcescecess 12 12 

Picnics. 
Green 8. P. 

Fe ee 10 10 
DA. cktbpoosenesubssntoe 9% 9% 

 sideeds sbhas Subaehe 914 
DE “Sostcnnvhsssoessbeed 8% 914 
PE Sheessesbniashobanbs 8% 9% 

Bellies.* 
Green. Ss. P. 
17% 
17 
16 
15% 
14% 
144% 
*Square Cut and Seedless. 
D. S. Bellies.* 
Clear. Rib 
BARS coscncvcosccsecesse 13% 

SE ci cui anaseheen 13% 

SD ccsedenwesshesanets 13 12 

DP thtessnneshohesencs 12% 12% 
a ee 12% 121 

iy wsstanbedebiacna phe 12 121 

DD sravnocccececseeseee 12% 12 
DED Siosnnactennadsibcen 11% 11% 

*Fully Cured 
D. S. Fat Backs. 

DD 6 chs 4ks ahd OANWARNUNS Adee Od CORSE KASS 9 
DE Aababdpesnenebasvatancesuntecnges ches 9% 
EE Debcnncseddvedesavessépesiebescdseeen 9% 
DS “Ghia bebe eawneerdsnaokecenpkesneepeeee 10% 
SD - ssehbbaponstsopenconesstebastechanses 114% 
BED “cnvcccccevcssvesstoenbeceocceveccsave 12 
DE. Kesh nnuten eens videsetseeeeS ose aeuseds 12% 

D. S. Rough Ribs 
GED cnccsccsecscdevescessesstceeceessese 11.25 
SD cachspaetbesbeusseodsepbecnsees cnees 11.00 
DD nickenstastalsssudevahseesesednenss 10.75 
BED cbs dvocecedecenedccsucscsssbevecees 10.5 
Other D. S. Meats 

Extra Short Clears 11 
Extra Short Ribs 11 
Regular Plates ..... > = 8% 
Cheer Plates .....ccccccccccesces -6 8% 
EE Do 0crasnptecessveceses ones s 

LARD 
SO, TROND ao din kw x85 de0cn 0008 ai. = 


SUMED GOUEA, BOOKS. « osacccdscccsnesvcces 
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Official Board of Trade Range of Prices. 
SATURDAY, MARCH 10, 1928. 
Open. High. Low. Close. 
LARD— 
BAR. 00 cove ites 11.32% 
May ...11.70 11.70 11.60 11.60 
July ...11.97% 11.97% 11.87% 11.87% 
CLEAR BELLIES— 
Mar. 200 s00s osee oes 12.60 
May ...12.67% 12.67% 12.67% 12.67% 
July ...12.92% 12.92% 12.9234 12.92% 
SHORT RIBS— 
Ser 11.00 
Pee 11.30 
ET coon ase ; 11.57% 
MONDAY, MARCH 12, 1928. 
Open. High. Low. Close. 
LARD— 
esce once eves 11.35b 
-- 11.62% 11.65 11.62% 11.65ax 
July ...11.95 11.95 11.90 11.90b 
Sept. ..12.20 12.20 12.15 12.17%4ax 
OBE. coos cove — e600 12.20n 
CLEAR BELLIES— 
MAP. 200 coco jnee 12.60n 
ins seen re awa 12.60b 
July -12.95 12.95 12.85 12.85b 
Sept. -13.25 13.25 13.20 13.20ax 
SHORT RIB 
Mar. . 11.00n 
May 200 cscs ccee neee 11.224%4ax 
July 11.50 11.50 11.47% 11.47 ax 
Sept. ..11.75 11.75 11.70 11.70ax 
TUESDAY, MARCH 13, 1928. 
Open. High. Low. Close. 
LARD— 
Mar. coe sees oone obo 11.374%4b 
May 11.65 11.70 11.65 11.67%b 
July 11. = 11.97% 11.92% 11. sex 
— -20 12.25 12.17% 12.2241 
se qe 12. ‘221¢n 
CLEAR ‘BELLIES— 
Se «a Sen ecee 12.60n 
Bay 200 owes ° 12.6214%4b 
July ...12.92% 12.92% 12.92 % 12.9214 
Sept. -13.17% 13.17% 13.1744 13.17% 
SHORT —— 
Tso. 2% ° 11.00n 
BET son: seve ° aoe 2-on 
Se ais 2000 ‘ -50b 
Bent. 20 cece . i. 70b 
WEDNESDAY, MARCH 14, 1928. 
Open. High. Low. Close. 
LARD— 
Mar. ...11.32% 11.37% 11.32% 11.32%ax 
May ...11.65-67% 11.70 11.62% 11.67 4%ax 
July ...11.95-12.00 12.00 11.90 11.95ax 
Sept. ..12.20-25 12.25 12.17% 12.22%4ax 
Oct. woe cose eens eeee 12.22%n 
CLEAR BELLIES— 
Mar. 2.0 esos coos ecee 12. 
May ...12.62%4 12.62% 12.6214 12.6214b 
July ...12.92% 12.9214 12.87% 12.87%b 
Sept. ..13.15 13.15 13.15 13.15b 
SHORT — 
Mar. 11.00n 
May 11.25b 
July . 11.50b 
Sept. 11.80b 
THURSDAY, MARCH 15, 1928. 
Open. High. low. Close. 
LARD— 
Mar. ...11.37% 11.37% 11.30 11.30ax 
May .. *111.65- 67% 11.67% 11.57% 11.574ax 
July ...11.95 11.95 11.85 11.87%4ax 
Sept. 12.25 12.25 12.12% 12.15 
Oct. se cece ee oeee 12.15n 
CLEAR BE 
Mar. ...12.50 12.60 12.50 12.60b 
May 12.6 12.60 12.57% -60b 
July 12.85 12.87% 12.80 12.871%4b 
Sept. ..13.15 13.1744 13.10 13.1744b 
SHORT —- 
‘eee 11.00n 
suavehup jae 11.25b 
606 e000 cece ooce 11.50b 
. .11.85 11.85 11.77% 1L.774ax 
FRIDAY, MARCH 16, 1928. 
Open. High. Low. Close. 
.-11.40 11.50 11.37% 11.50b 
- 11.67% 11.82% 11.67% 11.774ax 
. 11.87% 12.10 11.87% 12.05b 
-12.15 12.3214-35 12.15 12.321%b 
AIRS oe oes 12.324%n 
BELLIES— 
° 12.90n 
Soe sess . jens 12.90b 
13.15 13.20 13.15 13.20b 
13.2 13.50 13.25 13.50b 
RIBS— 
a icon Pao 11.25n 
11.50 11.50 11.47% 11.474ax 
eee cone eoee weer «f 








11.90b 
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CHICAGO HOG PURCHASES, 
Purchases of hogs by Chi 
ers for the week ending ding ‘Thursday pack. 
Mar. 15, 1928, with comparisons, wen were 
as follows: 








Week Pre Cor. 

ending v. week 

Mar. 15. week. 1927, 

Armour & Co............ 11, 11,368 7,81 
Anglo-American Prov. Co. 4,219 4,424 g'ogs 
Swift ia ces ae 9,217 9a 
H. Siemmend Co.. 6,223 6,735 7,959 
Morris & Co........20.0. 7,997 (9,491 gag 
Wilson & Oo........0.- 11,914 14,599 9.99) 
Boyd-Lunham Co. ...... 6, 4,956 5504 
Western Pkg. & Prov. Co. 16,949 14,887 4/939 
Roberts & Oake......... 10,406 9,895 6,068 
Miller. & Hart. ..0. 2.00.60 9243 7,230 4.808 
Independent Pkg. Co..... 7,209 5,242 5,447 
Brennan Pkg. Co........ 241 7,750 5,950 
Agar Ths. G0... cicweccves 553 6,067 3,000 
SONNE A ssa sokonteass 117,195 111,861 84,119 

Beef. 


3 
: 
3 
ad 
# 



















Rib roast, heavy end...... 35 22 16 
Rib roast, light end....... 45 28 20 
Chuck roast ..ccccssccceee 2B 20 “4 
Steaks, round ............ @ 80 20 
Steaks, sirloin, first cut... 60 40 2 
Steaks, = cocece SO 45 29 
Steaks, eecnce 28 25 8 
Beef stew, chuck.... 20 18 124% 
Corned briskets, bonel 24 22 18 
Corned plates ........ 16 12 10 
Corned rumps, boneless. coo 22 18 
Lamb. 
Good. 

pied cocos’ OS F 

ae 85 80 
Stowe os 20 6b 
Chops, shoulder .. ° 25 2 
Chops, rib and loin..... -. 8 % 

. Mutton. 
Legs . 26 os 
Stew 10 on 
Shoulders .. ° 16 pe 
Chops, rib and loin........ 85 e< 


Loins, whole, 8@10 av. 
Loins, whole, 
whole, 12@14 av.. 

jr whole, 14 and ever. 

Shoulders ecccccecs eccccccce 

BRUEES. co cccccccvcccvvccectcccescecces 


Hindquarters 
Forequarters 
TAGD cc ccccrvcvccececergcccsecetosnece 25 
Breasts ..... epcccesvcccsccccceces rrye | 
Shoulders 
ee ROR rrr ee oe 40 
Bi nO lel GB ii cc ciccsccccccctes @48 


Butchers’ Offal. 
Bet ..ccccccccccccscccccccccccccecscce 
BE BE ncncccccsess « 
Bone, per 100 Ibs. 
~_ skins 





Pewee ewes eeeeseseeeee 


3 
DBE Saa 








Nitrite of Soda, 1. c. 1. Chicago..... 9% 
Double refined saltpetre, gran. l.c.l.. 6% 
Crystals. ...cccccccccccceccccccvece 8 

Double refined nitrate of soda, f. 0. . 
S. S., carloads........... . 8% 
Less than a prerereness ** $2 


al 
egs. 1006200 ibs., * “Ye ‘more. 


“"2 ae 


Cevctais to" powdered, in bbis., “in 

5-ton lots or more..... 

In bbls. in less than 5-ton lots 

Borax, carloads, powdered, in bbls... 5 

as Bg lots, i or powdered, in ‘. 
WS. vecccccccecese eo cesccccocces 


ze eR = 


Salt— 
Granulated, car lots, per ton, f.o.b. Chi- 
cago bu! 
Medium, car lots, ‘per ton, f.o.b. ea 
bi 


Chicago... : 610 


b. ew qs 


ulk . 
Rock, carlots, ‘per ton, fob. 
Sugar— e 
0. 


Second sugar, 90 basis 
Syrup, testing 63 and 65 combined su- 





crose and invert, New York......... @ #& 
Standard granulated f. 0. b. refiners 
ERNE) ccvasnchenonsonedesceccccosuese @5.8 
Packers’ curing sugar, 100 Ib. bags, 
f. 0. b. Reserve, La., less 2%........ @5.35 
Packers’ curing, sugar, 250 Ib. bags, 
f. o. b. Reserve, La., less 2%....... @5.% 








ome eet Ot Ot ems. rn 8 Ot ee 0 0 OO SO Ss Os Fs Oo owt Ot Ot et Oe 


nO ee Ve ee ee ae ee Ee fee ny 


Die Oe ay Te Be Re me ES ers 











bis. Sacks. 


a 
“3 a9 


RS 
RRR Z 
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CHICAGO MARKET PRICES 

















WHOLESALE FRESH MEATS. ake eg ig a SAUSAGE. Pe 
sausage, -Ib. carton.... 
Carcass Beef. Country style sausage, fresh in link.... 19 
Week ending Cor. week, Country = sausage, fresh in bulk 17 
Mar. 14, 1928. 1927. Country style sausage, smoked. . 22 
pative steers......22 @2 19 @20 Mixed sai “ghee 4 
Wrod native steers......19 @22 16 @18 —prankfurts in hog casings. 21 
Medium steers .-.+.+. 2 oe 14 @i€ Bologna in beef bungs, choice. .. 16% 
Heifers, SOOd «-sseeeeee ‘3 eu %o18 Bologna in cloth, ned, choice.... 15 
QOWE ceeeseeeeeees nesses ‘%4@% Bologna in beef middles, choice.......- 17 
Hind quarters, choice....26 @28 Liver sausage in hog bungs............ 
Fore quarters, choice....19 @20 @26 Liver sausage in beef rounds........... 12 
Beef Cuts. ERR GUOORS occ cccccccesccscoccccccccs 15 
New England lunch alt; 

Loins, No. }...-+..48 @49 38 @S7_——- Minced ‘Iuncheon specialty............. 18 

ae we. $1.2, Puccsecedonce 
Steer hort Loins, No. i. = @64 46 @48 Fe yd — Seeevcedeosedeceeseves 4 

at Loinn, Mo. 2. 48 @50 40 @43 Blood eee 33° isaech ace wander ag 
Steer Poin Ends chips). 35 26 @27 Uccetavusecepeewbes tae uw 

Jain Ends, No. ope 35 25 26 Pee eee EHH ERE E EEE 
MUTANS »-+--ccecee rcs 29 20 DRY SAUSAGE. 

Coe ort Loins ...... 40 26 Cervelat, choice, in hog bungs..... @50 
fow Loin Ends (hips)... 20 m 16 = Thuringer Cervelat ........... 25 
Steer Ribs, No. 1....... 83 @34 23 @24 = Farmer ........00005 29 
Steer Ribs, No. a vieee BL @32 @22 Holstelner deigkaded ; 27 
Cow Ribs, No. 1........ sess @16 ©. Salami, choice.......+.s..+. ot 
Gow Ribs, No. 2 ceeeeeee 21 @22 Qli Hingie Salami, choice in hog bungs... 48 
Cow Ribs, No. 3........ @l4 @it B. ©. Salami, new condition .......... 24 
Steer Rounds, No. 1....20%@21 16 @16% Frisses, choice, in hog middles......... 39 
Steer Reunds, No. 2....20 @20% 154 @16 Genoa = jgad MY ee ntcctncassimesnes 54 
Steer Chucks, No. ae id 15 ares eaesakuee ° 37 
Steer Chucks, No. 2..... 17 13%4@14% eciniatia, new’ ‘condition... .......0. 

ands @17% 4 ET | tndhbs vaaciins suey elescsibeels'es 


AG «FURIE SEIG RAMS cece cccccccccccceovs 4 
‘si SAUSAGE IN OIL. 
Gana Cie, $0 OLMte. cree cesneces 00.88 


50 

50 
Frankfurt s ; oe in sheep casings— 

tins, [ou 00 

50 

50 


RRR 


Large 
Frankfort style eausage. in pork 
aaa 
Ms: be COMED vkn coccckossvectecces O 
Smoked link sausage in pork casings— 


7 

8 
casin; 

1. 





¢® 
QHSHHHHHHH GHAHHHHHSHHHHSH 


SaRODROBSSR Ra nmebac 





















join Butts, No. 40 
4 Butts, No, 222-2. 30 —_— tins, 2 fo crate.......+..000.00+00+. 7.09 
Beef Tenderloins, No. 1.. ccccccces S00 
Beef Tenderloins, No. 2.. 70 SAUSAGE MATERIALS. 
Rump Butts ............20 25 (These are prices to wholesalers, on material 
Flank Steaks .......+.4. 22 packed in new slack barrels for shipment.) 
Shoulder Clods ......... a. Regular pork trimmings..... iucccetenve Gee 
Hanging om Bet Special been iy  tetereninge. veeensoosnolaaan 
ean SRR 
Bee Products 11 @12 Neck bone pork trimmings..... wince 8 @ 8% 
@ 8 See Eee Ie ote sesene Sédsedesence ste 6 
a BW cccccccccccccccsccccccccccs 
23 br) Native boneless buil ‘meat (heavy) .....14° @14% 
9 @12 fac ope _— Sabbeeedsccctenetaneda @12% 
$4, Beef trimmings .............cccccccces 10 @10% 
10 14 ge. Pere sdesadtieerecen % 
@10% Beef cheeks (trimmed) » Scale ere <p @ 8% 
Dressed canners, 300 lbs. and up.. @10 
Dressed canners, 350 Ibs. and up...... :110%@ 110% 
4 yor El geo ng bulls, 500@700 Ibs......... aie % 
20 @30 Cured pork tongues (can trim.)...... 
13 gs SAUSAGE CASINGS. 
Beet Casings: sagt 
13 @14 Domestic round, 180 pack..........27 33 
@65 Domestic round, 140 pack.........38 40 
@45 Wide export TOUNGS.....c.cccccce 50 
Medium export rounds.............385 
28 @29 Narrow export rounds..............39 45 
@27 a 2 ——- oRakw én 46a’ oveeue Pe 
* 0. MABANAS. 00 ccccccccccccccce 
- 2 bangs. . sesveceseveal 28 
Sz 0. MIB i nsettseeeeeeteseees ..14 18 
20 stiles 
lanb ies, M ahaget oes $e Selected awide 1 a... - @2.50 
‘ongues, per Ib.... 15 13 
lamb Kidneys, per Ib. @30 G23 4 
a Mutton. 
DOOD: ccessaceeen ° @15 
BEEMOOD occctseeewat @16 @li 
Heavy Saddles .......... @16 @16 
light Saddles .......... @18 @20 
Heavy Fores ......cccee 12 @12 
Light Fores ..... homies =: @15 
Mutton Legs ..... ae sed 20 @22 
Mutton Loins ........... @15 @15 
Mutton Stew ........... @12 @12 
Sheep Tongues, per lb.. ptr @13 
Sheep Heads, each. @10 rere Ae . 06 
Fresh Pork, ~ 
Pork Loins, 8@10 Ibs. av.15 ‘aus @2s 2 quotations ¢ for large lots. Smaller quantities at 
Ges sce sebaveasae’ 17 
Skinned |S Shoulders ...... 11 @11% 16 ba BR gong Ne gaa PRODUCTS. | 
Re on 5 Sig Honeycomb tripe, 200-1b. bbi......2: 100 
MEMION .....-.ciccccc 9% @10% 5 ee bo » 200-Ib. bbl br} 
ork feet, ‘° ~ a z 
Beston Budi 2222.2727 13 Gis @at_~—«~Pork tongue, 200-1b, rises 68.00 
selene Gio 21 Lamb tonguss, tong cnt, 6618. Ebi: 100°°: $2:00 
ERP Se 9 @10 15 : 
Reapers sae B88 /“BARRELED PORK AND Baer. 
MP BONCS o.oo ccc cee , ie 9 Mess pork, regular..........sseeeeeee «te: 
Blade ESF 9 @10 14 $3 Family back pork, 20 to 34 pieces...... 5 
Pigs’ Feet conte 8 Family back pork, 85 to 45 pieces...... 30.00 
8 9 Clear back pork, 40 to 50 pieces........ 25.00 
Livers bie 5%4@ 6 Clear plate pork, 25 to 35 pieces........ 20.00 
os a q's Bean ork. eoee occcccccccccercece ed 
: SGD.” WME ooo scccecsesvescce a 00 
@ @10 Tatra plate beef, 200 COMME Sovccass 80.00 
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COOPERAGE. 
ast ork fares ack im oe 1,1 
ash pork barrels, gal > 1.80 1.83 
2.40 
White oak lard tierces..........:. 2.57 2. 
OLEOMARGARINE. 
Highest gate a anes color fons, rolls fat 
prints, f.o.b. Chicago 7 le @25 
White animal fat in Ib. 


cartons, rolls or prints, f.o.b. Chicago @20% 
Nut, 1 Ib. cartons, f.0.b. Chicago.... @l7 
(30 and 2 ib. oma — tubs, 

Pastry, 60-Ib. tubs, i ton Giteeas. a a 


DRY SALT MEATS. 





Extra short clears...........00- @l1 
Mxtee eeRE TUG. cas ccsccecscs @l1 
Short clear middles, 60- @11% 
Clear bellies, 18@20 @13 


Rib bellies, 20@25 125 
Rib bellies, 25@30 lbs @12% 
Fat backs, 10: Ibs. 9% 
Fat backs, 14@16 lbs. 





Regular plates ......... ‘ woes 
po re dhipviichaew se Senccceccece @s8 


WHOLESALE SMOKED anes. 
Fancy reg. hams, 14@16 Ibs.......... 


NE Be INS 6.85 < dc kbd obec ecésvce b+ 
Standard reg. hams, 14@16 lbs........ @21 
Standard skd. hams, 12@16 lbs........ s @21% 
Pie, CES TR. co ccccccccesscs oeceses LSK@IC 
Fancy bacon, 6@8 Ib8..........eeeeeees @30% 
Standard bacon, 6@8 lbs........... ecce 

Fancy bacon strips, eer Wines ieves ae @22% 


Cooked hams, choice, skinned, fatted.. 
Cooked hams, choice, skinless, fated. ° 
Cooked picnics, skin on, fatted........ 
Cooked picnics, skinned, fatted......... 
Cooked loin roll, smoked...........+.. 


ANIMAL OILS. 


Prime lard oil ...... eoccce Ceeerecccsee 15 

Extra winter strained .......... eovcece 12 
@ 
@ 


Cooked hams, choice, skin on, iotied.. e 


Extra lard oil ...... erewesece aowuse 11% 
Extra No. 1 lard secce vevcoee 10% 
No. 1 lard Of] ....ccceeee Ane eawewe melee . 10% 
We. 3 1apO OE 2 cccccccss ategiteseseue 10 
Acidless tallow Oil .........+4- weseses 10% 
Pure neatsfoot oil ..... veseceneveacene @15 
Extra neatsfoot oil ............ eaeeons @l1 
No. 1 neatsfoot oil ...... ecvcccccecce en @10 
20 deg. CT neatsfoot oil.............-. @17 
LARD (Unrefined). 
Prime steam, cash tierces........... @11.30 
Prime steam, WOEE sc 6cccesess aemaedt @10.50 
Ga ntneseestd<a acede waded @10.12 
Neutral "eed Lcduasdasewdedeed 4eacas @12.50 


LARD (Refined). 
Pure lard, kettle rendered, per aie -usee 
Pure lard, tierces ....... Sen deakednda 114% @12 
Compound aaa emaene ha ekeaaadewne 


OLEO OIL AND STEARINE. 


Oleo Of], OXtTB cccccccccccccccccccccecdd 
Neo stocks 








4 

2% 13 
Prime oleo auiee, edible. 9% 

TALLOWS AND GREASES. 
Edible tallow, under 1% acid, 45 titre. 9 4 9% 
Prime packers, tallow......cccccescccce 8144@ 8% 
No. 1 tallow, 10% f.f.a. . os g 8 
We. BD CHOW, Ore -EEBn ois. ccccccvces 6%@ 7 
B-White grease, max. 5% acid......... 7T%@ 7% 
GROW BOURNE, BONS EEGs ccccsicccccse 7 @™% 
Brown grease, 40% f.f.8.........ee00- 64@ 6% 
VEGETABLE OILS. 

Crude cottonseed oii in tanks, f.o.b. 

Valley points, nom., prompt ........ @ 8% 
White, deodorized in bbls., c.a.f. Chgo.104%@10% 
Yellow, deodorized, in bbls etessaeceren %@10 
Soap stock, 50% f.f.a., f.0.b........... 8 3 
Corn oil, in tanks, f.o.b. mills......... 8 
Soya bean, seller’s tank, f.o.b. coast. tb 9 
Cuvauant oil seller’s tanks, f.o.b. coast. 84@ 8 
Refined in bbls., c.a.f., Chicago, nom. .1054@10% 

FERTILIZERS. 

Blood, unground and ground......... $ 4.25@ 4.50 
PMO rica bs sean dede Simaapedece « 3.25@ 3.50 
Ground fertilizer tankage, 10%...... 3.75@ 4.00 
Ground fertilizer tankage, 6 to 9%.. 3.50@ 3.75 
Ground raw bone, per ton........... 30. 32.00 
Ground steam bone, per ton....... os oe 30.00 
Unground steam bone, per ton...... 26.00@28.00 
Unground bone tankage, per ton.... 21.00@23.00 

HORNS, HOOFS AND BON ES. 
No. 1 horns, 75 lb. average per ton.$185.00@200.00 
No. 2 horns, 40 lb. average, per ton 125. “SOE Bn-00 
SOR 2 ND 6 Caesivcecdcneccdccteesiews 70.00@ 80.00 
Hoofs, black and striped.......... 38.00@ 45.00 
Hoofs, white .. sseeees 75.00@ 80.00 
Round shin bones, “heavies........ 80.00@ 90.00 
Round shin bones, lights and med.. 55. 65.00 
SEMEN cack 0 ca.c'sos oss ccene <M 65.00 

BE RGD aces vcevcvccccceee 41. 55.00 

gh bones, heavies....... .00@100.00 
Thigh bones, light and med.. .00@ 90.00 
Buttock bones ............ Wi 55.00 
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Retail Section 


One Dealer’s Plan to Save Time and 
to Serve Trade Better 


Planning and foresight, in 
many instances, will do much to 
save the time of the retail meat 
dealer and of his customers. 

Other things being equal, 
housewives like to trade where 
they receive courteous, prompt 
service. 

There is no reason why a retail 
meat merchant should not be 
courteous to those who do busi- 
ness with him. This is a detail of 
service which he has under his 
control at all times. 

Promptness in waiting on cus- 
tomers, however, is another 
matter. 

There are times in every store 
when the number of customers 
exceeds the men behind the coun- 
ters. All of the customers cannot 
be waited on at one time, and 
some must wait their turn. 

As a rule they do not object to 
this if they see that those ahead 
of them are being waited on 
promptly. But they do become 
impatient if they think that more 
time than is necessary is being 
consumed taking and filling or- 
ders. 

One retailer in the Northwest 
speeds up his service during rush 
hours in this way: 

A large part of the meat cuts to 
be sold during the day are cut and 
weighed during the slack hours. 
These are then put in the refrig- 
erated counter and tags announc- 
ing the price of each cut are 
attached to them. 

This practice not only elimi- 
nates the necessity for weighing 
cuts when time is pressing, but 
also speeds up service, because 
many of the questions a customer 
might ask otherwise are answered 
by the tag. 

This retailer was asked to ex- 
plain the advantages of his plan 
for the benefits of the retail read- 
ers of THE NATIONAL PROVI- 
SIONER. Here is what he said: 


Speeding Up Service 
By Sam Lloyd. 

I find I save a large amount of time 
by these little price signs that tell the 
customer at a glance how much each 
particular cut is worth. 


Before I adopted this system I merely 
cut the pieces into two, three, four and 
five-lb. cuts, and had to weigh each 
Piece each time a customer looked with 
favor upon it, and requested its weight. 

This represented lost motion each 
time a piece was weighed, taken off 
the scales, and another piece put on. 
The customer first asked the price per 
pound, then the weight. 

This would take so long to decide as 
I weighed and re-weighed different 
pieces that I felt I was falling behind 
in the amount of service I could render, 
and the number of sales I could make 
when the shop was crowded, as on a 
Saturday night. 


How It Is Now Done. 


But I have improved all that now. 
Each morning before the opening of 
the shop my cuts are carefully weighed, 
and their value computed accurately. 

I am not under the strain of waiting 
on a customer and inaccuracies of half- 
cents and quarter pounds due to hasty 
figuring do not creep in. I have leisure 
and the value may be figured delib- 
erately and checked to make certain 
that the price is absolutely correct. 

I have any number of attractively 
printed little signs on heavy cardboard, 
measuring about two by three and a 
half inches. These are printed in a 
variety of amounts, so that I can select 
the amount desired for any particular 
piece. 








To Give Customers 
, Better Service 


How much time do you lose, 
Mr. Retailer, weighing and re- 
weighing cuts and telling cus- 
tomers the price? 

Have you not often wished that 
this time might be saved during 
rush hours, and that some plan 
might be devised whereby you 
could wait on more customers 
when business was brisk? 


One retailer has devised such a 
plan, to save his time and that of 
his customers, that he has found 
worth while. 

He prepares and weighs cuts 
during slack hours and tags each 
cut with the selling price. He 
finds the practice saves him much 
time when time is valuable and 
that he has fewer questions to 
answer. It enables him to wait 
on more customers and to give 
his trade better service. 




















Are collections slow? See the article on pages 23, 24 and 56 for ideas to help you. 


Over the price, on each card, running 
all the way from a few cents to several] 
dollars for very choice pieces, I haye 
printed my name and the word 
“quality.” 

The cards are waterproof and can 
be cleaned with a damp cloth when 
soiled. They always look new. 

Arranging the Meat Display. 

I took special care also to see that 
the pins on which these cards are 
mounted were heavily tinned to safe. 
guard against discoloring meats. This 
may seem to be a small detail, and J 
might have easily overlooked it had 
I not understood its importance. 

During my free time before opening 
the store, I run over all the cuts and 
select the price card which fits the value 
of each, after it has been carefully 
weighed. I then arrange them in the 
display cases. I find that it is a great 
convenience to the customer, and an 
efficient method from my standpoint to 
arrange the cuts according to value— 
that is, fifty-cent roasts, fifty-five cent 
pieces, and seventy-five cent pieces of 
the same kind of meat in the order of 
their value. 


Quality or Price Appeal. 

As quality is of first importance, I 
aim to have all my meats of uniform 
high standards. But I find that price, 
after all, is a big consideration with the 
consumer in making a final decision. 

A woman comes to the counter, 
makes a selection, wishes sometimes to 
examine the cut closely, and will 
usually take it. I do not have to weigh 
and re-weigh pieces as I formerly did, 
and split hairs over pennies. The cus- 
temer often asks the weight of a cut, 
so that she may know how long to cook 
it, but she does not haggle over the 
price while I lose time. 

oe 
NEWS OF THE RETAILERS. 


Jos. Dvorin, Berkeley, Cal., has sold 
the Hopkins Market, 1626 Hopkins St, 
to Ray Kelley. 

Peter S. Paloian has sold the People’s 
Market, 302 N. Fresno Ave., Fresno, 
Cal., to Wm. Martin and C. B. Wilmuth. 

Herman W. Stovall has sold the Na- 
tional Cash Market, Sacramento, Cal, 
to W. R. Norris. 

Wm. Lewis has engaged in the meat 
and grocery business in Standish, Cal. 

John Paulson, the grocer has opened 
a meat market, in Vallejo, Cal., under 
management of Wm. J. Burke. 

Albert L. Scott has purchased the 
meat and grocery business of Chas. 
Nash in Clarksville, Mich. 

Homer Dykes, Grandfield, Okla., will 
move his meat market to another loca- 
tion in this place and add groceries. 

The American Meat Co., San Fran- 
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cisco, Cal., has moved its shop from 
1301 Post street to 700 22nd St. 

Geo. L. Johnson has opened the 
Seventh Street Market, at 504 Seventh 
street, Oregon City, Ore. 

A. G. Zweigart and Anton Spitz- 
nagel have engaged in business at 1193 
Hawthorne Ave., Portland, Ore., as the 
Keystone Market. : 

G. B. Pepper is about to begin con- 
struction of a meat market at 9 E. 
North St., Marshalltown, Ia. 

" W. C. Tooley has opened a meat mar- 
ket at 110 East South St., Fostoria, oO. 

The Model Market, a new enterprise, 
has opened for business at Michigan 
City, Ind. f 

The B. and B. Market has opened its 
doors in Bluefield, W. Va. ; 

Roy Tevault is constructing a build- 
ing in Mt. Carmel, Ill., in which he will 
open a meat market. 

The Sanitary Market, Princeton, IIl., 
formerly owned by John Reed and 
August Hasenyager, has been  pur- 
chased by Joe Schmidt. 

A new business, the Seventh Street 
Market, has been opened at 607 Seventh 
St, Rockford, Ill. The business is 
owned by John Sundverg. 

W. H. Sarver, who recently sold his 
market at 425 West State St., Rock- 
ford, Ill., to the Kerber Packing Co., 
has bought the J. J. Templeton market 
at 938 Kilburn Ave., Rockford. 

E. C. Morgan has opened a meat 
market. at 119 North Spadra, Fuller- 
ton, Calif. 

Billy Knott has purchased the An- 
heim Meat Market, 115 North Los An- 
geles St., Anheim, Calif. 

Roy Canady, Jr., has opened a new 
retail meat business at Corsicana, Tex. 

The Rothrock Meat Market, Palmer, 
Tex. was damaged seriously by fire re- 
cently. 

The meat market owned by George 
Kight, Little Rock, Ark., has been pur- 
chased by the Thomas Cash and Carry 
Company. 

The Fowler Meat Market has opened 
for business at 300 West First St., 
Aberdeen, Wash. 

W. E. Milburn has sold his retail 
meat business at 2090 North Calital St., 
Salem, Ore., to J. R. Hoffman. 

W. R. Fry and son have purchased 
the Boston Market at Guthrie, Okla. 








Tell This to 
Your Customers 


Under this heading will appear informa- 
tion which should be of value to meat 
retailers in educating their customers and 
building up trade. Cut it out and use it. 

















CREAMED SHREDDED HAM. 


There are many ways to serve the 
left-over from a boiled or baked ham, 
but housewives are always looking for 
new ways and means for utilizing this 
meat. Paste this receipt under your 
showcase where customers can see it. 

Thicken one cup of milk with two 
teaspoons of flour. To this add butter 
the size of an egg, two eggs well beaten 
and salt to taste. Let boil for a few 
minutes and add bits of finely shredded 
lean ham. Serve with baked potatoes 
or pour over buttered toast. 


THE NATIONAL PROVISIONER 


CUT MORE MONEY OUT OF LAMB. 


New rapid and practical ways of 
cutting more money out of lamb are 
explained in a new 32-page booklet 
just published by the National Live 
Stock and Meat Board. “Cashing in 
on Lamb” is the title of this publica- 
tion. 

The book shows how best to utilize 
the carcass of lamb from the neck to 
the hind shank. Pictures show ex- 
actly how to cut the carcass to make 
mock duck, Saratoga chops, rolled 
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breast, rolled shoulder, crown roast, 
American leg, “Frenched” leg and Eng- 
lish lamb chops. 

The new methods taken up in this 
booklet are attracting very favorable 
attention among meat retailers, pack- 
ers, and others, in all sections of the 
country. The cuts are winning this 
wide approval because of their very 
practical nature. 

The booklet is available either in 
single copies or in quantity, and is 
particularly valuable to packers 
slaughtering lamb for distribution to 
the retail trade. Single copies are 5c 
each. For 100 or more the cost is $4 
per hundred. Full information can be 
obtained from THE NATIONAL PRo- 
VISIONER, or the National Live Stock 
and Meat Board, both at 407 S. Dear- 
born St., Chicago, Il. 

a 
MEAT SALES IN KANSAS CITY. 


In Kansas City there are 202 meat, 
poultry and fish stores, with total sales 
of $7,281,300, according to the census 
of distribution for 1926. The grocery 
and delicatessen stores in this city num- 
bered 1,653 and their sales aggregated 
$39,899,000. 

Livestock establishments, which are 
included in the wholesale group, had 
the largest annual sales of any group 
included in the 8,369 covered in the 
Kansas City census. There were 71 of 
these establishments and their total 
sales amounted to $234,858,100. 


55 


SAN FRANCISCO MEAT TRADE. 


Grocery and delicatessen stores, most 
of which handle meat, had the largest 
sales of any group of retail establish- 
ments in San Francisco and Alameda 
counties, California—the group of cities 
across the bay—according to the cen- 
sus of distribution recently conducted 
by the U. S. Department of Commerce. 

Meat, poultry and fish stores in this 
territory numbered 737, and their sales 
in 1926 totalled $25,980,900. The sales 
of the 3,126 grocery and delicatessen 


stores totalled $435,913,100 in the same 
year. 

Sales of all wholesale establishments 
in the region amounted to $1,534,- 
577,800, and of all retail establishments 
$655,350,900. The total number of em- 
ployees in both wholesale and retail 
establishments was 117,031 with total 
salaries of $170,452,800. 


ae 
RETAILERS STUDY COST. 


Fine progress is being made, from 
all reports, in the educational confer- 
ence groups which have been started in 
a number of large cities. The groups 
are composed, for the most part, of 
members of branches of the National 
Association of Retail Meat Dealers. 
The association is cooperating with the 
Federal Board for Vocational Educa- 
tion in extending the conference work. 

The courses offer retailers opportun- 
ity to study some of the more compli- 
cated phases of their business. Special 
emphasis is being placed in the first 
course upon methods of pricing, figur- 
ing margins, and bookkeeping. 

The reports of recent activities in 
Chicago and Los Angeles follow: 

Chicago Studying Pricing. 

Fifty well-known members of the 
Chicago Association of Retail Meat 
Dealers attended a joint meeting of 
two educational conference groups 
Wednesday night. This meeting marked 
the opening class for the group com- 
posed of members of the Central 
Branch. Members of the South West 
Branch were attending their fourth 
session. 

Earl W. Barnhart, Chief, Commer- 
cial Education, Federal Board for Voca- 
tional Education, conducted the class 
and discussed methods of figuring 
margins and fundamentals of good 
bookkeeping. 

The general subject of the course is 
“Pricing Fresh Meat.” The groups will 
meet once a week. 

To Study Block Values. 


Definite plans for the establishment 
of an educational conference group for 
retail meat dealers in Los Angeles have 
been gotten under way. Several meet- 
ings of local retail leaders and voca- 
tional education supervisors have been 
held for the purpose of perfecting plans 
and reviewing the instructional mate- 
rial. 

The Retail Meat Dealers’ Association 
of Los Angeles is cooperating in the 
arrangement for the course. The fol- 
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lowing members of the Association are 
among those who have taken active 
interest in the work: E. E. Baltzer, 
president; Fred Berg, C. P. Bussjaeger, 
E. N. Francis, Earl Lancaster, O. O. 
Lease, G. E. Levy, F. D. McCracken, 
A. E. Negus, and E. Fletcher Scott, 
secretary. 

At a preliminary conference, these 
leaders decided to hold five meetings 
among themselves to discuss problems 
arising in connection with the educa- 
tional work. Two of these meetings 
have been held and the others are 
scheduled for early dates. 


At the first of these meetings, the 
discussion was devoted to methods of 
breaking up beef in a uniform way to 
determine wholesale block value and 
retail block value. Percentages apply- 
ing to the Los Angeles district were 
worked out for use in the course. 
Similar subjects will be discussed at 
later meetings. 


— a 
COLLECTING BY LETTER. 


(Continued from page 24.) 
please favor us with a remittance by 
return mail? We will appreciate it 
very much if you do.” 

This usually gets the bill paid. If it 
doesn’t, the collection manager takes 
up the account with a credit associa- 
tion. In comparatively few cases, how- 
ever, is this necessary. 


Slips Sent With Letters. 

In talking about attention-getting 
ecards and notices, one collection man 
says that they do not necessarily have 
to be separate from the collection 
letters. He encloses with the personal 
letters a. slip of paper with the word 
“Paid” printed in large letters across 
the face of it, attached to the top of 
the letter in such a way that it gets 
the customer’s attention the minute he 
begins to read the message. 

The letter he sends with the slip 
says “I would like to send you a slip 
like this one, but I am afraid I can’t 
because you haven’t paid your bill. I 
can, though, if. you will send me a 
check. Don’t you want to do this? I 
am sure it will make you feel a lot 
better, and I know you would much 
rather get a ‘paid’ notice than a state- 
ment of your account. May I expect a 
check from you some time soon?” 

The man who uses this plan says it 
does more good than anything else he 
has ever tried in collection letters. 

Getting the customer’s interest in 
the first collection letter and holding 
the interest throughout the rest of the 
letters is also the basis of another suc- 
cessful collection plan. The letters are 
well worth describing here because they 
illustrate, remarkably well, the pulling 
power of collection letters that have as 
their main object the idea of getting 
the customer’s immediate attention. 

Holding the Reader’s Interest. 

The first letter of the series goes out 

with a statement attached to it. A 
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small piece of string holds the two to- first two letters gets the customer's 


gether and gets the customer’s atten- 
tion the minute he sees it. 


The letter reads as follows: 

“Do you remember when you were 
young and the good folks sent you down 
town after something? They were very 
likely to tie a string around your thumb 
to make certain you would not forget. 

“Those were happy days, were they 
not? 

“But there’s no reason why the days of 
now should not be just as happy, and 
it’s just as certain that some of us are 
likely to forget the little things of yester- 
day. 

“Because of that we are sending you 
this little reminder—not to forget to pay 
the enclosed statement. 

“We hope you enjoy the smile in our 
letter, and that we may have the pleasure 
of hearing from you promptly. 

“Sincerely yours, 





“Tie the won’t 


forget.” 

The second letter goes out a week 
later. It also has a string in it, with a 
statement attached, and reads: 


“Willie’s mother had just given her 
little boy a lecture, and told him that his 
every act was known to God—that God’s 
eye followed him wherever he went. 

“Willie went down the street, ashamed 
of himself, and his faithful dog followed 
close behind. In a few minutes Willie 
turned, saw the dog and said: ‘Aw, go 
on home and quit yer follering me around. 
Ain’t it enough to have God wid me all 
the time, widout you taggin’ on behind?’ 

“Now we don’t want to be tagging on 
behind. We don’t want to annoy or 
bother you one bit—but we do want to 
remind you that we have sent you already 
one copy of the enclosed account, and we 
should be pleased to have your prompt 
settlement. 

“When will you oblige us? 

“Earnestly yours, 


string—and you 





“Yes, that’s a piece of the same string 
we sent you with the other letter. 

“It will prevent your forgetting this 
time. Use it.” 


What This Plan Accomplished. 

The series consists of five letters in 
all. The string idea is discontinued in 
the last three letters, and the customer 
is told in a friendly way that he has an 
obligation to meet and that he should 
attend to it as soon as possible. 

The last letter is the most severe of 
all, and is registered so that the cus- 
tomer won’t have a come-back and be 
able to say that he hasn’t received it. 

The results of this series are inter- 
esting. One concern sent it to a 
number of old accounts they never ex- 
pected to hear from again. They col- 
lected every one of them. 

Another firm took accounts that had 
been written off the books years ago. 
They tried the letters on them and suc- 
ceeded in getting them paid up. 

One collection manager dug up ten 
accounts—all of them were at least six 
months old—and sent them the letters. 
By the time he sent the third one out 
he had either received payment in full 
on all of the accounts, or he had defi- 
nite promises that they would be 
settled in a short time. 

The success of the series is, of course, 
due to the human touch that goes into 
every letter. But the string idea in the 





attention first of all and makes him 
want to read the whole series. After 
he reads it he is usually so pleageg 
with it that he pays his bill promptly, 
so as to keep in favor with the concern 
that has treated him so well. 

Another Letter Series. 

The idea back of this particular 
series is carried out effectively jp 
another collection plan that is making 
the money come in constantly ang 
always on time for the man who js 
using it. 

He gets the customer’s immediate 
attention by telling him straight ont 
that he is losing money by not paying 
on time. And he does this by means 
of a little card he puts in every collec. 
tion letter he sends out. 

The card says: “Are you taking 
your cash discount? If not, you are 
losing one of your easiest profits, 
Begin today. Cash discount is a pre- 
mium we offer for prompt payment.” 

This awakens a new interest in the 
customer and makes him realize that 
he can save money by paying his bills 
promptly. He takes advantage of the 
fact and after this mails his check right 
after he receives a notice or statement 
telling him that his bill is due. 

A few collection managers seem to 
feel that the collection letter shouldn't 
be too personal or friendly. They say 
that such letters tend to destroy the 
dignity of the concern that sends them 
out. This may be true in some cases, 
but one concern does not think so, and 
it has every reason to believe that the 
notices it sends out do not offend the 
customers. 

It Pays to Be Friendly. 

On the contrary, the customers appre- 
ciate them. They must, or this con- 
cern wouldn’t have been able to collect 
nearly $30,000 worth of outstanding 
accounts by sending out to customers 
these notices over a good many years 
now. 

The cards this concern uses are all 
humorous—and apparently they have 
all been gotten up more in a spirit of 
fun than anything else. But whatever 
the impulse for their origin, they have 
more than accomplished what their 
inventor wanted. 

This, as well as the rest of the col- 
lection plans described, are human and 
accomplish, without any effort, just the 
thing that every collection manager is 
constantly striving to do. That is, 
appeal to the customer in the most 
effective and courteous way so that he 
will pay his bills and not think that he 
is being “badgered” into it. 

The main idea, back of every collec 
tion letter is, of course, to get the 
money, and get it as quickly as possible 
—but not at the risk of making a 
enemy of the customer. 
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faster, surer, : easier, 
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that your speed, ,.may 
be safer 






wheel 


Reo presents in the new Speed Wagons the 
most complete line of commercial vehicles 
equipped with 4-wheel brakes of uniform type. 


hydraulic 


Always in adjustment, no cables to stretch, no rods to 
bend. Equal to every job, no matter how heavy the load. 


internal expanding brakes 


Nor external contracting. The new Speed Wagon brakes are protected against dirt and moisture. 
They stop you in any weather on any road, in reverse or going forward. 


The day has passed when motor 
trucks can afford to lag behind. 
Today’s commercial vehicles 
must stop quickly, safely and 
certainly if they are not to men- 
ace life and property, if they are 
on f ly to attain the higher average 
speed that is needed today. 


. T fth Speed 
entire mew — Frzmsmicocctineney ped 
: Wagons available for 93% of all 

SPEFD WAGON hauling jobs. Speed it up, then 


step on the brake pedal. Just 
a slight pressure will show you 


@ 
l; Ine how surely and instantly you can 
control a Speed Wagon. 


REO MOTOR CAR COMPANY 
MASTER—HEAVY DUTY Lansing, Michigan 


GON 


cheaper hauling 
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AMONG RETAIL MEAT DEALERS. 


Due to the lamb cutting demonstra- 
tion which is to be held for the Man- 
hattan and Bronx Branches on March 
20, the Bronx Branch of the New York 
State Association of Retail Meat Deal- 
ers has postponed its meeting from 
March 21 to March 28. At the meet- 
ing held last week some new members 
were enrolled. Business Manager Fred 
Hirsch spoke on the Calfskin Associa- 
tion requesting the members to give 
him their support and this they did in 
a substantial manner. There will be a 
scale demonstration on the 28th. 

The Eastern District Branch held a 
very interesting meeting on Tuesday 
evening of this week. Since the re- 
sumption of meetings last fall this 
branch seems to have larger ones each 
week and Tuesday evening was prob- 
ably the best. Preparations are under 
way for a ladies’ night which will prob- 
ably be held sometime in the middle of 
April. On March 22nd the lamb demon- 
stration under the auspices of the Wool 
Growers Association and Lamb Feeders 
of Colorado and Nebraska, conducted 
by the National Live Stock and Meat 
Board, in cooperation with the Insti- 
tute of American Meat Packers and 
National Association of Retail Meat 
Dealers will be held in the meeting 
rooms, Schwaben Hall, Myrtle and 
Knickerbocker Avenues. It is expected 
that at least a thousand will be present. 
There will be entertainment and re- 
freshments will be served. 

Al Haas, first vice-president of the 
‘Eastern District Branch, will, it is 
learned with regret, have to undergo 
an operation early next week. 

Herman Kirschbaum, president of 
Ye Olde New York Branch, is spending 
several weeks at Atlantic City with 
‘Mrs. Kirschbaum, who is recuperating. 
“Mrs. Charles Hembdt, president of 
the Ladies’ Auxiliary, and Misses 
Mildred and Ethel, spent several days 
at Atlantic City last week. 

Mrs. Fred Hirsch, financial secretary 
of the Ladies’ Auxiliary, had a birth- 
day on March 8th. 


On March 19 the Richmond Branch 
of the New York State Association of 
Retail Meat Dealers will have a ban- 
quet and lamb cutting demonstration at 
the Columbian Club, 730 Van Dusen 
St., Stapleton, L. I. D. W. Hartzell, 
lamb demonstration specialist, will con- 
duct the cutting tests and demonstrate 
how a fair price may be obtained for 
each cut. There will be a number of 
well known speakers. 

a 


BOHACK CO. ENTERTAINS. 

About thirty members of the Pur- 
chasing Agents’ Association of Greater 
New York visited and inspected the 
plant of the H. C. Bohack Co., Inc., at 
Metropolitan and Flushing Avenues, 
Brooklyn, last week. The visiting 
party was led through the plant by 
Mr. Bohack, Jr., who is also a member 
of the association. 


> Cows, carcas 


The members, who are connected with 
some of the largest organizations in 
the city, had a very interesting trip 
through the plant and at its comple- 
tion a special dinner was served in 
Bohack’s restaurant adjoining the dis- 
tributing plants. A cordial reception 
was accorded the guests by the execu- 
tives and staff of the organization. 

~ — ~fe----- 


NEW YORK NEWS NOTES. 


T. Perston of John A. Hunter & 
Co., Ltd., Liverpool, arrived on the 
Olympic for a visit to the States. 

G. Le Personne of Parson & Le 
Personne, Antwerp, was in New York 
last week and is spending this week in 
Chicago. 

T. E. Wilson, accompanied by J. J. 
Wilke, butterine department, Wilson & 
Co., Chicago, were in the city this week. 

F. B. Cooper, with his daughters and 
granddaughter, left on Wednesday of 
this week for a six weeks’ trip to Cali- 
fornia and the Coast. 

G. R. Cain, advertising department, 
Chicago, and F. M. Hall of the Phila- 
delphia territory, Swift & Company, 
are in New York this week. 


R. Vohl has been appointed night 
superintendent of the New York 
Butchers and Joseph Stern plants. 
Daniel J. Fox, who Mr. Vohl succeeds, 
has been placed in charge of the day 
shipping in the Joseph Stern plant. 


H. W. Pearson, manager of the 
Jacob Dold Packing Co., Utica, N. Y., 
is spending this week in New York 
City. Mr. Pearson is representing the 
Dold company’s interests at a gen- 
eral sales meeting being held at New 
York this week. 

The following is a report of the New 
York City Health Department of the 
number of pounds of meat, fish, poultry 
and game seized and destroyed in the 
City of New York during the week 
ending March 10, 1928: Meat—Man- 
hattan, 4,373 lbs.; Queens, 10 Ibs.; 
total, 4,383 lbs. Poultry and Game— 
Manhattan, 54 lbs. 

~~ fe 


NEW YORK MEAT SUPPLIES. 


Receipts of western dressed meats 
and local slaughters under federal in- 
spection at New York City, N. Y., are 
officially reported for the week ending 
Mar. 9, 1928, with comparisons, as 
follows: 

Cor. 


week, 
week. 1927. 
6,144% 7,808% 
685 880 

134 96 

8,655 9,843 
24,405 23,124 
3,841 3,274 
156,684 710,053 
1,199,286 1,404,756 


Week 
ending 
Mar. 9. 


6,451 


Prev. 

Western drsd. meats: 
Steers, carcasses... 
Bulls, carcasses... 
Veals, carcasses.. 
Lambs, carcasses. 
Mutton, carcasses. 
Beef cuts, Ibs.... 
Pork cuts, Ilbs....1, 

Local slaughters: 


Cattle 


594, 363 


S561 
15,931 
70,637 
47,442 


9,261 
15,312 
49,595 


Sheep 44,047 
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BOSTON MEAT SUPPLIES, 


Receipts of western dressed meats 
and slaughters under federal and city 
inspection for the week ended March 
10, 1928, with comparisons are officially 
reported as follows: 

Week 


ending 
Western dressed meats: Mar. 10, 


Steers, 1,502 


Prey. 
week, 
1,778 


Cor, 
week, 


carcasses 
Leer oll carcasses 
Mutton, carcasses .... a 
WORE, BOB. kictccccces 624,170 
Iocal slaughters: 
Cattle 


574,809 5 


1,407 1,331 

2,580 
26,428 
Sheep 3.0380 


PHILADELPHIA MEAT 


Receipts of western dressed meats 
and local slaughters under city and 
federal inspection at Philadelphia, Pa, 
for the week ending Mar. 9, 1928, with 


comparisons, were as follows: 
Week 

ending 
Mar. 9. 


Prey. . 
week, 1924, 
1,880 


Western dressed meats: 
Steers, carcasses 
Cows, carcasses 
Bulls, carcasses ....... 
Veals, 
Lambs, 
Mutton, 
Pork, 
Local slaughters: 
Cattle 
Calves ... 
Hogs .... 
Sheep 


carcasses 
carcasses 
carcasses 


10, 907 
1,831 
584,333 


1 469 


NEW YORK LIVE STOCK. 


Receipts of live stock at New York 
for week ending Mar. 10, 1928, were re. 


ported officially as follows: 
Cattle. Calves. Hogs. Sheep, 
Jersey City : 9,179 16,58 
New York s7$ a 9 24,217 3,98 
3,285 7 360 
33,756 
36,905 
32,738 


BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter 
at Chicago, New York, Boston and 
Philadelphia, week ended, Mar. 8, 1928, 


March p é 5 6 7 8 
Chicago b Y, 481% 49 49 848% 
New York ! § 50 51 51 50 
Boston ¢ 50 51 50% 50 
Phila. 5 i 51 52 52 51 


Wholesale prices of carlots—fresh 


centralized butter—90 score at Chicago. 
48 48% 4814 4814 481% 48% 


Receipts of butter by cities (tubs): 
This Last Last —Since Jan. 1— 
week. week. year. 1928. 1927. 
29,533 30,070 33,726 498,968 470,476 

. 50,092 49,191 45,302 586,509 

. 14,316 14,181 12,887 188,213 

. 16,424 16,006 16,986 198,814 


Chic aha 
| 2 


Boston 
Phila, 


110, 365 109, 448 1 108, 901 a3 1,472, 504 1, 1,408,690 
Cold storage movement (lbs.): 


In Out 
Mar. 8. Mar. 8. 
2,368 93,282 
72,690 121,440 
7,240 25,546 

300 9,060 


On hand 
Mar. 9. 
1,343,360 
3,060,831 
972,402 
556,178 


Chicago ... 
New York. 
Boston 
Phila. 
249,328 5,932,771 
fe 

How much hair does the average hog 
carcass yield? Ask “The Packer’s 
cyclopedia,” the “blue book” of the 
meat packing industry. 


82,598 











481% 48 
(tubs): 


nce Jan. 1— 
28. 1927. 
470,476 
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a quality product of great Oxo Ltd. of Buenos Aires 
is gaining new friends constantly. Orders are coming 
in from all over the country, and we have yet to meet 
the customer who does not admit that the “GONG” 


Mr. Packer and Provision Dealer 


The “Gong” Brand 
South American Corned Beef 


Brand represents the highest quality Corned Beef 
obtainable in the Argentine. 

If you will give us a trial, we are certain that you, 
also, will join the ranks of our satisfied customers. 


[ FREE SAMPLES and quotations on request | 


ARGENTINE BEEF CO., Union Stock Yards, CHICAGO 

















MEAT INSPECTION CHANGES. 

Recent meat inspection changes are 
announced by the U. S. Bureau of Ani- 
mal Industry as follows: 

Meat Inspection Granted — Oriental 
Show-You Co., Columbia City, Ind.; 
Briggs Packing Co., 207 Seventh St., 
N.W., Washington, D. C.; Manaster- 
Ehrman, 1141 West 47th St., Chicago, 
Il; L. Forman & Sons, 425 E. 47th St., 
New York City. 

Meat Inspection Withdrawn — The 
Blumenstock & Reid Co., Cleveland, O.; 
Walter Hutwelker, Brooklyn, N. Y.; A. 
Barton & Co., Seattle, Wash.; Carmel 
Kosher Provision Co., Brooklyn, N. Y. 

Meat Inspection Extended and 


Ave., Brooklyn, N. Y., and Hygrade 
Food Products Corporation, Hygrade 
Provision Co., Carmel Kosher Provision 
Co., instead of 135-137 S. 8th St., Hy- 
grade Provision Co., 131-137 S. 8th St., 
Brooklyn, N. Y., and Carmel Kosher 
Provision Co., Hygrade Food Products 
Corporation, Palestine Brand Kosher 
Wurst Factory, instead of 131-133 S. 
8th St. 

Change in Name of Official Estab- 
lishment—The Kroger Grocery & Bak- 
ing Co., Columbus, O., instead of es- 
tablishment 994, the Ohio Packing Co., 
Columbus, O. Trunz Pork Stores, Inc., 
25-29 Lombardy St., Brooklvn, N. Y., 
instead of Max Trunz. Delizia Sausage 
Manufacturing Co., 3831-3833 S. Hal- 


MEAT COMPANIES COMBINE. 


Negotiations for the merger of F. A. 
Ferris & Co. and Otto Stahl, Inc., are 
nearing completion. and formal an- 
nouncement of the combination of the 
two companies under the direction of 
the Stahl organization will be made in 
a few days. 


F. A. Ferris & Co. is one of the oldest 
meat packing firms in America, having 
been founded nearly a hundred years 
ago. Its acquisition by Otto Stahl, Inc., 
will give the latter export outlets in 
Cuba and Latin America. Both com- 
panies have developed along special- 
ized lines, the Ferris company being 
producers of high quality hams and 


Change in Address — Palestine Brand 


Kosher Wurst Factory, 206 Meeker & Sorich Co. 


BEMIS &no covers 
ADVERTISE Your Brand 


Your trademark may be reproduced directly on 
Bemis Fabric Meat Covers—a valuable sales 
aid, far superior to the paper lable. Special 
shapes of bags, if desired. Send for details. - 


BEMIS BRO. BAG CO. 
Specialty Dept. 
420 Poplar Street, St. Louis, Mo. 


sted St., Chicago, Ill., instead of Sotir 


bacon and the Stahl organization spe- 
cializing in all prepared meats. 











THE DRODEL CO., Inc. 


SAUSAGE CASINGS 
Import 


336 Johnson Ave. 


Export 
Brooklyn, N. Y. 

















Zz Tel. Gramercy 2950 
The American Casing Co. 


Importers and Exporters 


SAUSAGE CASINGS 
314 East 21st St. New York City 


— 











Increase 
Your Sales 


Thru the Eye 


{We all admit that an eye- 
appealing, appetizing, 
pleasing display of meat 
products will create sales. 
We also know that dis- 
playing the product itself 
has certain disadvan- 
tages. (In windows, for 
instance.) 


Until recently, no satisfactory 
plan was available. here is, 
now—Reproductions made by the 
Reproductions Company! 

e 


Absolutely life-like, astound- 
ingly realistic; they do all that 
the real product would do for 
you if it were possible to so 
advantageously display them. 
vYes—even more. 





They are not wax models or 
papier mache _ imitations. Do 
not for a minute confuse them. 
Placed in the hands of your 
dealers they will not only 
increase your sales, but hold 
their good-will and secure 
the finest kind of 
dealer cooperation. 





Write now for 
complete details. 


Reproductions Company 


46 Cornhill St., Boston, Mass. 
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NEW YORK MARKET PRICES 


LIVE CATTLE. 


$13.50@15.25 


Steers, prime 
- 6.90@ 8.50 


Cows, medium 
Bulls, light to medium 


LIVE CALVES. 


Calves, veals, prime, 100 Ibs. 
Calves, com. to med., per 100 lbs. 


LIVE SHEEP AND LAMBS. 


100 Ibs @16.80 
100 Ibs $11.00@14.00 


$16.50@18.00 
12.00@14.50 


Lambs, prime, 
Lambs, cull, 


Hogs, heavy 
Hogs, medium 
Hogs, 120 Ibs. 
twug hr 


DRESSED BEEF. 


CITY DEESSED. 


Choice, native heavy 
Choice, native light 
Native, common to fair 


WESTERN er BEEF. 
Native steers, 600@800 22 
Native choice yearlings. “400000 Ibs. .23 
Western 19 


Good to 





Fresh 


g 


SRSSRSSRS 


QHHADHHHASND 
8 = 


25 
23 
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SMOKED MEATS. 
eT 20 
. 4 


Picnics, 6@8 lbs. avg 
Rollettes, 6@8 libs. avg 
Beef tongue, light..................... 
Beef tongue, heavy 

Bacon, a 


FANCY MEATS. 


Wresh steer tongues, untrimmed 
fresh steer tongues, z 


a? appe 
333 
HEB 
aaa 


HG 





FH 


enppPp 
3 
5 
am 


FRESH PORK CUTS. 


Pork loins, fresh, Western, 10@12 Ibs. 
average 14 
Pork tenderloins, fresh 2 
Pork tenderloins, frozen 
Shuulders, city, 1U0@12 lbs. avg 14 
Shoulders, Western, 10@12 lbs. avg.... 2 
Butts, boneless, af 
Butts, regular, Western 
Hams, We estern, fresh, 10@12 lbs. avg.. 19 
Hams, city, fresh, 6@10 lbs. avg 
Picnic hams, Western, fresh, 
average 
Pork trimmings, extra lean 
Pork trimmings, regular, 50% lean.... 
Spareribs, fresh 1 


BONES, HOOFS AND HORNS. 


oot tw bones, avg. 48 to 50 wen 
_ 00@100.0u 


100 pieces 
Horns, avg. 7% oz. and over, No. 18.300.00: 
Horns, avg. 7% oz. and over, No. 2s.250.00 
Horns, avg. 7% oz. and over, No. 3s.200. 


BUTCHERS’ FAT. 


Shop fat 
Breast fat 
Edible suet 
Cond. suet 


Pepper, black 
Pepper, Cayenne 
Pepper, 

Pepper, white 


GREEN CALFSKINS. 


5-9 914-12% 12-14 14-18 18 up 
Prime No. 1 Veals..31 3.95 5.10 
Prome No. 2 Veals.. 3.70 4.85 
Buttermilk No. 1.... e ose 
Buttermilk No. 
Branded Gruby 
Number 3 


3.10 


CURING MATERIALS. 

; Dbl. 
Bags 

per ib. 
5%c 
Tc 


sige 
8%c 


5%c 
Thc 
8c 

8%c 


In lots of less than 25 bbls.: * Bbis. 


Double refined saltpetre, tens. . 6c 
Double refined saltpetre. crystal 7%c 
Double refined large ae selipeine sac 
Double refined nitrate soda,... 


In 25 barrel lots: 
Double refined saltpetre. granulated.. 5%c 
Deuble refined saltpetre, small crystal T%e 
Double refined saltpetre, large crystal 8c 
Double refined nitrate soda, granulated 3%c 


DRESSED POULTRY. 
FRESH KILLED. 


Fowls—fresh—dry picked—12 to eg to good: 
Western, 60 to 65 lbs. to dozen, = 29 
Western, 48 to 54 Ibs. to dozen, Ib. 

Western, 43 to 47 lbs. to dozen, Ib. 3 
Western, 36 to 42 lbs. to dozen, Ib...25 
Western, 30 to 35 lbs. to dozen, lb...23 

Fowls—fresh—dry pkd.—prime to fcy.—12 to box: 
Western, 60 to 65 Ibs. to dozen, 1lb...30 
Western, 48 to 54 lbs. to dozen, lb...30 
Western, 43 to 47 Ibs. to dozen, lb...29 
Western, 36 to 42 lbs. to dozen, Ib...28 
Western, 30 to 35 lbs to dozen, lb...26 

Fowls—frozen—dry pkd.—fair to good—12 
Western, 60 to 65 Ibs., > 27 
Western, 55 to 59 Ibs., 

Western, 43 to 47 Ibs., 
Western, 30 to 35 Ibs., lb 


icks— 
Long Island, prime, frozen, boxes.... 


Squabe— 
White, 11 to 12 ibs. to dozen, per Ib..50 
Squabs, 9 to 10 Ibs. 
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LIVE POULTRY. 


Fowls, colored, per lb., via express.... 


Creamery, extras (92 score) 
Creamery, firsts (88 to 91 score) 
Creamery, seconds 

Creamery, 


Extras, gathered 
Extra firsts 
Firsts 

Checks 


FERTILIZER MATERIALS, 
BASIS NEW YORK DELIVERY. ~ 
Ammoniates. 
Ammonium sulphate, bulk, delivered per 
00 lbs. 


oa cee scans hdpatek boetaace ane 2.65@2.790 
Ammonium sulphate, double bags, per ae 
100 lbs. f.a.s. New k 
Blood, dried, 15-16% per unit 
Fish scrap, dried 11% ammonia : 
B. P. L. f.0.b. fish factory........... 5.00 8 


Fish guano, foreign uae ammonia, 
10% B. P. L. 


ov ep pe ge 8 on anuien 
o. b. fish fa mg 


‘ene lt Me Ais 100 Ibs. mn... 
Tankage, ground 10% ammonia, 15% 

B. P. L., bulk 4.70 & 100 
Tankage, unground, 9@10% ammonia. -4.30 & We. 
Phosphates. 

— meal, a. 3 -— 50 wage. per 
on 


- meal, raw 4% and 50 ars. per 


Acid pheaphate. bulk. 
more, per ton, 16% fiat.. 


Manure salt, 20% bulk, per tno 

Kalnit, 12.4% bulk, per ton.......... 
Muriate in bags, basis 80%, per ton.. 
Sulphate in bags, basis 90%, per ton.. 


Beef. 


Cracklings, 50% unground 
Cracklings, 60% unground 








Calfskin 


Specialists in skins of quality 
consignment. Results talk! I: 
mation gladly furnished. 
Office and Warehouse 
407 East 31st St., 


NEW YORK, N. Y. 
Caledonia 0113-0114 

















Lincoln Farms Products 


Corporation 
Collectors and Renderers of 


Bones FAT siin 


rao sie eb of Abend Feeds 


‘a 


NEW. YORK Ss CITY 4 
Phone: Caledonia 0114-0124 — 
Factory: Fisk St., Jersey City, N. 4 

















@2.32y 


4.70 & 10¢ 
-80 & We 





